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New Extended Cover 
Form and Rules in 
New England 


New Uniform Manual 


Replaces Three Rule Books, 


Other Changes 


BOSTON—Two important changes 


in connection with the extended cover- 
age endorsement are found in the new 
consolidated manual issued by the New 
England Fire Insurance Rating Asso- 
ciation. This new manual supersedes the 
rule books of New England Insurance 
Exchange, Boston Board and Insurance 
Association of Providence. 
ume puts uniform rules and 
force throughout New England 
cludes many changes which have been 
made by bulletins during the past year. 
Under the new rules, the extended 
coverage endorsement, when attached to 
a fire policy covering more than one 
item, may be optionally applied to any 
of the items. Up to now, the extended 
coverage endorsement in all jurisdictions 
covered all property covered by the 
policy to which it was attached, except 
items specifically excluded in the ex- 
tended coverage endorsement. The 
change presumably was brought about 
because many agents had objected to the 
necessity of writing two yolicies cover- 
ing different items where the assured 
did not wish the extended coverage en- 
dorsement to apply to all his property. 


The new vol- 
forms in 
and in- 


Extended Coverage Revised 


The manual also contains a new edi 
tion of the extended coverage endorse- 
ment, embodying the two changes ac- 
complished by the mandatory endorse- 
ment brought out last fall and now in 
force in most jurisdictions. “Civil com- 
motion” is added to the list of hazards 
covered and the war exclusion clause 
is identical with that now incorporated 
in the riot and civil commotion policy by 
endorsement. New England is the first 
territory in which a new extended cov- 
erage form has been printed, other juris- 
dictions using the old form and attach- 
ing the mandatory endorsement. 

The extended coverage endorsement 
for farms adopted in New England 
some time ago is shown in the new rule 
book. . This endorsement is similar to 
that used for farms in middle western 
‘urisdictions, except that it has a $50 
deductible applying to windsterm dam- 
age to all property. except farm dwell- 
ings, their contents, live stock other 
than poultry and silos. Silos are not 
covered against windstorm unless the 
prescribed specific silo endorsement is 
added. The rules also provide for an op- 
tional endorsement to the extended cov- 
erage endorsement, extending the smoke 
damage section to cover damage from 
any heating or cooking unit other than 
fireplaces. This gives the same cover- 
age under the extended coverage en- 

(CONTINUED ON PAGE 27) 








Senator Burke (Neb.) Urges |Much Concern Over 
Fight Against U. S. Control 


Examines Impact of Wash- 
ington Upon Insurance; 
Finds Disturbing Issues 
Emerging 


Herewith is presented in full the ad- 
dress given by United States Senator 
Edward R. Burke of Nebraska, before a 
meeting in Omaha of the Nebraska As- 
sociation of Life Underwriters. In this 
treatment of life insurance and the mo- 
nopoly investigation, Senator Burke 
gives a temperate and informed account 
of what has taken place and undertakes 
to apprehend the objectives of those 
that are influential in the inquiry. Sen- 
ator Burke has no doubt but that one of 
the objectives is federal control of life 
insurance and he concludes that this pre- 
sents a definite challenge to American 
principles of government. This paper 
should be required reading for those who 
are watching the impact of Washington 
upon insurance. 

‘The vast army of policy holders, and 
others interested in the business of in- 
surance,” Senator Burke observed, “are 
closely watching the hearings being con- 
ducted by the so-called monopoly com- 
mittee. It is gratifying to note the re 
markable tributes which have been paid 
before that committee to the soundness 
of American life insurance companies, 
and to the efficiency and devotion to the 
public interest of their officers and direc- 
tors. Nevertheless, it should be recog- 
nized that the probable result of this 
inquiry will be proposals for an exten- 
sion of the federal government’s regula- 
tory authority into the field of life in- 
surance. 

“Tf current reports may be accepted. 
the implications are disturbing. Funda- 
mental issues respecting the function of 
the federal government in the field of 
economic planning and regulation and 
its attitude toward large aggregations of 
wealth as represented in leading insur- 
ance companies are shaping up for con- 
sideration by Congress. 


Movement Toward Socialization 


“Suggestions which have been heard 
are that federal regulation may be super- 
imposed upon the present supervision of 
life insurance companies by the states, 
that the Securities & Exchange Com- 
mission may be given control over the 
investments of the companies, that this 
commission or some _ other federal 
agency, perhaps a brand new addition to 
the already long list of bureaucratic 
bodies, will take charge of elections of 
directors of mutual insurance companies, 
and that a limitation may be placed upon 
the size of companies. 

“If any or all of these proposals are 
made effective, it will mean that new 
impetus will be given to the movement 
toward socialization of business and in- 
dustry, that the federal government will 
encroach further upon the sovereignty of 
the states, that the burdens and prob- 
lems of the insurance companies will be 
vastly increased, that a federal bureau- 
cracy will create new maladjustments in 
the economic structure through its at- 





tempts to apply untried social and eco- 
nomic theories, and that citizens in their 
capacity as taxpayers will suffer from 
the new costs of regulation and in their 
capacity as policyholders will feel the 
adverse effects of unwarranted interfer- 
ence with private management. 

“The monopoly investigation was au- 
thorized by Congress about a year and 
a half ago. The investigating group cre- 
ated under the terms of a joint resolu- 
tion is officially designated as the Tem- 
porary National Economy Committee. 
Its printed hearings bear the heading 
‘Investigation of Concentration of Eco- 
nomic Power.’ 


Resolution for the Inquiry 


“The resolution for the inquiry au- 
thorized the committee to investigate 
the questions raised in a message by the 
President on April 29, 1938, with respect 
to ‘Monopoly and the concentration of 
economic power in and financial control 
over production and distribution of 
goods and services’ with a view to deter- 
mining ‘(1) the causes of such concen- 
tration and control and their effect upon 
competition; (2) the effect of the exist- 
ing price system and the price policies of 
industry upon the general level of trade, 
upon employment, upon long-term prof- 
its, and upon consumption; and (3) 
the effect of existing tax, patent, and 
other government policies upon competi- 
tion, price levels, unemployment, profits, 
and consumption.’ The very broad scope 
of the inquiry as thus indicated is fur- 
ther extended into the monetary field 
with a mandate to the committee also to 
‘investigate the subject of governmental 
adjustment of the purchasing power of 


the dollar so as to attain 1926 price 
levels.’ 

“The resolution provided for a com- 
mittee of 12, consisting of three sena- 
tors, three representatives and one rep- 
resentative each of the department of 
justice, treasury department, department 
of labor, department of commerce, Se- 
curities & Exchange Commission, and 
Federal Trade Commission. 


“The inquiry is unusual in that it is 
conducted jointly by representatives of 
the legislative and executive branches of 
the government. Each of these coordi- 
nate branches of the government has six 
members of the committee. Nominally 
neither branch has an advantage, but 
actually the executive branch is in the 
better position to dominate the proceed- 
ings. The six members of Congress 
were selected on a bipartisan basis, four 
of them being Democrats and two Re- 
publicans. They represent different 
viewpoints with respect to social and 
economic policies and may not always 
vote as a unit. The six members from 
the executive branch, on the other hand, 
represent departments and agencies 
which are a part of the administration. 
Presumably they will be in substantial 
accord on controversial issues. Further- 
more, the major. part of the funds of the 
committee was appropriated directly to 
the President for allotment among the 
six departments and agencies. Under the 
practice followed, studies of various 
phases of the broad problem of monop- 
oly and concentration of economic 

(CONTINUED ON PAGE 10) 





Government Plans 
for Insurance 


National Agency Officials 
Confer with Federal 
Authorities at Washington 
NEW YORK—There is deep concert 


all over the country 
companies as to 


among agents and 
rather mili 


tant attitude of some of the government 


also the 
agencies with respect to their insurance 
Seemingly some bureaus at times ignore 
the fundamentals of 
lieve that they 
insurance 
supplies. They do not 
the difference 
and material products 


the bureaus are out for 
as possible. 


insurance and be 


should secure bids for 


the same as materials and 


seem to recog 
between insurance 
The 


as cheap a 


nize 
heads of 
rate 


Farm Security Administration 
For instance, the Farm Security Ad 


ministration asked for bids inasmuch as 
the mutuals that have been carrying its 


insurance cancelled their contract. There 
was only one bidder, Houston Fire & 
Casualty of Houston, Tex., represented 
by General Agent A. F. Glover of Bir- 
mingham. This supplants the National 
Mutual Insurance Co. contract. Hous 
ton Fire & Casualty made its bid on a 


Herman Mutual Fir: 
Herman Mutual oft 
submitted a proposal 
Greenbelt properties in 
Houston F. & C. bid 
projects was 40 cents 


nationwide basis. 
Underwriters and 
Iron Ridge, Wis., 
covering only 
the state. The 
on resettlement 


tenant purchase 75 cents. Greenbelt 
properties 15 cents, Puerto Rico tenant 
purchase 75 cents, and Hawaii tenant 
purchase 75 cents. 
Licensed in Few States 

While the Houston F. & C. made its 


bid nationwide, it is only licensed in 
Alabama, Colorado, Georgia, Mississippi 
and-Texas. It writes fire and allied 
lines, workmen’s compensation, and 
public liability except automobile 

The Stock Company Association did 
not make any bid in the FSA proposa! 
because the form presented was re 
garded as impractical giving a small 
amount of information and there was 
no actual inspection of the property to 
be insured so that rates could be deter- 
mined. The difficulty with the bureaus 
seems to be that they do not understand 
the rating situation and believe that a 
rate can be made covering risks the 
country over, regardless of construction 
or situation. 


HOLC Situation 


Regarding the Home Owners Loan 
Corporation, which has given notice of 
its cancellation with the Stock Company 
Association, President Sidney O. Smith, 
Vice-president P. H. Midyette and Sec- 
retary W. H. Bennett of the National 
Association of Insurance Agents being 

(CONTINUED ON PAGE 27) 
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Reach ‘Agreement on 
Controversy Over 
the Paramount Fire 


All Hands Join in a 

Five Point Platform for 

Its Operation 

NEW YORK—tThe rather perplexing 


and embarrassing Paramount Fire issue, 
over which there has been much contro- 


versy, reached a favorable solution last 
week at Washington, D. C., when Sid- 
ney O. Smith of Gainesville, Ga., presi- 
dent; Payne H. Midyette of Tallahassee, 
vice-president, and W. H. Bennett, New 
York City, secretary National Associa- 
tion of Insurance Agents, and Kenneth 
H. Bair of Greensburg, Pa., and W. 
Owen Wilson of Richmond, Va., both 


ex-presidents, were in Washington con- 
ferring with government bureaus, espe- 
cially the Home Owners Loan Corpora- 
tion, on insurance programs. 


Conference was Held 


Inasmuch as all these officials were at 
this one point and as all parties inter- 
ested had given the subject of the future 
of the Paramount Fire much considera- 
tion, R. A. Thorne, vice-president of the 
Paramount, who is its operating head; 
W. E. Harrington of Atlanta, Ga., a 
director, who has been the chief insur- 
ance advisor, and M. E. Sprague, vice- 
president Home of New York, the com- 


pany closely allied with the Paramount, 
reinsuring its business, talked the mat- 
ter over in a friendly way. Mr. Har- 
rington happens to be a former presi- 
dent of the National Association of In- 
surance Agents. He has been very 
prominent in the councils of the Para- 
mount Fire and has been its public 
spokesman. Mr. Harrington at the very 


beginning of the enterprise outlined a 
program that he thought would be 
agreeable to insurance people and would 


keep the Paramount away from non- 
stock association. The National Asso- 
ciation of Insurance Agents executive 


committee had pondered for hours over 


the situation and at the winter meeting 
at Hollywood, Fla., presented a formal 
statement. It seemed that there were 


essential differences between the Na- 
tional Association of Insurance Agents 
and the Paramount Fire and Home of- 
ficials on some aspects. 


Agreement Is Signed 


After careful consideration an agree- 
i was reached late Monday night. 
. H. Menn of Los Angeles, immediate 
He st president of the National Associa- 
‘ion of Insurance Agents and now chair- 
man of its executive committee, was 
reached over the long distance telephone 


and the agreement was read to him 
which he approved. After Mr. Menn’s 
agreement to the rapprochement, in 


which a five-point program was set 


forth, the document was signed by Mr. 
Thorne, Mr. Sprague, Mr. Smith, Mr. 
Midyette and Mr. Bennett. In addition 


to the agreement itself, the Paramount 
pledged itself to make its operations con- 
form with the position of the National 
Association of Insurance Agents and to 
continue its policy that it had announced 
previously, appointing its agents among 
those now engaged in the business and 
recognized by local boards. Mr. Sprague 
for the Home agreed to support this 
position, 
The five 
as follows: 
“1. It is the belief of representatives 
of the National association that the or- 
ganization and operation of any insur- 
ance company having as its object the 
(CONTINVDED ON PAGE 28) 
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More Background, 
Fewer Rules, Buyer 


Tells Teachers 


PHILADELPHIA—Maintaining that 
dispelling of the mystery with which in- 
surance is surrounded in the mind of the 
general public should be one of the pri- 
mary objectives of the business, A. Van 
Court Miller, New York, chief account- 
ant New York “Herald-Tribune,” urged 
that insurance courses be built with this 
in mind. Mr. Miller spoke at the annual 
meeting of the American Association of 
University Teachers of Insurance here. 
He also suggested that an important step 
in this direction would be the simplifica- 
tion of the insurance structure by re- 
ducing the number of overlapping gov- 
erning boards and bureaus and a general 
clarification of the terms used in insur- 
ance language. 

The most important step in fostering 
a general public knowledge of insurance, 
Mr. Miller said, is a desire on the part 
of the insurance business for this. He 
said that too many people in the busi- 
ness recognize that insurance is com- 
plicated and either do not attempt to 
remedy it or even wish it to remain such. 
Fundamentally, the essential elements of 
insurance are simple and practical and 
the teachers in the several courses should 
undertake to reach them on this basis. 


Recommends Broad Training 


An insurance man, whether he is a 
buyer or a seller of insurance or an in- 
surance company executive, Mr. Miller 
said, is in a sense a specialist in the 
American business structure. The fields 
of law, medicine, engineering and related 
professions have established the special- 
ist as a necessity to the ultimate de- 
velopment and rounding out.of compre- 
hensive functioning in the different fields. 
At the same time, the dangers of special- 
ization have become apparent and pro- 
fessional men generally realize that a 
specialist must first be educated and 
trained as a general practitioner and the 
same applies to insurance. 


Analysis of Insurance Structure 


Mr. Miller accordingly recommended 
that any person who specializes in a 
particular field of insurance should first 
have a comprehensive knowledge of the 
entire field. As a logical development of 
this, considering insurance itself as a 
specialized field of business, he said that 
leaders in the field of insurance education 
have a responsibility to establish admis- 
sion requirements for insurance students 
on a basis which will give them a general 
knowledge of business as a whole. Pre- 
vious or simultaneous education. training 
or experience in the general field of busi- 
ness and economic activity is essential 
for a real understanding and appreciation 
not only of the needs of the business for 
insurance of various types, but also of 

(CONTINUED ON PAGE 22) 


Warner's Ability Dementientl 
Through 40 Insurance Years 








Harold Warner of New York City, 
United States manager of the Royal- 
Liverpool & London & Globe group, 
who at the close of this year rounds out 
40 years of insurance service, is one of 
the foremost foreign company managers 
in this country and his organization is 
very progressive and forward looking. 
He started his insurance career as an 
office boy and general factotum at the 
head office of Birmingham Mutual, 
Birmingham, Eng. His father was one 
of the co-founders of this company. 
Later Hugh Lewis became general 
manager and the name was changed to 
Central Insurance Company. Central 
later on was taken over by Liverpool & 
London & Globe, Mr. Lewis being gen- 
eral manager. Prior to the amalgama- 
tion of Central with L. & L. & G. i 
1907 it had moved its head office to 
London. Mr. Warner went with the 
company to its new quarters. He was 
transferred to Leeds and later went to 
Cardiff, South Wales, branch. After 
the amalgamation he represented both 
companies as manager at Cardiff. He 
returned to Birmingham as manager for 
L. & L. & G. in 1916, was transferred 
to Mancke ‘ster as manager, that being 
the company’s largest branch in Eng- 
land. In 1921 he became assistant sec- 
retary at the head office in Liverpool 
and in 1923 was made assistant man- 
ager. 

During the reign of Hugh Lewis as 
manager, Mr. Warner was sent to the 
United States at different times to make 
comprehensive surveys of the business. 
That was some 18 years ago. He be- 
came United States manager of Liver- 
pool in 1926 and in 1929 was appointed 
to similar position with Royal after the 
merger of the two interests. He is 
president of American owned companies 
of the group, but is vice-president of 
Globe Indemnity, American & Foreign, 
Prudential of Great Britain, Capital Fire 


of Sacramento, Cal., Royal Indemnity 
and Eagle Indemnity. 
Presentation of a Plaque 

On Thursday evening the Royal- 


Liverpool Guards, composed of men in 
the organization who have been with it 
for 25 years or more, gave a reception 
in honor of Mr. Warner especially and 
in compliment to the management. 
There are 175 members of the guards 
located throughout the country. In 
honor of Mr. Warner’s 40 vears of serv- 
ice a plaque was prepared and signed 
personally by every member in the 
United States. At the head of the plaque 
were the British and American colors. 
Around the border were the coat of 
arms and trademarks of the various 
companies comprising the two groups 
and Mr. Warner's title in each. The 
plaque read: 

“At a specially convened meeting of 
the Royal-Liverpool Guards held Dec. 

(CONTINUED ON PAGE 28) 
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Page 5 
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comes its Illinois and Towa manager. 
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bile finance business is reported this 
year. Page 25 





Ohio Farmers Pays Bonus 
to Employes at Xmas Party 


The Christmas party for the home 
office employes of Ohio Farmers and 
Ohio Farmers Indemnity was held in 
the Westfield Country Club, LeRoy. 
There was singing of carols led by J. 
C. Hiestand, secretary, followed by 
greetings by President F. H. Hawley. 
Then came the gift exchange. Accom- 
panying each gift was an appropriate 
letter from Treasurer Clyde Jones in 
which was enclosed a good sized present 
of cash. This was the largest distribu- 
tion of this kind of gift made in many 
years. 


Celebrate 25th Anniversary 


NEW ORLEANS—The 25th anni- 
versary of the Janvier Company, which 
represents the National Surety, was 
celebrated here. Sherman B. Drake, 
vice-president; Parchman Henry, assist- 
ant manager of Memphis branch, and 
Auguste Coiron of New Orleans, spoke. 


W. A. Porter With Security in N. Y. 


~e? of New Haven has appointed 
A. Porter special agent for eastern 
New York with headquarters at Albany. 
Mr. Porter takes the territory formerly 
covered by Herbert C. Beach, who is 
now located in the home office. Mr. 
Porter for the past 12 years has been 
connected with Glens Falls. 





Profit Institute Incorporating 


LOS ANGELES—The Profit Motive 
Institute of Los Angeles is being incor- 
porated as a_ non-profit corporation 
under California laws. The necessary 
papers have been filed with the state 
corporation commission. There will be 
no stock subscription. Officers of the 
new corporation, who also are the in- 
corporators, are: President, H. W. Mc- 
Gee, president Insurance Exchange of 


Los Angeles; vice-president, W. ] 
McKinnon, superintendent Los Angeles 
branch office Great American Indem 
nity, and secretary, H. W. Holmes, 
manager Insurance Exchange of Tos 
Angeles. 


Mount Beacon Now Operating 


Mount Beacon Insurance Company, 
which was formed several months ago 
to write automobile fire, theft and col- 
lision on cars financed by the affiliated 
Bankers Commercial Corporation, is lo- 
cated at 270 Madison avenue, New 
York. The president is R. W. Law- 
rence. who is a prominent figure in New 
York, being president of the New York 
Chamber of Commerce. He is a direc- 
tor of Hanover. 

The Insurance Girls Service Club of 
Los Angeles held its Christmas party 
and dance with more than 200 in attend- 
ance, including many office heads and 
employees. November the employment 
department found permanent places for 
13 girls and temporary employment for 
26. The board elected 19 new members 
at the last meeting. The Long Beach 
chapter in its three vears has secured 
membershin thrice that of the initial 
meeting. The San Diego chapter plans 
to make its January meeting a “life in- 
surance night” with John Goodwin as 
speaker. 

George D. Markham, 80, head of the 
W. H. Markham & Co. ageticy St. 
Louis, had the longest record of service 
of any employer at the testimonial din- 
ner to veteran employes of the St. Louis 
district sponsored by the St. Louis 
chamber of commerce. He was presented 
a gold watch, suitably engraved. 

The stepson of A. Wilbur Nelson, 
who is serving as radio commentator 
for the National Broadcasting Comnany 
at Berlin, is John McCutcheon Raleigh. 
He was incorrectly identified in an item 
last week as John McCutcheon. Mr. 
Nelson is assistant to the general man- 
ager of the National Board. Mr. Raleigh 
is connected with the Chicago Tribune 
bureau in Berlin. 
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Nottingham Now 
Manages Hudson 


Operates as Reinsurer 
with Skandia and Pru- 
dential—Skandia Owner 


Skandia, Which operates im this coun- 


reinsurer, 


wy as a has purchased from 
Svea Fire & Life control of Hudson and 
C. A. Nottingham, United States man- 
ager of Skandia and of Prudential, be- 


comes president of Hudson. 

Hudson will now be operated as a re- 
insurance company in conjunction with 
Skandia and Prudential. Mr. Notting- 











c. A. NOTTINGHAM 


ham is also assistant U. S. of 
Royal-Liverpool. 

Surplus to policyholders of Hudson 
has been increased to about $1,100,000. 
The capital is now $600,000 and net sur- 
plus about $500,000. 


managel 


Wennstrom Was President 
J. M. 


: Wennstrom, U. 
Christiania General, 
dent of Hudson. 

Hudson was organized in 1918 in New 
York. It’ was operated as a running 
mate of Svea when that company oper- 
ated as a direct writer in this country. 
The outstanding business of Hudson 
Was reinsured as of Nov. 30, 1932, with 
Home of New York and since that time 
Hudson has been doing a very small re- 
insurance business. Svea ceased writing 
reinsurance in this country early this 
year and is withdrawing from the coun- 
try. 

Skandia has had a stock interest in 
Hudson along with Svea and Skandia 
now has the control through purchase 
of the Svea’s interest. As of Dec. 31, 
1938, Hudson had assets $828,913, capital 
$400,000 and net surplus $383,578. 


S. manager of 
has been the presi- 


Locke Heads Brooklyn Unit 


Independent Brokers Association of 
Brooklyn is holding its annual meeting 
hursday afternoon of this week. Peter 
\. Locke has been nominated for presi- 
dent. The  vice-presidential nominees 
are Samsin Falk, Leo Feldman, Saul T. 


Levine, Isidor J. Pelzner and Louis 
Ragall. For secretary, Philip Allen; 
treasurer, A. J. Fryburg; counsel, Prof. 
Saul B. Ackerman, and chairman, 


Samuel D. Rosan. 
The speaker of the occasion will be 
Professor Ackerman. 


Providence Washington Extra 
Providence Washington has 


a special dividend of 40 cents, in addi- 


tion to the regular of 25 cents, both 
payable Dec. 28 to stock of record 
Dec. 7. 
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The following tabulations of fire in- A separate item for federal income ; department's rating bureau has made an 
surance aggregates for 1935 to 1938, / taxes applicable to underwriting income | annual compilation of the results of fire 
inclusive, and results of individual com- | was introduced in the 1938 experience | insurance companies. For several years 
panies for 1938 have been compiled by | exhibits. Many companies had not pre-|the statistical division of its rating 
the statistical division of the rating! viously made this apportionment of in- | bureau has released the results on auto 
bureau of the New York insurance de- | come taxes between underwriting and | mobile liability and workmen’s compen 
partment from the experience of com- | investment expenses in the gain and loss | sation insurance as reported in casualty 
panies licensed in that. state. The! exhibits of their annual statements. The | experience exhibits filed by companies 
amounts and percentages are those for ———— figures will therefore be | doing business in New York. It ts ex 
fire business only and exclude allied | slightly off balance for the year 1938.]| pected that the fire insurance result: 
lines which are reported separately in It is believed that future reports will | also will be compiled annually in the 
the fire experience exhibits. All of the | contain more accurate apportionments of | futur 
ratios are on the incurred to earned | this item. Chis is a table that will be pored over 
basis. This is the first time the insurance ! at length by students of the business 

STOCK COMPANY AGGREGATES 
(Excluding Reinsurance Companies) 
- Country-Wide Experience————~ - — 
— —— Incurred Expense Analysis— New York State 
tatios —, Claim Com- 
Net adjust- mis- Field ren Insp.& Taxes Fed. Ine LOSS 
Calendar Prems. Loss Exp. Gain ment sion Supery Py = Bur. & Fees Tax Ratio 
Year Earned Pet. Pet, Pet. Pct. Pet Pet. Pet Pet ret Pet Pet. 
35 .3431,887,000 33.3 13.0 2.4 26.4 $.% 11.1 5.0 $. 5a ye 
vast 425,298,000 38.4 oS 2.4 26.5 $.S 10.2 3.0 $.9) $4.1 
425,673,000 36.1 11.7 2.3 27. 4.8 10.3 2.9 4.7 31.9 
$24,517,000 37.9 8.8 2.5 5.0 11.0 3.0 $.1 0 35.8 
MUTUAL COMPANY AGGREGATES 
(Exeluding Associated Factory M ry ) 
ES We'c ae so .$ 45,069,000 0 58.1 30.9 1.3 13.9 4.9 2.6 9.9 S 3,559,000 32.9 
1936 46,919,000 5 38.2 24.2 1.5 13.6 D.3 2.6 2.3 7 { 102,000 34.2 
1937 50,162,000 D 38.4 27. 1 1.6 14.3 5.0 2.4 2.7 4,47 4,004 31.9 
1988 50,696,000 40.0 27.7 1.6 14.8 } 2 ¢ 2.4 $911,000 2 
STOCK COMPANIES 
a ——- ——-Country-Wide Experience - 
Analysis of U nderwriting Expenses 
Ratio Percentage of Earned Premiums 
of Acquisition. & Ratio ot : ; 
Loss Field Supervy. Ratio of Net New York State 
Incur Adj. & Com- Total Gain Ineut 
Prems. Loss Invest. mis- Field Gen Insp. & Exp fron Prems Loss 

Name of Company Earned tatio Exp. sions Sup. Adm Burea raxes Incu Und Earned Ratic« 
MOMS 105... , ...-$ 12,354,383 37.0 1.4 23.4 $.6 12.0 ) 3.2 $7.2 14.3 $ 1,483,837 30.0 
Agricultural 3,824,77 39.6 2.2 28.8 3 8.5 2 90.7 8.¢ $02,842 34.6 
0 Ae 388,873 $2.4 3.0 21.7 7.8 15.0 $.2 yp. 1.9 19,412 $6.0 
Allemannia Fire. 1,099 841 39.7 1.8 30.4 3.6 10.0 $.0 i 7.2 75,696 16.0 
Alliance, Phila.... 1,495,893 5.7 2.6 25.3 6.1 14.0 1.3 S 314,919 25.3 
Allied Fire....... 85,3538 41.2 2.0 1 6.8 24.0 4.3 3 39,049 $2.0 
American Alliance 1,482)291 39.1 2.7 2 3.2 10.4 8 7.8 259,534 44.8 
American Central .. 1,712,043 36.3 2.4 2 6.2 12.8 } 8.3 269,476 29.4 
Amer. Druggist Fire 388,940 34.0 1.0 6.5 8.5 18.1 3 0.7 6.5 
American Eagle Fire 2,161,883 33.7 2.2 22.7 3.7 8.8 ; ' 19.2 36.9 
American Equitable. 3,556,402 t3.1 3.3 32.9 $.9 12.7 1.8 3.6 1.5 1.3 
American Fire, Tex.. 27,041 54.4 3.3 54.1 ae 6.3 4 10.3 29.2 an'3 
American & Foreign 585,936 35.2 3 13.5 5.4 11.5 3.0 20.8 37.7 
American Home Fire 601,694 51.2 33.8 2.3 13.7 £.5 10.2 » $2.9 
American, N. J.. 8,869,149 38.8 3.4 24.5 4.3 12.4 3.0 3.1 50.7 10.5 rf 34.9 
American Union 277,803 30.3 $.9 12.7 4.2 12.8 $.7 10.7 50.0 16.7 $ 36.9 
0 arr 378, 440 36.8 2.0 33.0 2.6 5.3 3.2 $.6 0.7 8.8 1 35.1 
Atlas Assurance 2,046,373 $2.8 3.2 20.0 7.4 15.4 3.0 3.9 52.9 $.0) 62 45.9 
Automobile ..... 2 35.7 2.4 20.4 11.8 12.4 3.4 $.2 24.6 8.6 1,051,114 32.0 
saltimore Amer...... 10.5 1.7 27.3 7.6 5.5 2.0 3.4 $7.6 10.6 385,844 9.3 
Bankers & Shippers. 37.5 2.3 30.5 2.2 11.9 2.7 3.9 53.4 7.7 203,267 33.9 
Birmingham Fire, Pa ‘6, 342 27.9 1.1 31.2 a 22.5 me 1.0 ieee) 16.0 1,748 32.8 
Birmingham Fire, Ala 246,852 $4.4 1.3 29.1 3. 13.0 1.5 6.3 54.8 2 246,852 $4.4 
NY -o tne edie, @ ew 68:6 3,929,797 37.1 1.6 23.7 6. 13.8 $.0 3.7 53.1 8.6 380,890 34.1 
3ritish America.... 528,793 $1.1 1.9 30.8 2 8.7 3.0 3.2 70.1 7.8 113,112 20.1 
British General.... 284, 446 35.5 2.3 25.2 6. 12.9 3.4 £.5 43,97 61.8 
ID era & ees 38.5 2.6 31.6 3.3 11.1 2.4 $.5 289.857 41.9 
Caledonian Amer.. 38.0 2.0 30.5 3.8 26.8 3.5 6.0 23,540 48.5 
Caledonian $2.6 $.4 31.9 3.6 9.9 $.) $.5 361 $6.0 
CaHROPMig. «..0....-. 36.5 2.5 25.2 6.2 12.4 3.6 5.2 ,487 25.4 
Camden Fire ........ 39.1 1.8 25.3 $.8 10.1 3.7 4.2 33,012 33.9 
Capital Fire, Calif 32.4 2.5 3 5.8 14.1 3.2 9 TES =e | -insas: ia 
cA a eee i 36.3 1.9 36 1.6 4.0 1.0 3.9 69,073 42.3 
Central, Baltimore 748,036 35.7 2.5 2 6.3 13.3 2.9 $.1 150,264 32.9 
Central Union 101,989 32.0 5.1 1 5.0 14.5 5.0 9.4 18,635 29.4 
CE wcvnaccuas 888,548 48.6 2.7 3 $.5 10.1 2.6 5.7 $1.5 
Church Properties } 39. 8 25.3 66.9 3.2 9.8 17.0 
Cremmeme, KW. dnc cs: A 34.7 1.9 2.4 4.0 a 12.3 17.4 
City of New York.... 2 38.8 0 1.7 5.2 3 $.1 33.1 
| 2 ee 7,1 64.6 nie ae 1.2 lave 3.8 } 
Columbia Fire, Ohio 3,3 38.6 3.5 4.3 12.1 2.9 4. 30.0 
Columbia, N. J..... 4,1 35.4 3.0 5.0 12.2 3.7 5. 22.6 
COMMMBICTCO ..cccccces 2,14! 36.8 2.0 5.0 11.1 5.7 34.8 
Coml. Union, Eng. 54,887 36.7 2.0 5.7 12.4 2.7 32.6 
Coml. Union, N. Y 3,254 36.5 2.4 6.3 12.7 3.5 24.4 
Commonwealth 1,341,883 34.6 5.5 3.9 10.7 2.9 34.9 
Concordia Fire 1,069,822 36.9 Pa 5.2 13.7 2.7 “ 
Connecticut Fire $3,482,127 37.6 1.8 a5 10.1 3.0 
Continental ...... 3. 766,957 36.8 2.6 3.8 9.5 2.7 : 2,2 
County Fire ..... 3 48 40.7 2.4 4.5 10.5 2.3 5.2 
Detroit F. & M ) 7: $0.1 2.6 $.8 10.7 2.4 3.8 
las » |) eee 3: 33.2 3.3 1.0 15.1 2.7 is 
Dubuque F. & M. 3 36.3 2.1 5.5 7.9 3.0 4.3 
Eagle Fire, N. Y. 37.0 2.7 8.0 12.8 3.8 6.4 
Eagle Star .... $7.5 2.4 5.2 15.5 $.5 4.5 
East & West.... es 42.4 2.9 6.0 11.6 $.1 8.7 
Empire State . 741,61 10.8 1.9 8 10.4 $.8 4.5 
Employers’ Fire... 28,8 35.2 1.6 5.4 12.1 3.2 $.1 
Equitable F. & M. 37.6 1.8 5.5 10.0 3.0 3.2 
Equity Fire ....... $3.7 2.0 8.0 4.7 4.3 24.6 
Kureka-Secur. F. & M 2.6 3.1 5.9 20.7 3.8 +4 
Exceelsior 2 15 9.1 17.1 1.7 $.0 0.0 
Export ..... a 1.3 2.1 93.3 1.4 0 ; 
Federal ees 9 1.4 1.1 21.9 1.4 Fi 23.0 
Federal Union .. a 4.2 yi 11.7 3.6 39.9 
Fidelity & Guaranty 4 5.4 10.9 2 5.6 4.0 s0.: 
Fidelity-Phenix 2 2.6 8.0 2 $4.4 15.8 I $4.6 
Fire Association 35.8 2.0 10.6 oe $9.7 13.2 87.3 
Fireman’s Fund , 36.4 2.6 5.2 13.4 4 4.9 i.2 13.5 
Firemen’s of Newark 36.4 3.6 5.1 12.9 2 9.2 29.1 
Firemen's, D. C 20.4 7 1 31.8 3. 69.5 30.1 
First American 35.5 3.8 q 8.4 3. 47.5 13.: a0. 
Franklin Fire .... $7.3 1.3 3.9 1. $4.5 18.2 3.5 
Franklin National $6.7 2.4 10.0 d $8.0 12.5 ’ 
General, America 30.8 2.5 3 } 8.8 57.7 11.2 : 
reneral, Trieste 55.5 2.1 5 1 10.4 74.0 —29.5 57.6 
General Schuyler 1.3 2 29.6 60.3 95.9 38.8 21.0 
Georgia Home 482,258 35.1 1.6 33. 9 3.9 44.9 19.9 99,579 40.4 
Gibraltar F. & M. 2 37.1 1.4 35.2 2.5 4.8 49.0 13.9 106,614 33.9 
Girard F. & M 37.0 3.7 38.1 5.2 13.6 69.0 —d.5 221,892 52.0 
Glens Falls ....... 36.5 1.6 25.0 5.7 13.3 55.2 8.3 804,052 10.5 
Globe & Republic.. 43.1 2.3 32.9 4.9 12.7 58.2 —1.2 180,038 24.3 
Globe & Rutgers 55.1 2.2 34.1 7.9 14.4 65.3 20.4 173,712 60.1 

(CONTINUED ON NEXT PAGE) 
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STOCK C OMPANIES 
sidiatoas ~nr~nnsesssclphiandia ss Sallie: taped re teat. ial ews.) 
Analysis of U sderetiine Expenses 
Ratio Percentage of Earned Premiums 2 
of. Acquisition & Ratio of evised Set-up 
Loss Field Superv. Ratioof Net ;-—New York State—- | 
Incur. Adj.& Com- wtela “ , i Total Gain —— 
Prems. Loss Invest. mis- ie en. nsp. Exp. from Prems. oss . | 
Name of Company Earned Ratio Exp. sions. Sup. Adm. Bureau Taxes Incur. Une. Earned Ratio One Membership Class— 
Granite State .... 1,030,854 2. 1.2 8.0 8.0 2.9 + 5 4.4 67,515 33.5 . 
Great American .. 9,899,128 3.0 6.1 11.8 2.9 2.5 9.2 1,680 45.4 Agencies Have One Vote 
Great Eastern Fire 51,947 1.4 10.6 15.9 2.4 35.2 73 38, 34.1 Ch D 
citi) 2 535,683 3.3 1.9 2.6 1.2 2 13.8 120, 39.1 — 
Hamilton Fire 58,941 2.0 15.2 61.5 2.9 3.8 —70.2 7 22.8 ange ues 
Hanover Fire 3, 222,197 2.6 5.6 11.3 2.6 99.2 —1.3 448,822 29.3 
Hartford Fire 22,999,973 2.8 5.1 10.2 2.2 49.6 11.9 2,494,063 32.3 
Home F. & M 1,611,621 36.4 2.6 5.2 13.0 4.2 54.4 ty 206,604 38.8 DiI ROTI “Several changes in the 
Home , 24,900,683 38.3 31 4.8 a 2.4 16.8 14.8 { 066, 256i $2.2 constitution and by-laws of the Detroit 
Seer a 18 13 41 12 ccs. San aa; ang | Association of Insurance Agents, de- 
Hudson ....... 7.4 . 71.2 ate y- 120.4 —114.0 9158 74.2 signed to make the organization “demo- 
Imperial ........ he 3.0 3 12.4 os 54.9 + ; 10S s0 og cratic and far more effective,” were 
ee eiank oe ts, r 18 7.6 13/9 373 4 579 36 104° 337 30:7 adopted at the year-end meeting with 
Jersey of N. Y..... 2 2.2 2.1 13.0 2.4 3 57.0 6.2 168,310 11.5 H. W. Peacock, Kelly-Halla-Peacock 
Keystone Auto Club 5 7 8.6 83.3 5 R093 —375 .0cc5- ve agency, presiding. 
Knickerbocker . 1,55 3 $35.1 2.3 ‘ $.9 12.6 1.8 6 58.2 uo. 3 226,268 33.7 8 he P esid = ae P 
 atawcttin ire... 100/510 PS 4 "8 8.5 4.2 29's 14 ‘2 18.4 ie 10-966 134-5 Heretofore there were active and as- 
a ee = aa 54299 214 10 66.0 soe ss : 3.3 70.3 ree Aap sociate members. Active members paid 
Law Union & Rock... 974,601 34.8 3.8 3 » v.90 12.2 4 3.7 53.9 ie 95,696 39.7 more dues and were the only ones privi- 
Lincoln Fire ... 2.4 2.4 3 3 16.5 Z 1.3 64.5 —17.0 15,507 44.7 ‘i : 
Lion sire. NW... } 3 9. viet 108.3 : ~15,2 233.0 —146.3 2914 4.7 leged to vote and hold office. Associate 
Liv. & Lon. & Globe. 2 4.3 #3 13.0 4.0 51.7 12.3 1,130,152 32.5 members might be either agents with- 
London rer ae s 7 = vs ¢ 0.0 sa 361612 +494 out these privileges or personnel of cas- 
szondol ‘4 ae cas e.. od, 0.9 ved ° 4. Oe De 3 .6 
Foor tes ‘& Provincial $1.3 1.8 4.5 13.: 3'6 6.1 25, 27738 40.3 ualty branch offices and fire home offices. 
London & Scottish.. 32.0 7 14. 3.2 36.9 9.7 30,774 27.7 In order to stimulate greater interest 
on ne 12.1 26 5.0 12°3 . 2s ‘| in the association the associate member- 
Maryland ........... 12.7 3.2 3.9 8.6 4.5 48.8 8.0 28.2 ship class has been abolished and all 
Massachusetts F. & M 40.3 rs oe 11.3 3 3.6 47.7 10.6 44.8 agent members will be entitled to vote 
rian entice Traders 36.5 2. 3. Ob ‘ 3.9 49, 0, 34. : ra ee : 
“ne oo & Tradet : 6 7 : 3°9 37 1 4g and hold office. Those agents who have 
Mercantile ..... 3: 5.6 3.7 11.2 ae 3.6 Jl ; 27.5 been associates in the past will have 
Merchants Fire, N. Y 35.4 1.9 oe 8.1 1.9 3.2 3.9 Zz 41.5 their first opportunity to vote at the an- 
~pas ir ‘oO 2.3 2.4 3.0 8.5 of ; ‘ : 1, ° ° ‘a . 
ene eee ae: 47 31 8.5 14:9 “e! <s 2 169 ‘y+ | nual meeting in January when four di- 
Merchants & Mfrs...... 12.9 2.3 4.8 12.6 1.8 3.6 4 bY 43.6 rectors will be elected. The directors in 
MGPOUTY . 2605s acs0% 5 3.1 2.4 <6 8.3 1.8 3.7 2 —.3 39.4 turn select the officers. | 
Michigan F. & M...... 41.2 1.9 51 9.8 4.1 3.8 33 0. 46.7 ] 
Milwaukee Mechanics.. ers 3.4 “a 7 a ae 2 —2.! 39.2 Restricted to Stock Agents 
Monarch Fire ......+++ 4 ole 9 ee os ¢: mii ce 23.) 39.3 . ‘ 
Natl. Ben Franklins... — 1,067,043 37.1 ee “ee + c 5.8 0 5, 11,4 54.5 Under the new setup, membership 
Seems Sarre -->~ eR eat aH " ‘72 > 349 6 PORE RAO BLO | will be restricted to reputable agents 
aioe... “10,971 $4.5 1.3 an 819 10.9 7 14 oe .., | Who represent stock companies only. 
National Liberty. 3k e rs 4 5.3 2.0 41 5 9.7 Ly 39.5 Company men will no longer be ac- 
y ‘ aserve 2.% ) des he 3.0 2.6 ) oO 8 . r 
a oo 3's : 5°9 143 6 os «Ess Me 13:3 | cepted for membership. The purpose 
oe Somathe 2. 5. . 2, 2, 53. 4 3. asoek : 
Ni a Be Union . 2.0 2 6.6 8.5 3.1 5.3 51.7 9.6 37.2 of this change is that the members feel 
Netherlands e Tr 10.1 os + 6.0 69.2 3 35.1 that the agents themselves should fur- 
r 3 < 6 3. 3.6 : 30.5 . s s 
ee avtsf tay oe 19 8 1? 16 "3 4 ol 413 nish the entire support of their own 
Naa Mponseabic Eire Js ; a 6 3 3. 5. 5 3 ae 
New England Fire 1.9 .0 4.6 9.7 1.1 3.8 8.1 7 46.4 organization. ; 
New Hampshire Fire.. 3s 2.1 5 = .y 2 5.1 1.8 3 28.7 Frequently the local board has found 
vest Pg oho al Hy 18 = 59 a A 33 38'S * 96°309 He it necessary to call upon the state and 
cl atta hy ete ‘ 7 5. 7.3 2.2 3.3 2 F 96,205 26. : “ie : : 
ee eae 4 2.1 1.5 6.2 11.5 2.5 23 52.1 5 6.081 305 national associations for information and 
New Zealand ..... a ‘ . +04 <.0 Zee - 6,081 305.3 ‘ 
Niagara Fire ......... : 2.2 ag C1 10.8 p4 3.5 45.8 15.8 897,933 34.8 help, so that board membership has 
. iti oe ‘ 2 wf 3.4 53.5 oi 2 : : 
No , «=; ea. = : 2 “@ oe “bo ae 22.6 een made coextensive with the state 
North British & Mer¢ : 5.2 ?. $ 5 3: 4.1 53.5 10.0 771,606 3 b 1 t th tk tat 
Northeastern Resal al 5 ey 4 4 2 6 33.9 13.6 306,293 50.0 = 
Northern Assurance... ‘ 1.6 - 5 4.1 3.8 56.0 5.5 361,112 41.1 and national. 
Northern, N. Y...... i 3 -: 3.4 -< Soe aot 8.1 385,307 36.7 The constitution has been amended to 
hiatal Ra st 2's ¢ + col HY “Te aae =. make this change and the by-laws 
Nor festern I. & M.. Oban =-4 3.8 0 -- ‘ v. ’ o0ee : . — za 
Northwestern National 316 17 6.6 2.6 5.5 5 $83,836 28.6 changed to provide an equitable means 
Norwich Union ....... 2, 10.1 tH 7.5 oe He 8 245,385 41.2 of charging the dues. Henceforward 
i ‘ ) 7 36.4 Ze 0.2 2 4,2 . 907 r A Ps 7 
Occidental ek wan % 68, iF + -s re . =. ; sah car ora dues will be paid by the agencies on a 
kc OL0DY .sscosees ° - wi. . ~" . D4 . 8,6 os, eA e . ° . 2 
MMIEHET ee ec : 234. 10.6 4.1 6.1 4.2 6.2 1 151,415 40.1 basis of their premium income, so the 
Pacific Coast ........ 296,181 as = ¢4 2.6 re 0 926170 10.7 larger agencies wiil contribute their pro- 
Pacific vine ssbb a 9-2 1,987,404 —s 4 a a i 4 ey iE Lae ord portionate share of the board’s operat- 
acitie National g od.é oO. oes 4 . . <9, ‘ oO. * > 
Are) peat eras 36.6 2.4 6.3 3.5 5.2 3.1 74,524 28.0 ing expense. In the past each officer or 
PRRIOTEC: 0's sis.c¥iea0s - 355,788 39.3 2.1 5.3 1.4 6.2 a 32,448 54.0 partner in an agency was required to 
Paul Revere ........ 643,184 36.9 1.5 1.5 1.4 3.5 se 114,937 39.9 b b d » dues | 
Reet = 496370 49.7 9°95 24 2] 36 586541 8 ecome a member and pay dues in an 
CAP] wees ecenvvces ° ride 4 : z.6 “ ; 3. ‘ 586,68 s 
Pennsylvania Fire... 3°189°019 ‘ 5.8 5.0 3.2 9 344.733 99°5 attempt to recognize the fact that the 
Philadelphia F. & M. ares yt < Hy < 4 ie eats gd larger agencies should contribute more 
Philadelphia Nation: ul. 333,3 36.2 2. 3.0 5. 6 68,840 30.5 e ” a 
Soot ny piesa 2318151 34:8 rit , 5.3 18 3 161268 39°4 than the smaller ones, but it, also gave 
Phoenix, Hartford . 5,770,382 37.6 1.8 2! 5.5 1.0 6 848.615 38.9 the larger agencies more voting power. 
Piedmont Fire . 424,978 ip} + 3: Ye 4 b.4 ght oo. In the future each agency will have but 
ul) eee a (41,200 o4, 2. ‘ 6 4 " / 73,40 38. . ee “a 
as Wii 183°116 52's 4.0 > 62 ": 5 H 17’946 34.7 one vote, and the officers of the agencies 
Providence Washington 3,1 47,124 9.1 1.5 : 3.8 0.; 1.2 1.3 3.3 411,604 37.0 may delegate the voting power to one 
Provident Fire sapere 43.0 — 3 4.6 as ae 9 : 74 70.8 of their junior members if they so de- 
ee faa ,976,419 35.6 4.2 2 2.0 2. ) t rf 06 35.6 s : 
Selimpic win 350°507 36.4 22 65 181 33 2'5 35080 ‘ay =| Sire. This should tend to encourage 
rae ake 533.051 36.2 2.1 2 3.6 10.1 2.9 5.2 6 166,456 39.2 more interest on the part of the younger 
REDEDUE viens ee esa 1,824,900 32.5 1.7 3 4.0 12.1 1.8 3.8 8 93,620 33.9 executives, the board believes. 
Rhod@e Island . : 1,267,653 $3 +] 3.0 2 i. 15.2 4.4 5.6 0 190,643 42.5 * 
Richmond ..... 816,056 37.1 2.3 2: 3.4 11.1 2.7 5.3 8 118,125 44.9 To Check on Applicants 
Rochester American b45,091 39.8 2.5 24 1 4.9 ao) 2.4 3.8 a ) 113,837 44.6 P - 2 3 
Rocky Mountaii 66,482 “i 2.4 12.5 4.6 34.4 2.3 a. a < Sn ee vos Another reason for a redistribution oi 
Poval E ange 1,704,266 9 32.7 5.9 j 2.6 8 57.8 98,723 54.2 
ee caeekee | S63 et 55 TH $3 feo are aes AB}gzS 84-2 | dues was the additional need for more 
Safegcuard . 310,304 $7 30.0 2.1 4.2 24 1.8 $7.2 13.9 63.916 40.2 funds now necessary in order to check 
St. Louis F. & . , 2.5 20.4 9.1 20.2 2.4 +3 58.9 9.9 33,840 31.5 on the eligibility of applicants for li- 
St. Paul F. & M.. By 23.7 9.0 9.1 ‘2 | : 7.6 $15,786 40.0 “ensee } . . . . eeeaenw Calis 
Scottish Union & Nat! $9 24.6 a7 11.1 3.5 1.3 21 v1 $14,487 39.9 censes in Detroit. There are many who 
Beale cess 1.6 42.6 1.1 21.2 14 4.4 75.3 21.0 34,927 23.6 apply for licenses merely to get the 
Seaboard F. & M. 7 31.1 ¥ 2 1.4 He is —4.2 60,301 41.7 commission on their own, their relatives’ 
Security, Iowa 2. 32.9 7.4 J 2.5 3.7 63. i 4,970 22-7 a J A 
Security, New Haven 2.8 26. 7.5 13.4 3.8 4.3 57.9 ) 268,572 3.0 or their employer's business. These ap- 
Sentinel Fire 1.9 24 4.6 9.2 1] 2.8 47.7 111 26370 15.9 plicants should be weeded out, the as- 
South British : s } 3.0 2.6 $.5 4.8 23. 27.4 sires sociation believes, and the insurance 
re) ‘aro a u 3 : oe ol. ‘ ‘ 7 seer ¢ 
Egg 5 $9 1s" 35 35 492 #86168 +e commission agrees. The Detroit asso- 
Springfield F. & M 1.9 4.6 9.6 41 3.8 18.1 10.7 46.1 ciation has agreed to aid the insurance 
Standard Fire, Conn 2.6 7.3 13.3 2.8 4.3 4.4 7.8 $3.3 commission in investigating the fitness 
Standard Fire, N. J 2.1 3.4 12.2 5.0 4.9 8.5 7.9 . li f i 3 
Standard. NY. 2'0 23 $4 11 "3 ry 12:3 of applicants from this area but has 
Terre 4.3 5.7 12.0 3.6 5.4 si 40.3 found this activity hampered by lack of 
State Assurance ex 1.9 5.9 9.7 2.9 5.1 nee funds. 
Stuyvesant ........ 5 5.0 59.0 29.5 50.: 5.6 : 
= papal So ee 3 ‘t1 8eR 39:8 W. A, Doyle, Doyle agency, president 
Sun Underwriters ; 3 2.7 3.6 4.2 6.5 45.5 of the Michigan Association of Insur- 
rte cede eres a> ts > 2: $ = "4 e ae ance Agents and former Detroit presi- 
é ene Rice ® - oO. ° ° 4 © ; ; 
Tokio M & FF... 9 "6 2"9 40 3"7 ie | dent, declared that the Detroit associa- 
Transcontinental _3 2.4 3.8 2.2 3.3 33.8 tion has been th~ only local in the state 
Trave lers Fire tec cath 7,8 2.3 1.8 +5 - 24.3 that has not been coextensive with the 
nim toeen + 2"4 6.4 3°5 5 83:0 state and national associations. He said 
Union F., Ac. & Gen... 3 3.0 4.1 2.5 4.0 74.7 that since this situation has been reme- 
Toad . 9» 9 ° ” 9 . : . 
TORR, “ 2.5 1.8 4! 3.1 33.3 | died, all state and national members in 
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Pension Group Will Checlk |! i382! eue!|New Handbook Out. 


population decrease in this country of 


Federal Ownership Efforts |'3°2 oti oie" os Covering California, 


PHILADELPHIA — Opposition of 
the growing pension age group will be 
a formidable deterrent to extensive fed- 
eral control or ownership of insurance, 
Prof. F. G. Dickinson, department cf 
economics University of Illinois, told 
the American Association of University 
Insurance Teachers. 

Assuming that pressure for federal 
control would be intensified during 1940 
and thereafter, Professor Dickinson said: 
“T shall say quite frankly that I do not 
expect the federal government to enter 
the life insurance business nearly as 
much as may some of the people pres- 
ent. 

“Our nation will become more age- 
conscious and less class-conscious. The 
pension group will increasingly domi- 
nate our political parties and it will not 
want large reserve liabilities such as 
were provided for in the social security 
act of 1935 before it was amended.’ 


For State Control 


In touching on state vs. federal con- 
trol of insurance, Professor Dickinson 
continued: “We have been permitted to 
buy our insurance from any company 
licensed in our home state no matter 
where that company was domiciled. We 
have cast the most powerful straw vote 
—the payment of premium—for the bet- 
ter kind of insurance regulation, control 
and management prevailing in the east- 
ern states by our patronage of those 
companies. 

“Under federal control we would have 
had a chance to vote for the kind of 
control we wanted only through the 
process of helping to elect Congressmen 
and President, who promise better fed- 
eral regulation. 

“State regulation has given us the 
right to vote twice, once for state as- 
semblymen and governors who promise 
to improve our insurance laws and 
again through our premiums paid to 
well managed companies domiciled in 
states with strong insurance laws and 
non-political insurance commissioners. 
Such are the blessings of state control 
of the insurance business. State regu- 
lation has been better in the creditor 
states of the east than in the younger 
and debtor states of the west. I firmly 
believe that it would prove superior to 
control by Congress because many Con- 
gressmen represent debtor states.” 


Federal Control Pressure to Continue 


Professor Dickinson assumed that the 
pressure for federal regulation would go 
on even though pressure for government 
ownership would be checkmated by the 
pressure of the pension group. 

The pressure for federal control and 
regulation may become very great in the 
near future as the broad construction 
placed on the interstate commerce 
clause of the constitution by the United 
States Supreme Court has already con- 
ferred upon Congress the power to 
establish federal workmen’s compensa- 
tion laws covering all workers engaged 
in interstate commerce, and apparently 
all workers engaged in manufacturing 
troducts ultimately destined for inter- 
state commerce. 

Therefore it seems that the way is 
open for federal control of the compen- 
sation business. 

Professor Dickinson predicted that 
the present two-party system which has 
come safely through many crises in the 
past may not possibly survive the strug- 
gle between generations. 

“The ‘ins’ will pay the smallest pos- 
sible pension and the ‘outs’ will promise 
the sky to our senior citizens. Gradually 
during the 1940s and ’50s, both parties 
will be pulverized by the pension steam- 
roller if the doctrine of individual re- 
sponsibility, or, if you please, the doc 
trine of social responsibility continues to 
be the prevailing political philosophy of 
the American people. The hand that 








million increase in the next four decades A 7 ; 
will be in the group of retired citizens. rizonda and Nevada 
rocks the rocking chair will rule our | Retired persons will then number one aa ; , 
tation.” out of every six instead of one out of | .. /he Underwriters Hand-Book of Cal- 

Professor Dickinson, who is an au-| every 16 as at present. There will be | MOtMa, including Arizona and Nevada, 
thority on population growths, stated | On the average two children, one retired which ee ee 
that four trends have affected insurance | Pe*son and three persons at the bread- setae pene sll Pigg nage ai this week, is a 
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condition the insurance business, and | —— | oe coe, 0 Coney eee = 
hatived alt Seelsene iu: dee 2900s and fed. tremendous size and scope of the busi- 
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g ‘ aime ane . e ° Totalling 1,064 pages, it is larger than 
1. Our population is aging rapidly | American Motorists Fire renaggsc : a or na ewe 
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Che population of the United States | Sheridan road rather than from the The 
once doubled every quarter century. 
Now despite the ideal health record for 


é “Agency Department” is ar- 
special fire insurance headquarters at] ranged to show each agent and agency 
1450 Sheridan road. (CONTINUED ON PAGE 21) 








American Equitable Assurance Company of New York 


Organized 1918 Capital $1,000,000.00 
* 


Globe & Republic Insurance Company of America 
Philadelphia, Pa. Capital $1,000,000.00 Established 1862 


Knickerbocker Insurance Company of New York 


Organized 1913 Capital $1,000,000.00 
e 


Merchants and Manufacturers Insurance Company 
Organized 1849 of New York Capital $1,000,000.00 


New York Fire Insurance Company 
Incorporated 1832 Capital $1,000,000.00 


United States Fire Department 


Switzerland General Insurance Company, Ltd. 
Zurich, Switzerland Established 1869 





Losses paid exceed 


Two Hundred and Fifty Million Dollars 


DEPARTMENTS: 
CHICAGO SAN FRANCISCO PHILADELPHIA PITTSBURGH 
KANSAS CITY MONTREAL 


Corroon & Reynolds 


William t Incorporated 
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NEWS OF FIELD MEN 





J. E. Bright, Jr., Is 
Promoted to Ohio 


J. E. Bright, Jr., of Omaha, who has 
served since 1933 as Nebraska state 
agent of the North America, is being 
promoted to state agent in northeastern 
Ohio. His headquarters will be at Cleve- 
land and he will be associated with State 
Agent J. H. Smiley in the handling of 
the fire business in northeastern Ohio 
under the supervision of Arthur B. 


Eaton, manager of the Cleveland service 


office. Mr. Bright graduated from 
Northwestern University in the fire in- 
surance course and went with the North 
\merica in 1929. He had some experi- 
ence in the underwriting department in 
the western office in Chicago. Then he 
was in the field in Tennessee for a time 
before being sent to Omaha. He has 
made a splendid record. 


His father, J. E. Bright, a former 
Iowa field man, died Christmas Day at 
the home in Cleveland of another son, 
Robert E. Bright, who is state agent in 
northern Ohio for Royal-Liverpool. 

The annual Christmas party of the 
Nebraska Blue Goose at Omaha was 
also a farewell party for Mr. Bright. 
Seventy-five members attended, that 
being the best record in the history of 
the pond. 


Fred Fuessel Joins 
G. & R. in Missouri 


NEW YORK—Fred G. Fuessel, Jr., 
for some time Missouri state agent for 
the Rhode Island and the associated 
Merchants of Providence, is joining in 


the same capacity Globe & Rutgers and 
\merican Home. R. K. Johnson of 
Chicago, who has been state agent in 


Missouri and Illinois for Globe & Rut- 
gers will confine his activities to Illinois. 


The business and agency plant of 
Merchants of Providence was just re- 
cently sold to Globe & Rutgers. 


Kent Alexander Enters 
Pa. Field for Security 


New Haven has appointed 
Kent Alexander special agent in west- 
ern Pennsylvania and West Virginia to 
succeed the late Harry D. Burkhart. For 
several years Mr. Alexander has been 
with the Hoover & Diggs general 
eency of Pittsburgh. Mr. Alexander 
represents the fourth generation of his 
family continuously in the insurance 
His father, Ralph H. Alexan- 
der, is deputy insurance commissioner of 
Pennsylvania. 


Security of 


business. 


Briggs East Texas _ Agent 


| 








Home Promotes 
3 Michigan Men 


Promotion of three of the Michigan 
field men of the Home group is an- 
nounced. G. R. Edleman, who has been 
state agent in charge of Wayne -county, 
will go to the home office as assistant 
general adjuster, associated with F. E. 
Potter, secretary and general adjuster, 
He has been in the Michigan field for 
the Home companies since 1930, and 
before that was special agent of the 
Hartford Fire in Iowa and later in 
Michigan. 

F. D. Albert, of Detroit, 
been state agent of the National 
Liberty, Baltimore American, City of 
New York, Carolina and Homestead in 
Michigan outside Wayne county, suc- 
ceeds Mr. Edleman as state agent in 
charge of Wayne county. He is a grad- 
uate of Armour Institute and joined the 
Home in 1930 as special agent in the 
service department, first in Chicago and 


who has 


later in Detroit. In 1938 he was trans- 
ferred to the reporting department, and 
made state agent. 

G. L. Stone, who has been special 
agent of the Home, working out of 
Grand Rapids, succeeds Mr. Albert as 
state agent for the five companies 
named for Michigan outside Wayne 
county. He has been with the Home 
organization since 1926, after service 


with the Michigan Inspection Bureau. 


Arthur L. Johnson 
Joins Paul Walsh 


Arthur L. Johnson has resigned as 
Iowa-Nebraska state agent of the Rhode 
Is!tand to become assistant manager for 
Iowa of Bankers & Shippers, Jersey, 
Merchants of New York and Merchants 
Indemnity and for Nebraska of Pacific 

‘ire, Jersey, Merchants and Merchants 
Indemnity. 

Paul E. 


Agency, Inc., 


Walsh Brothers 
manager of 


Walsh of 


Omaha, is 


| these companies in Iowa-Nebraska. The 


| headquarters are at 640-650 Securities 
building, Omaha, comprising the offices 


formerly occupied by Mr. Johnson and 
the present offices of Mr. Walsh. 


Mr. Johnson has been with the Rhode 
Island 11 years. He is a brother of 
E. O. Johnson, secretary of Walsh 
Brothers Agency. 

W. Va. Annual Meet Jan. 24 

The annual meeting of the West Vir- 
ginia Fire Underwriters Association is 
being held in the Mayflower Hotel, 
Washington, D. C., Jan. 24. 


Now Operates in Nebraska Direct 


The general agency representation of 
the Kansas City Fire & Marine with 
Nolan & Co. of Omaha has been termi- 
nated and Kansas City F. & M. is op- 
erating in Nebraska on a direct basis. 
A permanent state agent for Nebraska 


has not yet been appointed. 


|Henry C. Busack Resigns 


Sidney Briggs, Jr., has been appointed | 
state agent in east yak for North 
British & Mercantile, Pennsylvania and 
Mercantile. 

Special Agent L. W. Blann, who will 
share the office with Mr. Briggs, will 
continue to have jurisdiction in the 
northern section, while Special Agent 
T. H. Calhoun, with headquarters in 
San Antonio, will look after the south- 
ern part. 


\ graduate of Virginia Military Insti- 
tute, Mr. Briggs’ first insurance connec- 
tion was with the engineering depart- 
ment of the Southeastern Underwriters 
Association, resig after several 
years to travel ae as engineer and 
special agent for Aetna Fire 
e has been connected 12 vears. 


ring 


Kansas Fire Underwriters As- 
holding its regular bi- 


The 
sociation is 


monthly meeting ft the Jayhawk Ho- 
tel in Topeka, Jaj® 9. R. B. Lathan, | 


North America, is president. 

Six new members were initiated into 
the New England Blue Goose at its 
December luncheon teting in Boston. 


with which | 


| special 


| 


Henry C. Busack of Milwaukee, state 
agent of Norwich Union, has resigned 
effective Jan. 1. He is one of the most 
prominent field men in the state and is 
at present serving as president of the 
Wisconsin association. 

Norwich Union has not made a 
appointment in Wisconsin. 


new 


Rutherford in Montana Field 
GREAT FALLS, MONT.—Howard 
L. Rutherford of Great Falls will join 
the Home fleet office at Great Falls as 
agent. He will be associated 
with William F. McKee, state agent, and 
Larry Diringer, special agent. 
Mr. Rutherford returned 


New 


from 
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York in September where he had spent 
a year of training in the New York office 
of Home. Since September he has been 
with his father in the L. F. Rutherford 
agency in Great Falls. 


rhe Atlanta office of the Home of 
New York has been handicapped by ill- 
ness, Carl M. Ramspeck, state agent, 


is seriously ill and will not get back 


before the first of the year. C. R. Wil- 
coxon, special agent, has had a relapse 
after a case of the influenza sna Was at 
l > las ek » ia. Fai | 

home last week. ©. Hi. Milips, who, 


although retired, 
schedule at the office, 
up with a cold. 


keeps a pretty regular 
also has been laid 





COMPANIES 


Clifford E. Pieper Resigns 
as Official of Rhode Island 


Clifford E. Pieper has resigned as 
vice-president and secretary of Rhode 
Island. Mr. Pieper has been connected 
with the company a number of years 
and is well known in the field. His 
father, E. G. Pieper, was president of 
the Khode Island for many years. 








Springfield Pays 25 Cents Extra 
& M. has declared a 
25 cents in addition 


Springfield F. 
special dividend of 


to the regular quarterly of $1.12, both 
payable Jan. 2 to stockholders of rec- 
ord Dec. 21. 


| Buffalo Pays $2 Extra 


extra of $2 in 
dividend of $3, 
23. 


Buffalo is paying an 
addition to its regular 
Dec. 28 to stock of record Dec. 


Hartford Companies Pay Bonus 


Hartford Fire and Hartford Accident 
have paid to employes a Christmas 
bonus equivalent to two weeks pay. 


Continental, Fidelity-Phenix Extras 


Both Continental and Fidelity-Phenix 
have declared an extra of 40 cents, in 
addition to the regular semi-annual di- 
vidend of 80 cents; both payable Jan. 
10, to stock of record Dec. 31. 


Grand Rapids Forum Soon 
to Start; Pastoor Chairman 

The educational committee of the 
Grand Rapids Association of Insurance 
Agents, comprising William J. Pastoor, 
chairman, and Walter F. Perschbacher, 
with associate members including Rob- 
ert H. Wood, Home; Robert E. Foster, 
Michigan Fire & Marine; Robert B. 
Notestein, Travelers, and ‘Arthur Zoet, 
Fidelity & Casualty, are organizing for 
a fire and casualty agents educational 
program, to be called the Insurance 
Forum of the Grand Rapids Association 
of Insurance Agents, and to include 
employes of the agency offices. The 








Missouri Attorney-General 
Claims Victory in Rate Case 


JEFFERSON CITY, MO.—Attor- 
ney-general McKittrick has hailed as 
“virtually a complete victory” the recent 
report of S. A. Dew of Kansas City, 
a special commissioner for tne Missouri 
supreme court, that the supreme court 
has jurisdiction in the ouster suit filed 
by McKittrick against 142 fire com- 
panies in connection with the May, 1935, 
settlement of the rate litigation. 

Dew held that the issue of whether the 
rate compromise was effected through 
fraud and bribery with the companies’ 
knowledge or even “such knowledge as 
would have put them on inquiry as 
would disclose the facts” was definitely 
within the supreme court’s jurisdiction. 

Establishment of such guilty knowl- 
edge, he held, would permit the court 
to oust the companies trom doing busi- 
to revoke their Mis- 


ness in Missouri, 
souri charters, or to fine them, as Mc- 
Kittrick has asked. 

Dew held that the only issues over 


which the special federal court in Kan- 
City has exclusive jurisdiction are 
the disposition of the impounded funds 
in the federal court cases and the legal- 
ity of the 16%3 percent rate increase 
compromise as accepted by the federal 
court. 


sas 








courses are to run for nine weeks com- 
mencing Jan. 22. 

Two courses will be established, one 
for fire and general subjects and the 
other for cas sualty and general subjects, 
each of the courses to be conducted by 
the company representatives in each 
classification, and the courses will run 
simultaneously until March 25, except- 
ing Feb. 12. 

Those who enroll for either class will 
not be eligible to take the other course 
this year, but it is contemplated they 
may alternate next year. 

The class period will be each Monday 
evening from 7 to 8:30 and an enroll- 
ment fee of $2.50 must be paid in ad- 
vance. Agents in the vicinity of Grand 
Rapids who wish to enroll or have their 
employes enroll, should contact the sec- 
retary of the local association for that 
purpose. 


J. Frank DeMeritt, Exeter, N. H., 
secretary New Hampshire Association 
of Insurance Agents, has purchased the 
Frank M. Cilley agency there. Mr. 


| Cilley reserves the bonding business of 


| other 


the agency. 


BUYING EXTENDED COVER 


Companies report a materially in- 
creased business throughout the eastern 
states, largely due to the extended cover 
contract. Local agents are particularly 
interested in New England states and 
Pennsylvania. They find that there is 
a demand for tornado insurance now 
that has not been in evidence before. 
Not only are building owners buying the 
extended cover, but mercantile risks and 
classes. 





Lloyds War Exclusion Clauses 








| age 


London Lloyds representatives were 
kept busy this fall attaching to the 
various reinsurance treaties in which | 
they are interested the new North 
American war exclusion clauses which 
were promulgated by Lloyds. These 


clauses read: 

First: North American War Exclu- 
sion Clause (External Risk). As regards 
interests which at time of loss or dam- 
age are on shore outside the territorial 
limits of U. S. A. and Canada, no lia- 
bility shall attach hereto in respect of 
any such loss or damage which is occa- 
sioned by war, invasion, hostilities, acts 
of foreign enemies, civil war, rebellion, 
insurrection, military or usurped power, 
or martial law or confiscation by order 
of any government or public authority. 

Second: North American War Exclu- 
sion Clause (Internal Risk). As regards 
interests which at time of loss or dam- 





are within the territorial limits of 
U. S. A. and Canada, no liability shall 
attach hereto in respect of any such loss 
or damage which is occasioned by war, 
invasion, hostilities, acts of foreign en- 
emies, civil war, rebellion, insurrection, 
military or usurped power, or martial 
law, or confiscation by order of any 
government, or public authority, but 
this shall not be construed as relieving 
the underwriters of liability for loss or 


damage which would be _ recoverable 
under a U. S. Explosion Conference 
Standard Riots and Civil Commotion 


Policy (containing mandatory endorse- 
ment) with var dalism and malicious 
mischief. Endorsement No. 228/U/1 or 
No. 228/U/2 attached thereto or van- 


dalism and malicious mischief endorse- 
ments in use by the reassured prior to 
First September, 1939, which may con- 
tinue to be used by the reassured. 
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Attempt to Promote 


Federal Supervision 
Viewed by Pink 





NEW YORK—It is the general belief 
that an attempt is being made to pub- 
licize the evil and say little about the 
good, in order to create distrust and 
pave the way for federal tiger of 
some kind, Superintendent Pink of New 
York stated in discussing the le 
gation of the Temporary National Eco- 
nomic Committee at Washington, in a 


talk before the Young Men’s 
Trade here. 

rhorough and constructive study of a 
great industry may be of very real help 
to the institution itself as well as to the 
public, Mr. Pink said. “The larger the 
institution, the more the tendency to be 
conservative, to go along in certain di- 
rections from year to year without ade- 


3oard of 


quate thought of changing times and 
better methods. Changes have already 
been made as a result of the hearings 


in Washington and we expect to learn 
and profit from the report of the com- 
mittee.” 

Unfortunately little cooperation has 
been asked for by the TNEC, either 
from supervising authorities or insur- 
ance companies other than the filling 
out of voluntary questionnaires. “While 
I would not for a moment question the 
good faith of the members of the com- 
mittee rightly or wrongly, most unfortu- 
nately for the ultimate benefits to be de- 
rived from the investigation, the opinion 
is general that some of the staff do not 
come to the problem with an open and 
unprejudiced mind.” 


Must Justify Existence 


State supervision of insurance can be 
retained only if it merits the trust, the 
confidence and the respect of the public. 
State supervision may be somewhat 
cumbersome but it has been developed 
and perfected through a period of some 
80 years. It is constantly being tried 
and tested and made better. Under it 
insurance has grown and thrived as has 
perhaps no other financial institution. It 
has weathered the depression far better 


than the federal controlled national 
banks and railroads. It has continued 
to pay and function and pour out mil- 
lions of dollars at a time when money 
was not available elsewhere and has 
saved the government even larger ex- 
penditures for relief. 
Deplores Centralization 

It is not merely a question as to 


whether state and federal supervision is 
more efficient, it goes deeper than that, 
Mr. Pink declared. “When we _ look 
abroad we can but hesitate to unneces- 
sarily increase the already stupendous 
powers of centralized government. We 
require a strong central government, but 
it must not enlarge its powers, already 
great, 

(CONTINUED ON PAGE 
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20 Year Man 


and friends 
president of 





of George A. 
American In- 
ternational Underwriters, are congratu- 
lating him on the approaching comple- 
tion of his 20th anniversary in the insur- 
business, all with the same group 
companies. 

Mr. Moszkovski 
group as a member 
Asiatic Underwriters 
1920, after a career as an officer in the 
imperial Russian army, and later, fol- 
lowing the outbreak of the Russian revo- 
lution, serving with the British forces in 
Persia and Vladivostock. In 
Moszkovski went to New York to take 
charge of the American International 
Corporation, became its president and 
has been largely instrumental in its de- 
velopment and rapid growth. 

The A. I. U. acts as foreign manager 
for a number of leading American fire, 
marine and casualty companies, main- 
tains a branch office in San Francisco, 
operates in Cuba through a subsidiary 
and in the Philippines through the 
American International Underwriters 
for the Philippines. It has representa- 
tives in key cities of important coun- 
tries throughout the world and writes 
business anywhere, excepting in the 
United States and Canada, dealing only 
through brokers and agents. 

The celebration of Mr. Moszkovs 
20 years with these companies comes 
on the eve of his departure early in 
January on a business trip of some 
weeks which will take him to the Argen- 
tine, Brazil, Chile, Peru and Colombia, 
South America. 


\ es 
\ssociates 
Moszkovski, 


ance 
of 
joined this 
the American 
in Shanghai in 


first 
ol 
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Arkansas Agents Get 
Statement on FHA Renewals 


The Arkansas Association of 
ance Agents has received a letter, 
sponse to an inquiry, from the vice- 
president and general counsel of the 
Federal National Mortgage Association 
concerning the writing of renewal poli- 
cies on properties carrying FHA loans. 


Insur- 
in re- 


The Federal National Mortgage Asso- 
ciation and the RFC Mortgage Com- 
pany are government agencies that are 
affiliated with the RFC and purchase 
the loans from the FHA servicing 
agents. 

The Arkansas association states that 
any agent writing renewals on FHA 


loans should be sure that the policy is 
mailed to the servicing agent along with 
statement for the premium some 30 
days prior to expiration and not less 
than seven days before expiration. 
There should be an accompanying 
statement from the assured that he de- 
sires his insurance to be written by this 
The letter from James 
L. Dougherty, vice-president and 


gen- 


eral counsel of the Federal National 
Mortgage Association, reads: 

“Your letter of Nov. 25, 1939, ad- | 
the Reconstruction 


to _Finance 


| 





Corporation, has been referred to this | pany or companies from which it is pur- 
association for consideration and reply. | chased are satisfactory. 

“Neither this association nor the "REC “We have received no complaints 
Mortgage Company makes loans insured irom nortgagors whose mortgages 
by the Federal Housing Administration | may have been purchased by us, nor 
under Section 203 of the national hous- | h any mortgagors complained that 

fing act. These institutions purchase | they have been compelled to execute 
such loans from mortgagees which have | contracts with respect to the purchase 


been approved by the Federal Housing | of hazard insurance. Therefore, we are 
Administration. You will readily see, | without information as to improper 
therefore, that neither this association | practices by any approved mortgagee 
|nor the RFC Mortgage Company has | from which either this association or the 
any control over the contracts which the | Mortgage Company may have  pur- 
mortgagor and the original mortgagee | chased or now may be purchasing FHA 


1928 Mr. | 


may have entered into at the time such | insured mortgages.” 
loans were consummated. ees 
“It is the view of the directors of 
both the association and the Mortgage Honor E. R. Hardy Jan. 3 


NEW YORK 


ilege to purchase policies of hazard in- | of the 


Company that it is a mortgagor’s priv- 


—Officers and directors 
Insurance Society of New Y 





| surance on his property wherever and | will unveil a portrait of Edward R 
from whomsoever he pleases so long | Hardy, who has served as secretary of 
as the amount of the insurance fur- | the pide for over 30 years, at a re 
nished by him is sufficient and the com- | ception at the Drug & Chemical Club. 
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Sesniioe Burke Urges Fight Against U. S. Control 
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power are conducted by the different de- 
partments and agencies, and they present 
the evidence before the whole com- 
mittee. Thus, the presentation of evi- 
dence is largely controlled by the admin- 
istration, Final recommendations of the 
committee will be similarly controlled if 
one or two of the six members of Con- 
gress approve proposals of the six de- 
partmental representatives. 


Avoiding a Witch Hunt 


“Senator Joseph C. O'Mahoney of 
Wyoming, chairman, and Representative 
Hatton W. Sumners of Texas, vice- 
chairman, have tried to keep the investi- 
gation on an objective basis and to avoid 
anything resembling a ‘witch hunt.’ 
[They have been successful to a consid- 
erable degree. The public hearings, 
which commenced in December a year 
igo and are still in progress, have been 
on a much higher level than most in- 
vestigations of a comparable nature. The 
assembled and analyses made 
of great value in the considera- 
tion of economic problems covering a 
wide range. No similar inquiry of a 
comprehensive character has been made 
for many years. The facts and conclu- 
sions in earlier studies are out of date 
by reason of economic changes during 
periods influenced by the world war, the 
recent depression and the new European 
war. 

“While the usefulness of the assem- 
bling of basic facts must be conceded, 
this does not mean that the interpreta- 
tion placed upon them by the committee 
or its recommendations should be ac- 
cepted without careful consideration. 

“The line of inquiry, as required by 
the resolution of authorization, has fol- 
lowed the course charted in the Presi- 
dent’s message to Congress. The social 
and economic views of the administra- 
tion have been dominant. 

“Specifically, the departmental repre- 
sentatives who have been most conspic- 
uous in the hearings have a strong bias 
against big business. They believe firmly 
that a concentration of power in the fed- 
eral government is necessary to break 
up a concentration of power in private 


facts 
will be 


industry. They see monopoly in every 
large aggregation of capital and are 
prone to overlook such benefits as are 


derived by the masses of our population. 
[They think our economic system has 
failed and that far-reaching changes 
must take place. The structure which 
they envision has more resemblance to 
socialist and fascist states than to the 
\merican system of free enterprise. 


Evidence of Astigmatism 


‘That the subject of life insurance 
should be brought into an investigation 
of monopoly is symptomatic of the astig- 
tmatism which has affected the viewpoint 
in these quarters. No one has made any 
charges reflecting on the soundness or 
the nianagement of life insurance com- 
panies. There were not even assertions 
as to the absence of competition between 
the larger companies and those with a 
less formidable array of assets. The 
public generally had been impressed with 
the manner in which the insurance com- 
panies survived the depression. Only 
the inhibitions of limited incomes were 
holding back a tremendous rush toward 
the use of savings in insurance in pref- 
erence to all other forms of investment. 

“The one and only reason for the in- 
vestigation of insurance companies may 
be found in the large amount of wealth 
represented in these companies. In this 
agyregation of wealth were seen evils 
because of a concentration of economic 
power. 

‘The original suggestion for the in- 
usion of insurance companies in the in- 


( 


quiry may be found in the President’s 
message to Congress. He said: 
‘*The tremendous investment funds 


controlled by our great insurance com- 
panies have a certain kinship to invest- 
ment trusts, 1n 


vest as trustees the 








| evidence 


that these companies in- | 
savings of millions ' 


of our people, The Securities & Ex- 
change Commission should be author- 
ized to make an investigation of the facts 
relating to these investments with partic- 
ular relation to their use as an instru- 
ment of economic power. 

“The President's statement was re- 
ferred to as the basis of the inquiry 
when the Securities & Exchange Com- 
mission commenced its presentation of 
evidence with respect to insurance com- 
panies before the monopoly committee 
Feb. 6, 1939. 

“William O. Douglas, then the chair- 
man of the Securities & Exchange 
Commission and a member of the mo- 
nopoly committee and subsequently ap- 
pointed as an associate justice of the 
United States Supreme Court, said in an 
introductory statement: 

“*The President, in his message to the 
Congress, spoke of the tremendous in- 
vestment funds controlled by our 
insurance companies and asked that au- 
thorization be given to investigate the 
manner in which these investments are 
used as “an instrument of economic 
power.” It is on this broad problem 
that we will present to the committee 
facts concerning the insurance busi- 
NCSE ..- 


From Wall Street to Main Street 


It is our present task to survey the 
economic power inherent in the vast in- 
vestment funds controlled by the insur- 
ance companies and to study the impact 
of that power upon our national econ- 
omy. The scope of our problem of 
necessity takes us from Wall street to 
Main street, from the capital markets 
and financial centers of the east into the 
farm lands of the west and south. It 
will properly bring us in time to a con- 
sideration of the extent to which insur- 
ance company influence permeates areas 
of national importance, such as the capi- 
tal markets, the supply of mortgage 
funds available to farmers, railroad reor- 
ganization, and perhaps the financing of 
ane rent housing. It will of necessity 
demand inquiry as to the future of in- 
vestment banking in this country, and, 
indeed, the extent to which insurance 
companies have come to dominate secur- 
ity issuers, underwriters and investors. 
These are not boundaries of our mz iking. 
They inhere in the character of the in- 
surance business.’ 

“Examination of part 4 of the printed 
hearings of the committee, which con- 
sists of nearly 500 pages of testimony 
and exhibits relating to insurance, dis- 
closes much evidence as to the sound- 
ness of insurance companies, the effi- 
ciency of their management, their large 
resources and the commanding position 
they occupy in the financial world. One 
searches in vain, however, for specific 
charges as to any conspiracy among the 
insurance companies for the use of their 
resources in a concerted program involv- 
ing the exercise of economic power, or 
even as to the use of funds of any par- 
ticular company with a view of exercis- 
ing such power. Nowhere in the testi- 
mony does there seem to appear any 
that the effect of the invest- 
ments made by the insurance companies 
as a whole has been injurious to our 
economic structure. 


Cites Preliminary Report 


“The preliminary report made public 
by the committee last July contains a 
section on insurance, but here again it is 
impossible to find anything indicating 
that the concentration of economic 
power in the insurance companies 
through large investment funds has had 
adverse effects upon the general public. 
In this report it is stated that ‘the first 
hearings on insurance were primarily 
important for establishing certain facts 
with respect to concentration of control 
of life-insurance assets and perpetuation 
of managements.’ It is noted that in 
1937 there were approximately 398 legal 
reserve life insurance companies with to- 
tal assets in excess of $27,650,000,000, 





great | 


! anteed debt of the United States 





that these companies had about 64,000,- 
000 policyholders and that at the end of 
1938 the insurance in force amounted to 
about $110,000,000,000. It is further 
noted in the report that legal reserve 
life insurance companies have absorbed 
more and more of the country’s savings, 
that in 1937 the assets of these com- 
panies exceeded by almost $10,000,000,- 
000 the combined assets of savings banks 
and building and loan associations in 
this country and were far greater than 
the savings deposits in state and national 
commercial banks. It is also noted that 
while the population has doubled since 
1890, the insurance assets have been 
multiplied 25 times. So great have the 
assets become, the report states, that in- 
dustry and government discover them- 
selves incréasingly dependent upon life 
insurance companies for essential financ- 


ing. To illustrate this point the report 
states that on Dec. 1, 1938, the 49 largest 
legal reserve life insurance companies 


owned 11 percent of the direct and guar- 
govern- 


;ment, 9.9 percent of all state, city, 
municipal, and_ political subdivisional 
debt, 22.9 percent of all railroad bonds, 


22 percent of the entire public utility 
debt, 15 percent of the industrial debt, 
11 per cent of all farm mortgages, and 
14 percent of all city mortgages. 

“To a layman these figures would 
seem to offer impressive evidence that 
the insurance companies have played 
tremendously helpful part in the financ- 
ing of our industry and agriculture and 
in making it possible for our govern- 
mental bodies to operate on a deficit 
basis without disaster. 


No Criticism Is Included 


“The report contains not a word of 
criticism as to the use made by the in- 
surance companies of their funds. There 
is not a line to indicate that a single 
policyholder in a solvent company has 
ever lost a dollar. Not a word is said 
about any insolyent companies, which 
evidently have been so few in number as 
not even to justify mention. There is 
no suggestions of the need of emerg- 
ency or other legislation. Presumably 
that will come later. 

“One gets only a vague hint as to 
what is in the wind. The report notes 
that the 25 largest insurance companies 
own 87 percent of all the assets, 16 of 
the 25 own 80 percent, and the five larg- 
est own 54 percent. It is further asserted 
that the direction of the investment of 
the huge reservoir of funds rests with 
the officers of a comparatively few com- 
panies in a limited eastern area, and that 
16 companies whose home offices are lo- 
cated in the New York area and in New 
England own 74 percent of all the 
assets. 

“General observations with which the 
committee concludes its preliminary re- 
port also are significant. The commit- 
tee states that the tendency toward the 
concentration of control of the economic 


system in fewer and fewer business ex- 
ecutives seems proved, that the conse- 
quence of the tendency is a steadily 


lessening number of competitors, that 
the financial and other resources 
quired for economic endeavor are be- 
coming increasingly difficult for the ordi- 
nary enterprise to obtain and_ that 
concentration of economic power and 
wealth is accompanied by increasing un- 
employment and narrowing markets. 


Offered No Remedy 


“In its preliminary report the commit- 
tee did not offer a remedy. It is obvi- 
ous that in the final report some sort of 
a plan or plans will be presented for 
greater governmental control of business 
and industry. 

“In a nutshell, the investigation of in- 
surance companies seems intended to es- 
tablish the existence of a concentration 
of wealth which will be offered as prima 
facie evidence of the need of govern- 
mental control. 

“The premise in 


this inquiry, as in 


re-. 
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others recently conducted, is that big 
business is essentially evil and that the 
existence of unemployment proves that 
contention. 

“This particular matter represents 
merely one phase of the movement 
toward a planned economy, a movement 
so dear to the hearts of many advanced 
thinkers. It is proposed, and much of 
the program already has been enacted 
into law, that federal bureaucrats shall 
supervise the management of our indus- 
try, agriculture and finance. Control is 
to be taken away from private business 
men, farmers and financiers and vested 
in the government. The pattern is strik- 
ingly similar to that which has been fol- 
lowed in the totalitarian countries of Eu- 
rope but is in violent conflict with our 
system of free enterprise. 


Economic Planners Want Power 


“In this particular case the economic 
planners want to obtain control over the 
investment of funds by the insurance 
companies. It is part of a policy for a 
rationing of capital as a means of direct- 
ing the course of industry and agricul- 
ture. 

“The drive against the insurance com- 
panies, which undoubtedly will result in 
a proposal for legislation to give the Se- 
curities & Exchange Commission and 
possibly other agencies authority over 
them is not actuated by any concern for 
the safety of the funds of policyholders 
but is part of a much broader movement 
to vest in the government complete eco- 
nomic power. 

“Again and again during the hearings 
it was emphasized that no question was 
being raised as to the soundness of the 
companies. 


Health Promotion Service 


“Although the attorneys and experts 
of the Securities & Exchange Commis- 
sion who were in charge of the pres- 
entation of evidence were not greatly 
interested in anything except a possible 
concentration of economic power, the 
hearings contain considerable testimony 
as to the valuable contribution of the in- 
surance companies to the prosperity of 
the nation. Besides providing protec- 
tion for the future and safeguarding sav- 
ings of policyholders, the companies 
were shown to have done much toward 
promoting the health of the people and 
extending the average length of life. 

“Another aspect of the insurance sit- 
uation which those presenting the evi- 
dence to the monopoly committee were 
not anxious to emphasize was the ad- 
verse effect of present government poli- 


cies upon the companies and upon 
policyholders. 
“The so-called easy money policy, 


which has been promoted by the admin- 
istration both as a means of providing 
low interest rates to industry and to 
facilitate the financing of treasury 
deficits, has seriously affected insurance 
companies, endowments, and other in- 
stitutions and private citizens dependent 


upon income from investments. Testi- 
mony before the monopoly committee 
showed that the insurance companies 


have had increasing difficulty in finding 
investments with satisfactory yields 
because of the prevalent low interest 
rates and that the lower earnings have 
been reflected in dividends to policyhold- 


ers. Furthermore, the companies have 
been forced to increase greatly their 
holdings of government securities. The 


large percentage of the public debt held 
by the insurance companies is not due 
to any desire of the companies for eco- 
nomic power but rather to the increasing 
monopolization of investment opportuni- 
ties by the government which has made 
such a trend unavoidable. 


Menace of Inflation 


“Inflationary trends under the present 
administration also have been a menace 
to the insurance companies. If there 
should be a runaway speculative boom, 
which could easily occur on the basis of 
enormous excess banking reserves, the 
depreciation in the purchasing power of 
money would deal a severe blow to 
holders of insurance policies. If interest 
rates should rise to a level which was 
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normal a few years ago, it would mean 
a decline in the market value of the com- 
panies’ large holdings of government se- 
curities to a point below par, with a 
consequent heavy loss. 

“Statistics which appear in the printed 
hearings of the committee show that on 
December 31, 1938, 17.9 percent of all 
life insurance assets was represented by 
securities of the United States govern- 
ment. A decade ago in 1929 only 2 per- 
cent of life insurance assets consisted of 
government securities. The part of to- 
tal assets represented by farm and city 
mortgages has greatly decreased, which 
may be attributed to the responsibility 
assumed by the federal government in 
these fields. 

“Various federal policies, including 
low interest rates, enormous expendi- 
tures of the government in disregard of 
a balanced budget, and the paternalistic 
trend shown in relief and social security 
programs, have all tended to weaken the 
habit of thrift which formerly was in- 
grained in the American people. The 
alarming tendency to depend on the gov- 
ernment for security, not only in old 
age but in the prime of life, cannot fail 
to retard the expansion of the business 
of the life insurance companies. 

‘Another possible menace to the com- 
panies is federal competition. The pro- 
posal has recently been renewed for a 
voluntary system of old age pensions un- 
der the government. Under the plan 
the government would engage in the in- 
surance business for the purpose of pro- 
viding annuities to persons with small 
incomes at a cost less than is possible 
through private companies. Congress re- 
fused to approve this scheme when it 
was presented by the administration at 
the time of the enactment of the social 
security act because of possible injuri- 
ous competition in an important field of 
private business. That the proposal 
should be renewed is indicative of the 
constant trend toward a socialization of 
business and industry. 


Power Concentration Dangerous 


“Just what the federal bureaucracy 
would desire with respect to a new allo- 
cation of investments by the insurance 
companies in various fields of industry, 
agriculture and finance is not clear. It 
seems obvious that the concentration of 
economic power in Washington would 
be far more dangerous than any present 
concentration in the areas where the 
principal financial markets are located 
and which operate under our system of 
free enterprise. 

“Furthermore, the need of the assump- 
tion of regulatory authority by the fed- 
eral government has not been made 
evident. The evidence before the mo- 
nopoly committee does not appear to 
show any laxity in the supervision of the 


insurance companies by the states. Any 
regulation imposed by the federal gov- 
ernment would be superimposed upon 
that of the states. While the federal 
government may encroach upon the 
sovereignty of the states, as it is doing 


increasingly with respect to the regula- 
tion of business, industry and agricul- 
ture, it cannot destroy their sovereignty. 
The result of federal regulation would 
be a new burden on the insurance com- 
panies. Already the taxes to which they 
are subject both at the hands of the 
states and the federal government are 
very heavy. Any extension of federal 
authority probably would mean more 
special taxes, ostensibly in part to 
finance the added cost of administration. 
The policyholders would lose more than 
they could possibly gain from federal 
supervision. 

‘The movement with respect to federal 
control of the life insurance companies 
presents a definite challenge to Ameri- 
can principles of government. It repre- 
sents an encroachment upon the sover- 
eignty of the states which has not been 
shown to be justified. It involves an 
assumption of economic power in the 
federal government which follows trends 
in Europe but is inconsistent with prac- 
tices generally accepted until very re- 
cently in the United States. It raises an 
issue which must be met if the tendency 
toward a startling centralization of 
power in Washington is to be checked.” 
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a Leaders Attend Christmas Party in Wichita 











“ 


This group of Kansas agency leaders, most of whom will have an active part in the mid-year meeting of the National 
Association of Insurance Agents in Wichita in April, was snapped at the Christmas party of the Wichita Insurors. 


Seated, left to right, are: 
Loren Jones, Dodge City, 
dent Kansas association. 

Standing, left to right, A. E. 
Wade Patton, Hutchinson, 
dent Insurance Women of 
Browne, Kansas City, 


Wichita; 
Kan., 


Tom Collins, 
president Kansas 


Smoll, 
secretary-treasurer Kansas 
N. N. 
representing 


Victor 
Agents; 


‘Journal-Post; 
Insurance 


Kansas City 
Association of 
general chairman of arrangements 
association; 
Kline, Hutchinson, Kan., 
Kansas City Insurors. 





Liquor Liability Is 
Being Broadened 


London Lloyds is in process of mak- 


ing important revisions in the phrase- 
ology and coverage in its liquor lia- 
bility coverage in Illinois, which it is 
understood will be effective Jan. The 


new form of policies has not yet been 
printed and thus is not available. 


The most important change, it is said, 
is the filling of a gap in coverage which 
arose due to the tact the present policy 
was phrased so London Lloyds was 
liable only for occurrences which arose 
in the policy year. However, liquor 
might be bought or received as a gift 
in the policy year but not drunk until 


afterward. 


| Cover Past 12 Months 


Continuity of coverage is provided 


through the new form, as the policy- 
holder is covered for occurrences due to 
liquor purchased or received as a gift 
in the preceding 12 months. There is 
no extra charge for this liberalization, 
nor are any changes being made in pre- 
mium rates or underwriting practices, it 
is said. 

The new provision does not apply in 
the case of a new policy, it was ex- 
plained, but only in case of renewal in 


London Lloyds. An endorsement form 
is being prepared to be attached to Lon- 
don Lloyds policies which are to replace 
policies in other companies, providing 
the continuity of coverage for occur- 
rences during the term of the Lloyds 
policies which were caused by liquor 
secured in the previous 12 months. This 
will be known as the “past sales en- 
dorsement.” 


Eliminate Signed Application 


Another change is elimination of the 
requirement that a signed application be 
secured by the broker from the appli- 
cant. However, the broker must com- 
plete an application form which is to 
serve as a warranty in the policy. 

Heretofore, separate policy forms 
have been used for liquor sellers and 
owners of property in which liquor is 
sold. These are being combined, and 
may be used to cover either seller or 
owner separately, or jointly. Phrase- 
ology in the policy has been clarified. 


_Boyd C. Taylor, senior partner Neare, 
Gibbs & Co., marine general agents, 





Cincinnati, was presented a ship’s clock 
by his associates on his 35th anniversary 
in the business. Mr. Taylor received 
many congratulatory letters and _ tele- 
grams. 


Insurance in Finland 
VANCOUVER—The British Colum- 
bia Blue was advised by Kk. W. 
Tornroos, for Finland, in an ad- 
dress, that city of Helsingfors has 
taken over fire insurance business 
handling through the regular channels, 
and that the reward for a 10-year n 
claim period is free insurance for a 
time; that the tire department is 
given the monopoly of the city’s am 
bulance service and that pays for 
upkeep of the department. 


Big Lumber Loss Settled 
PORTLAND, ORE—W. 


Gearhart was in Seattle past 
to make the final adjustment of Forest 
Lumber Co. loss at Pine Grove, Ore 
of last August. The coverage, estimated 
250,000, was carried entirely in 
ciprocals and mutuals. Adjustment was 
made on the stock of lumber—25 million 
board feet—valued at more than $400,000. 
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Yorkshire & Pacific Securities, Ltd., 
Vancouver, has been appointed general 
agent of the British Oak in British Co- 


lumbia, succeeding Blaine, Fullerton & 
White. The change follows the entry 
of the British Oak into the Union of 


Canton group. 





CHICAGO 


ANDERSON QUITS BROKERS POSTS 
Anderson, vice-president, direc- 
tor and chairman of the compensation 
and occupational disease committee of 
the Insurance Brokers Association of 
Illinois, has resigned these posts. His 
resignation was accepted with regret by 
the directors. He remains a member. 
Mr. Anderson has been of great service 
to the association and to all producers in 
Chicago. He was chiefly responsible for 
the Chicago branch office of the National 
Bureau of Casualty & Surety Underwrit- 
ers receiving a limited autonomy on A 
rating and fleets. He also was a moving 
force in the brokers’ suit filed against 
Insurance Director Palmer, contesting 
his order, that was later withdrawn, cur- 





and 
Berneeda Faulk, 
president Hutchinson Insurance 





G. Henry, 
Alex Case, 





president Wichita Insurors; 
Marion, immediate past presi- 


president of Wichita Insurors;: 
Dulaney, Johnston & Priest, presi- 
Board; Evan H. 


past 


tailing commissions on automobile fire, 
theft and collision. 
TO HAVE TWO SPEAKERS 

The 26 Club will have a double fea- 
ture at its Jan. 4 meeting. Louis Oll 
mert, superintendent automobile depart- 
ment of Aetna Casualty, will discuss 
the Illinois truckers act. He has made 


analysis of » act and will 


1 1 
a horougn 


explain its provis:ons and object. 

HH. R. Phiemeyer, manager brokerage 
and service dcaamens of North 
\merica, will discuss the new business 
interruption form. 

In charge of the meeting will be A. F. 
Campbell, brokerage and servi man 
iger of Millers National 
Ek. C. MeCARTHY PROMOTED 

FE. C. McCarthy, manager Chicago o 
fice Atwell, Vogel & Sterling, has bee 
made a vice-president. He has been in 
the surance business for more than 
20 years, the last 10 with Atwell, Vogel 
& Sterling, and manager since 1938 fol- 
lowing the death of Mr. Vogel. 


Previously he was with London Guar- 
antee & Accident out of the New York 
office and with the home office of Stand- 
ard Accident, serving as auditor, 
writer and special agent. 

In his new capacity Mr. McCarthy 
has supervision of the central west and 
will travel extensively. At present he 
is on a trip which carries him as far 
west as Denver. 

Mr. McCarthy’s 
Louis. He was 
Louis University. 


under 


home town is St 


graduated from St. 


GRIFFIN, INGRAM & PFAFF MOVES 


Griffin, Ingram & Pfaff, prominent 
class 1 agency of Chicago, is moving 
this week to new and considerably lar- 
ger quarters on the eighteenth floor at 
208 South La Salle street. The agency 
has been located at 14 East Jackson 
boulevard since it was organized in 
1926. This is one of the substantial, 
progressive offices in the city. 


McLENNAN, SEABURY LUNCHEON 


Donald R. McLennan, chairman, and 
C. W. Seabury, president of Marsh & 
McLennan, are giving a luncheon at the 
Chicago Club, Jan. 2, in honor of three 
officials in the western department of 
the North America who are retiring at 
the first of the year. They are: W. H. 
Riker, manager of the fire department: 
L. J. Braddock, associate manager, and 
M. G. Egbert, assistant manager. 
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Big Advance in Accident and Health 


accident and 
will 


Ir 1s estimated that the 
health 1939 
equal the high point reached in 
That for this 
branch shows 
that the greatest 
There 


4 
nearly 


1928 


premiums in 


the banner 
insurance. A 


Was 


of 


year 
survey 
was made 


increase by 


26 companies. has been a real 


revival of interest in accident and 
health insurance today it 
garded as one of the most desirable di- 
visions of a company authorized to write 
this Many finding 
accident and health insurance a remark- 
ably profitable line to handle. 
Companies which in the past only half 


and is re- 


class. agents are 


heartedly operated accident and health 
departments have entered the field with 
ereater zeal. There are abundant oppor- 
direc- 
due to 
termed industrial and 
lines although hospitaliza- 
tion policies have become popular and 
those companies that are writing that 
form of indemnity have increased their 
premiums materially. When the returns 
for 1939 are analyzed they will be an 
indication of the progress made by acci- 
dent and health insurance in recent 
years, 


this 
largely 


tunities for enlargement in 
The 


might 


tion. increase is 


what be 


commercial 


Many Experts in Educating 


LocaL agents these days are given the 
advantage of much instruction and edu- 
There 
is a strong movement toward raising the 
standard of insurance salesmen and 
making them better prepared to diag- 
nose the needs of prospects and clients. 
One feature, however, confronting 
agents and that is the number of these 
experts sent by fire, automobile and 
casualty companies to instruction 
and to assist agents in soliciting new 
business. The regular fire company 
field men make their visits. From the 
same arrive inland marine, 
automobile, use and occupancy and spe- 


cation on the part of companies. 


is 


give 


companies 


cial service field men. The casualty 
companies have their experts dealing 
with automobile, steam boiler, surety, 


liability and the like. All together these 
constitute a goodly company and con- 
siderable time is consumed by the agent 
in receiving them, being instructed and 
then accompanying them on their visits 
for selling purposes. Agents sometimes 
find themselves giving a large amount 
of time to these visitors. All are eager 
to instruct the agent so that he becomes 
more and more proficient in developing 
business along the special lines. This 
is the day of education, but we must not 
“cramming.” Some 
agents to our knowledge are complain- 
ing that too much time is occupied by 
so many of these special men and that 
opportunity not given for 
the knowledge 


engage in too much 


sufficient is 
of 


orderly assimilation 


unparted. 


Sticking by Quality Price 


Ir is very good practice for an insur- 
ance salesman to stand at all times for a 
company whose coverage he is offering 
and the price that is charged. He does 
not have to apologize for quality insur- 
ance. If he begins to seek cheap insur- 


ance because his assured demand it he 


does something to impair his reputation 
and undermines confidence in his ability 
When an insur- 
salesman starts to offer an excuse 


to stand by his guns. 
ance 
for the price of the policy that he has to 
offer, it virtually an admission that 
he thinks that it is wrong or unjust. 


is 


Value of Strong Company Organization 


THE strength of any organization or in- 


stitution, large, medium size or small, 
depends so much on _ personnel, the 
ability and capacity of its man power. 


It is astounding at times to find insur- 
heavy at the top but 
There are outstanding 
administration has 
So long as they 


ance companies 


' 
weak below. 
executives whose 


been highly successful. 


are able to guide the destiny of the 
company, all is well. 
Frequently, however, too much is 


taken for granted. Very little concern 
seems to be given to the perpetuity of 
the institution along the lines that have 
made it There has been a 
lack of new and younger blood being 
trained carry on the work. The 
line of succession is one of the most 
important problems to work out. There 
should be no thought in the minds of 
those associated with a company as to 
what will be done when the present ad- 


a success. 


to 





ministration head lays down the gavel. 
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There should not only be competent 
second string but third string men. 
There should not be a jolt when the 


administrator steps off the rostrum. 


We have the most highly efficient 
companies taking a prominent part in 
the business but have been sadly lack- 
ing in developing a so-called organiza- 
tion. Too much stress has been put 
on one or two individuals at the helm 
and their importance. While they have 
administered their offices with great 
credit, they have singularly failed in 


cne of the most paramount duties, that 
is, to keep in training men for orderly 
succession. There should not be any 
doubt as to who should march upward. 
There should be men entirely capable 
of assuming the high duties. Chief 
lieutenants should be given responsibil- 
ity and in every way their qualities for 
leadership should be developed. Within 
own ranks the training 
and there should be no 


a company’s 
should be done 


need for going outside for 


leadership. 


competent 








PERSONAL SIDE OF THE BUSINESS 





Elmer F. Carnes, state agent of New 
Hampshire Fire and Granite State Fire 
for Ohio, has been confined to his home 
with a foot infection which in turn 
caused a blood clot partially impairing 
his eyesight. He has now returned to 
his office but will be unable to travel 
in the field for the next couple of weeks. 


A. H. Dinning, Detroit independent 
adjuster, who recently underwent a ma- 
jor operation at Grace hospital, is con- 
valescing. 

H. E. Whitchurch state 
American in South Dakota, has been 
spending a few weeks in McKennan 
hospital in Sioux Falls, S. D., where 
he is receiving a rest cure because of a 
heart attack. 


agent for 


H. W. Chesley, assistant manager of 
the Western Underwriters Association, 
who underwent an operation at St. 
Luke’s Hospital, Chicago, expects to be 
able to return to his home the latter 
part of this week. He is making a sat- 
isfactory recovery and is out of danger. 
After gaining more strength, probably 
he will complete his convalescence at 
some southern point. 

Homer G. Meek, Indiana state agent 
of the London Assurance, who has been 
confined to his home by illness, is begin- 
ning to make headway toward recovery. 

The engagement of Miss Katherine 
Hubbard, Sand Springs, Okla., to Rob- 
ert S. Campbell, Wichita agent, has 
been announced. 

W. H. Bennett, general counsel of 
the National Association of Insurance 
Agents, has been made an _ honorary 
member of the Minnesota association 
and has been furnished one of its 
framed certificates. 

J. Q. Haas, 86-year-old dean of St. 
Paul insurance agents, has not missed 
a winter of skating since a lad of 10. 
He is still associated with the Matteson 
Agency, which he helped to found more 
than 50 years ago. 


C. F. Shallcross, United States man- 
ager of the North British & Mercantile 
group, underwent a_ serious operation 
early in November due to gall bladder 
infection. He is now able to get about 
3 home at 133 East 66th street, New 

York City, to some extent. The year 
previous Mr. Shallcross had an appen- 
dicitis operation. It is expected that as 
soon as he is able to make the trip he 
will go to some milder clime than the 
north. He has the Hawaiian Islands 
in mind. 


T. Ray Phillips, Oklahoma state agent 


gander of Blue Goose, past president of 
the Oklahoma Fire Underwriters Asso- 


ciation, has become a grandfather. The 
baby, T. Ray Phillips, III, is the son 
of Mr. and Mrs. T. Ray Phillips, Jr., 


of Oklahoma City. 

R. A. Boaz, manager of the Florida 
3ros. Insurance Agency at Osceola, 
Ark., disappeared Labor Day just after 
he was involved in a serious automobile 
accident. No definite clue has devel- 
oped as to his whereabouts or condition, 
although an elaborate search has been 
made for him. 


DEATHS 


L. B. Potter, local agent of Douglas, 
Wyo., who served as president of the 
Wyoming Association of Insurance 
Agents in 1936 and 1937, died, after hav- 
ing been ill about a year. The funeral 
was attended by a large number of local 
agents and field men. 


Harold Multer, 43, who was in charge 
of the fire insurance department of C. 
S. McClellan agency at Mt. Vernon, N. 
Y., died at his home in Mamaroneck, 
N. Y. He went into the business in 
1921 with the Syracuse Rating Bu- 
reau. In 1923 he went with the en- 
gineering department of Continental 
and later traveled Westchester county 
for the America Fore group. In 1937 
he went with the McClellan agency. 


Elmer H. Cords, general agent of 
Oakland, died at Fort Miley Hospital 
in San Francisco at the age of 48. In 
about 1921 he went with California 
Agencies of San Francisco. Later he 
managed the Oakland branch of that 
firm until 1931 when he went with 
Hinchman-Rolph-Landis as Oakland 
manager. In 1935 he opened his own 
general agency. 


H. J. Vold, 60, adjuster for Fire Com- 
panies Adjustment Bureau, Portland, 
Ore., died at his home there. 

Frank C. Gifford, 55, special agent 
Morrison Wallace & Co., died in a hos- 
pital at Memphis, Tenn. 

E. B. Minnick, 45, for a number of 
years managing director of the O. W. 
Palm agency at Lincoln, Neb., died 
there after a year’s illness, 

J. E. Bright, 67, who retired about 
nine years ago from field work in Iowa, 
after many years of traveling in that 
state, died Christmas Day at the home 
of his son, Robert E. Bright, at Cleve- 











America Fore, past most loyal grand 


land. Robert E. Bright is state agent 
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in northern Ohio for Royal-Liverpool. 
Another son is J. E. Bright, Jr., whose 
transfer by the North America from 
Omaha as state agent to Cleveland is 
being announced this week. 

J. E. Bright was born at Pacific Junc- 
tion, Ja. He traveled in Iowa for Com- 
monwealth for 11 years. Then he rep- 
resented Automobile of Hartford for 
four years and then was with Corroon 
& Reynolds in Iowa for four years. He 
then retired because of the condition of 
his health. Funeral services are being 
held from the First Baptist Church in 
Des Moines Thursday and burial is at 
Indianola, Ia. 

Charles C. Adams, 79, senior partner 
of Anderson, Adams & Co., Portland, 
Me., who retired 15 years ago after 50 
years in business, died in Portland. 

J. Sam Foster, Illinois and Wiscon- 
sin state agent for many years of West- 
ern Fire and Western Casualty died. He 
had been with the Western group about 
27 years. Mr. Foster’s headquarters 
were at Joliet, where the services were 
held. He was an officer in the Spanish- 
American war. 

He was 72 years of age and was the 
Western’s first employe, starting in 
1911, and always was engaged in field 
work. First he was a salaried solicitor 
in Illinois, then special agent, and de- 
veloped the agency plant in both Illinois 
and Wisconsin. In early life he spent 
some time in Michigan lumber camps, 
then was. a plainclothes man of the 
Chicago police force. After that he sold 
securities there, then moved to Cali- 
fornia, building up an advertising nov- 
elty business. He had a deal to sell 
it nearly closed when the earthquake 
wiped him out. The whole Chicago 
staff attended the services, headed by 
Manager R. P. Corn, and President R. 
B. Duboc was on from Kansas City. 
The Knights Templar had charge. 

William H. Talcott, auditor of Scot- 
tish Union & National and American 
Union and treasurer of Central Union, 
died Saturday afternoon at his home in 
West Hartford, Conn. 


_Mr. Talcott was identified with the 
Scottish Union group for the past 48 
years. The funeral was held Tuesday 


afternoon. 


HOLC Ineurenee 
Status Clarified 


COLUMBUS—Many inquiries have 
been received by the Ohio Association 
of Insurance Agents relative to insur- 
ance on property mortgaged to the 
Home Owners Loan Corporation, par- 
ticularly in reference to situations where 
arrangements have been made by the 
borrower to pay monthly amounts cov- 
ering taxes and insurance. The associ- 
ation has been working on the matter 
with the Ohio state headquarters of 
HOLC and has just received this notice: 

“Upon expiration of a policy in those 
cases where our borrowers have estab- 
lished a tax and insurance account, we 
will place an order for the renewal in- 
surance through our insurer’ under 
contract, namely, the agent designated 
by the borrower as the agent of record. 
If the borrower does not designate an 
agent, the agent writing the expiring 
policy will be named as agent of record 
and it is our understanding will receive 
the customary commission from the 
Stock Company Association.” 

It is understood that the 
cedure will apply to the 
pany association. 


same 
mutual 


pro- 
com- 


Maxson, Perdue & Ketchum 


Observe 50th Year 


CLEVELAND—Robert H. Perdue 
and Captain Morgan S. Ketchum, firm 
members of the local agency of Max- 
son, Perdue & Ketchum, will give a 
dinner Jan. 17 to the members of their 
office in celebration of the agency’s 50th 
anniversary. It was established in 1890 
under the firm name Gill, Foote & 
Maxson, which was changed several 








By H. W. Cornelius, 
Co., 135 So. La 


Bacon, Whipple & 
le St., Chicago, at 








close of business Dee. 26, 1939 
Par Div. Bid Asked 
Aetna Cas. ..... 10 $.00* 124 128 
Aetna Fire ..... 10 50 52 
Aetna Life ..... 10 31 33 
Agricultural ... 25 80 82 
Amer. Alliance. 10 1.20* 23 25 
Amer. Equitable 5 1.20 21 23 
Amer. Home ... 10 aia 7 9 
Amer. (N. J.)... 3.50 .. 13 14 
Amer. Surety... 25 2.50 $91, 52 
Automobile .... 10 1.30* 3 35 
Balt. Amer. - 2,50 30* 616 7% 
Bankers & Ship. 25 5.00 98 102 


Boston 100 1 

Camden Fire .. 5 1 

Carolina | 

Contl. Cas. .... 5& 1.50* 3514 36% 
Comth, . ¥.... 380 1 

Employers Rein. 10 1 

Fidelity-Phen... 2.50 1 


Wire AGG. .0<<: 10 2.50 68 70 
Firemen’s (N.J.) 5 -40 9% 014 
Franklin ...... 5 ‘1.40* 30) 32 
Gen. Reinsur.... 5 2.00 $2 $4 
Georgia Home.. 16 1.20* 23 25 
Glens Falls..... 5 1.60 $1 43 
Globe & Repub. 5 50 11 12 
Gt. Amer. Fire. 5 1.20* 28 30 
Gt. Amer. Ind.. 1 .20 11 13 
CC 10 1.00** 16 18 
Hanover Fire... 10 1.20 26 28 
Hartford Fire... 10 2.00 83 85 
Hartford 8S. Boil. 10 1.60 62 65 
Home Fire Sec. 10 ae 1% 2% 
Home (N. Y.).. 5 1.60* 32 34 
Home Indem... 3 wai 12% 14 
Ins. Co. of N. A. 10 2.50* 72 74 
Maryland Cas.. 1 as 2% 3% 
Mass. Bonding... 12.50 3.50 61 63 
Mer. Com. (N.Y.) 5 1.70* $5 48 
(| a 10 1.20* 24 26 
ee oe 10 2.00 63 65 
Natl. Liberty... 2 40* 7% 8% 
New Am. Cas.. 2 .65 13 14 
New WUampshire 10 1.80 47 49 
Northern (N.Y.) 12.50 5.00* 105 107 
North River ... 2.50 1.20* 26 28 
i We Sewe6a « 25 5.75% 127 133 
Phoenix, Conn... 10 2.50* 79 81 
Preferred Acci.. 5 1.00 15 17 
Prov. Wash.... 10 1.40* 34 36 
St. Paul F. & M. 62.50 8.00 240 250 
Security, Conn.. 10 1.40 34 37 
Sprefid. F. & M. 25 4.75* 124 127 
Travelers ...... 100 16.00 435 450 
A 4 00 52 54 
U.S. F. & G. 2 1.00 22 23 


*Includes extra. 


Pattern for Symposium 
with Credit Men Issued 


The insurance committee of the Na- 
tional Association of Credit Men has 
published the talks that were given in 
a symposium of insurance conducted 
last September by the Detroit Insurance 
Agency with the Detroit Association of 
Credit Men. The national insurance 
committee was delighted with the re- 
sults and it is sending sets of the talks 
to the different local associations of 
credit men, suggesting that they par- 
ticipate in an evening somewhat along 
the lines of the Detroit event. Each of 
the talks is published as a_ separate 
pamphlet. They include: “Unusual In- 
surance Coverages” by J. E. Seymour; 
“Fire Insurance Rating Procedure and 
Fire Prevention Work” by F. M. 
Beyer; “Group Insurance” by W. S. 
Faber; “Aviation Accident Insurance,” 
S. M. Peterson; “Is There An Unknown 
Skeleton in Your Business Closet?’ by 
L. G. Mallett. 


Illinois Fire Enters New York 

Illinois Fire, which was recently pur- 
chased by Millers National, has been 
admitted to New York. 








times. William B. Maxson died in 1910 
but the name is retained as it was in 
the original partnership. In 1923 the 
firm purchased an old residence at 1890 
East 82nd street, to which it moved its 
offices. 

The agency has represented the Cale- 
donian for 50 years; Aetna (fire), 40 
vears; British America Assurance, 40 
vears; London Assurance, 30 years, and 
Hartford Fire, 25 years. It also rep- 
resents the Fidelity-Phenix, Phoenix of 
Hartford, and Phoenix of London. It 
has represented the London Guarantee 
& Accident since that company entered 
Ohio, about 25 vears ago. 





presents 


a new and _ simplified 
work sheet for the 
development of 
Use and Occupancy 
insurable values to- 
gether with an explana- 
tion in laymen’s lan- 
guage of the purpose 
and operation of this 


insurance necessity. 


Copies are available 
upon request. 
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Insurance of Physical Values 
is Essential; 





Insurance of Business Earnings 
is Vital. 





Head Offices, 401 Walnut Street, 
Philadelphia, Pennsylvania 





OLD LINE STOCK FIRE, MARINE 
AND AUTOMOBILE INSURANCE 
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PUBLIC ACCOUNTANTS 


The Certified Publie Accountants whose ecards appear in this directory have been selected after care- | 




















ful investigation. 


They have the recommendation and the endorsement of The National Underwriter. 











ARIZONA 





LEE & GARRETT 


E. T. Garrett, C.P.A. 
12th Floor Luhrs Tower 


Phoenix, Arizona 











CALIFORNIA 


COLORADO 





REDEKER & STANLEY 








ILLINOIS (Cont.) 





CHASE CONOVER & CO. 


Auditors & Accountants 


MISSOURI 





ARTHUR L. ROSS 


Attorney-at-Law 
* 


2513 Fidelity Building 
Kansas City, Missouri 


Certified Public Accountant « 








Certified Public Accountants 
@14 University Building 135 ~— Salle Street 
Icago 
Denver, Colo. ” 
Telephone Franklin 3868 
FLORIDA 











ALLINGHAM & COMPANY 


Accountants and Auditors 


TAX AND MANAGEMENT 
CONSULTANTS 


453 South Spring Street 
Los Angeles, Cal. 








HAILS & MORETON 


Certified Public Accountants 


412 W. 6th St. 
‘Los Angeles, California 
Raymond R. Hails, C.P.A., Atty.-at-Law 
A. L. Moreton, C.P.A. Member Amer- 


ican Institute of Accountants 








Auditing Accounting 


BENJAMIN H. HICKLIN 


Certified Public Accountant 


Member American Institute of 
Accountants 


843-6 Russ Building 


San Francisco 








L. H. PENNEY & 
COMPANY 


Certified Public Accountants 
* 





PAUL R. SMOAK 
Certified Public Accountant (F.L.A.) 
Insurance and Commercial 
Auditing Tax Accounting 


Systems Installed 
For Northern and Middle Florida 


Suite 505 Graham Bldg. 
Jacksonville, Florida 


FRANKLIN 4030 


HARRY S. TRESSEL 
CERTIFIED PUBLIC ACCOUNTANT 
AND ACTUARY 

10 South La Salle Street 
CHICAGO 
Specializing in Insurance Accounting, 
Audits and Systems 


ASSOCIATES 
M. WOLFMAN, A.A LA 
N. O. MOSCOVITCH, Ph D. 
L. J. LALLY 


NEW MEXICO 





LINDER, BURK & 
STEPHENSON 


Home Office 
816 First National Bank Bldg. 
Albuquerque, N. M. 


Branches 
3 El Torreon, Santa Fe, N. M. 
Dashko Bldg. Hobbs, WN. M. 























J. B. ASHER 
Certified Public Accountant 
Systems—Audits—Tax Assistance 
Accounting Service 
ORLANDO BANK & TRUST BLDG. 
ORLANDO, FLORIDA 
Orlando Phones 9821-9822 
DAYTONA BEACH, FLORIDA 


WINZER & CO. 


CERTIFIED PUBLIC ACCOUNTANTS 


Commercial Accounting 
and Tax Counsel 
Insurance Accounting 
Fire, Casualty, Life 
29 SOUTH LA SALLE STREET 
CHICAGO, ILL. 
Phone FRA. 6085 











RING, MAHONY & 
ARNER 


1505-10 duPont Bldg. 
Miami, Fila. 
Accountants and Auditors 


Members of 
American Institute of Accountants 








RUSSELL S. BOGUE 


CERTIFIED PUBLIC ACCOUNTANT 
MEMBER AMERICAN INSTITUTE 
OF ACCOUNTANTS 
e 
CITIZENS BANK BUILDING 


TAMPA, FLORIDA 











MICHIGAN 





Miller, Bailey & Company 
Certified Public Accountants 
932-939 Buhl Building 
DETROIT 
RALPH C. MILLER, C. P. A. 
JAMES I. BAILEY, C. P. A. 

R. W. RANNIE, C. P. = 

é 


JOHN L. BUSCH, C. P. A. 
E. T. STRINGER, C. P. A. 
LANSING OFFICE 
1704 Olds Tower Building 





MINNESOTA 





STRAND & ROE 


Certified Public Accountants 
OSCAR C. STRAND, C. P. A 
CLARENCE E. ROE, C. P. A. 
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New Committee 
Lineup of N.A.L.A. 
Is Announced 


Two Changes in Chairmen 
of Standing Committees— 
Six New Special Groups 


NEW YORK—Official standing and 
special committees of the National As- 
sociation of Insurance Agents under the 
1939-40 administration are announced, 
showing two changes in chairmen of 
the six standing committees and an in- 
crease of special committees from four 
to 10. 

Heading the membership committee 
will be David A. North of New Haven, 
Conn. Mr. North is also a member of 
the executive committee. He succeeds 
James M. Crosby, Jr., of Grand Rapids, 
Mich. 

Terrell Woosley of Lake Charles, La 
succeeds Lorren W. Garlichs of St. 
Joseph, Mo., as chairman of the fire pre- 
vention committee. Mr. Garlichs was 
recently named a member of the Na- 
tional executive committee. 

Chairmen of standing committees last 
year who have agreed to continue their 
assignments are John J. Roe, Jr., 
Patchogue, N. Y., accident prevention; 


C. Stanley Stults, Hightstown, N. J., 
finance; P. D. Bowen, Baltimore, legis- 
lative, and L. P. McCord, Jacksonville, 


and education. 
special committees, 
Forshay, Anita, Ia.. member of the ex- 
ecutive committee, will continue as 
chairman of the rural agents committee, 
and W. Herbert Stewart of Chicago 
again heads the surety committee. Mr. 
Garlichs assumes the chairmanship of 
the program committee, named last year 


Fla., publicity 


Of the R. W. 


to advance the program for the Boston 
convention of the National association 
and headed for the first time by past 


President Charles F. Liscomb of Duluth. 


New special committees and _ their 
chairmen are: branch office, Wade 
Fetzer, Jr., Chicago; insurance advisory 
committee to credit men, Frank B. 
Heller, Newark; harmful company set- 
ups, Lyman M. Drake, Chicago; Home 
Owners Loan Corporation, W. Owen 
Wilson, Richmond; United States Hous- 
ing Authority, Kenneth H. Bair, Greens- 


burg, Pa.; war risk, Mr. Wilson. 
The standard fire policy revision com- 


mittee, of which Mr. Drake was for 
several years its chairman, has been 
discontinued. 


The chairman and personnel of only 
one committee is yet to be named, that 
on inland marine. 


Some 10,000 Auto Risks to 
Be Assigned in Bay State 


BOSTON—The new permanent as- 
signment plan of the Massachusetts 
Automobile Rating & Accident Preven- 
tion Bureau, which will distribute less 
desirable automobile risks among its 
companies at an increased premium and 


Wisconsin Company 
Takes Mid-West Auto 


General Casualty of Madi- | 


son Makes Deal—Schirmer 
Iowa and Illinois Manager 


General Casualty of Madison, Wis., 
as of Jan. 1 is reinsuring the unexpired 
policy liabilities of Midwest Automobile 
Underwriters of Freeport, Ill. General 
Casualty has taken steps to become 
licensed in Illinois and George H. 
Schirmer, who has been general man- 
ager, of Midwest Auto Underwriters, 
will become manager for General Cas- 
ualty for Illinois and Iowa with head- 
quarters at Freeport. 

The premiums of Midwest Auto Un- 
derwriters are something less = 
$300,000. Mr. Schirmer was formerly a 
local agent at East St. Louis, IIL, cae 
resenting Midwest Auto Underwriters. 
About 15 years ago when the affairs of 


| that concern became precarious he 
saved the day by contributing his per- 
sonal funds. He then became the gen- 


eral manager. He has taken a prominent 
part in activities in Illinois and is es- 
pecially active in the insurance division 
of the Illinois Chamber of Commerce. 
He served as chairman of the informal 
conference of independent automobile 
writing companies in Illinois. 

Midwest Auto, a reciprocal, as of Dec. 
31, 1938, had assets $364,607, premium 





reserve $120,372, loss reserve $67,606, 
net surplus $165,354, net premiums writ- 
ten $271,759, losses paid $112,457, ex- 
penses $121,506. Elmer Schirmer, a | 
brother of the general manager, is head 
of the claim department. 


General 
in Iowa, 


Casualty 


Nebraska, 


has been operating 


Wisconsin and Min- 





nesota. It has been interested in getting 
into Illinois for some time. It is an 
independent automobile writing com- 
pany that has just about doubled its 
premium writings in a period of five 
years. As of Dec. 31, 1938, assets were 
$1,: 328 813, premium reserve $475,741, 
capital $200,000, net surplus $231,317, 
accniuns written $1,137,592, losses 
$622,908, expenses $477,933. W. B. 


Roys is president. 
inal head office 
its executive 


The company’s nom- 
is in Monroe, Wis., but 
office is in Madison. 











without paying commissions 

ducers, will start off the year 
considerable amount of business, for the 
insurance department reports that at 
present more than 9,000 owners of cars 
will be denied their liability coverage 
for the new year by the private com- 
panies. A recent law compels the com- 
panies to notify their insured if the risks 
are not to be renewed. In addition to 
this number there will be many more 
who have not yet applied for new insur- 
ance and will be rejected. Two courses 
are open to these rejected risks, to seek 
an appeal before the state board of ap- 
peals or to have their risk assigned. 


to pro- 
with a 


C. R. Carpenter, claims attorney of 
Travelers in Chicago, lost his wife in 
an automobile accident there this week. 
Their car skidded and plunged into 
Lincoln Park lagoon. Carpenter jumped 
out but his wife was drowned. She 
formerly was a stenographer in the 
claim department. 





List Speakers for 
Mid-year Meeting 


Details of National A. & H. 
Association St. Louis 
Session Announced 


The program for the session on asso- 
ciation problems at the mid-year meet- 
ing of the National Accident & Health 
Association at the Hotel DeSoto, St. 
Louis, Jan. 25, has practically been com- 
pleted. W. B. Cornett, president Na- 
tional association, will be chairman, and 
the program includes: 

Message from President Cornett. 

How Associations and Companies Can 
Work Together, James E. Powell, presi- 
dent of the Health & Accident Under- 
writers Conference and vice-president 
Provident Life & Accident. 

How to Cultivate a Better Spirit of 
Cooperation Among Accident and Health 
Agents, E. H. Mueller, past president 
National association and general agent 
Pacific Mutual and Provident Life & Ac- 
cident, Milwaukee. 

How to Build Programs for Local 
sociations, speaker to be announced. 

Why State Association? C. A. Sholl, 
president Ohio Accident & Health Asso- 
ciation and president Globe Casualty, 
Columbus, O. 


As- 





Why and How Practical Public Rela- 
tions? J. C. Higdon, vice-president Busi- 
ness Men’s Assurance, Kansas City. 

Why Hopital Associations? Armand 

| Sommer, past president National associa- 
tion and assistant to vice-president of 
Continental Casualty, Chicago. 

Why This Country Should Not Adopt 
Compulsory Health Insurance, E. H 
O'Connor, past president National asso- 


ciation and 
Indemnity, 

The agency management session 
be held the afternoon of Jan. 25 
Clyde E. Dalrymple, second vice-presi- 
dent of the National association and 
general agent Preferred Accident, Mil- 
waukee, presiding. Speakers and sub- 
jects will be announced within the next 
few days. Immediately following the 
management program a meeting of the 
executive committee will be held, at 
which a number of important matters 
pertaining to National association affairs 
will be discussed. 


assistant 
Newark. 


secretary Bankers 
will 
with 


Sales Congress Second Day 


sales congress will be held Jan. 26, 
with the program in charge of W. W. 
Cole, assistant secretary General Ameri- 
can Lite and manager of its accident 
and health department. The morning 
will be devoted to a discussion of group 
insurance by Gale Johnston, Metropoli- 
tan Life, St. Louis; the bearing of claim 
adjustments on accident and health sales 
by Peter E. Tumblety, home office claim 
manager Columbian National Life, and 
a talk on hospitalization insurance. 

The afternoon session is to be given 
over entirely to the sale of commercial 
accident and health business. The gen- 
eral topic will be: “Why, When and 
How to Sell Accident Insurance.” The 
“when and why” will be covered from 
the standpoint of the field man by Fred 
Sale, leading accident salesman of the 
General American Life, and from the 
viewpoint of the company man by Glen 
J. Spahn, superintendent of agencies 
Metropolitan Life. 

An attendance of more than 500 is 
expected at each of the three sessions. 





la good 





SEC Pries Into 
Some Illinois 
Transactions 


Hearing Devoted to Con- 
version of Illinois Bankers 
to Legal Reserve Basis 


By ROBERT B. MITCHELL 

WASHINGTON—How Hugh T. 
Martin, chief owner and for the last 
year president of Illinois Bankers Life, 
could pay nearly $300,000 to the presi- 
dent and two other officers of the old 
Illinois Bankers Life Association, mu- 
tual assessment organization, in order to 
get control of the new 

Mr. 


company, was 


explained when Martin told the 


| Temporary National Economic (monop- 


e received the bulk 
of a $430,000 share in the commissions on 
the contract under which the American 
Conservation Company of Chicago re- 
wrote the assessment business into the 
successor stock company. 

Mr. Martin denied that the policy- 
holders lost anything by the $430,000 
payment since this represented a slice 
of profits which Herbert G. Shimp was 
willing to forego in order to get 
American Conservation Company off to 
start with a substantial rewrite 
ontract. Gerhard —— counsel for 
the Securities & Exchange Commission’s 
insurance study, wanted to know if the 
70 percent commission which the Amer- 
ican Conservation Company was to re- 
ceive on rewritten business could not 
have been correspondingly less and 
hence less of a burden on the policy- 
holders had it not been for the $430,000 
“kick-back” as he termed it. 

Mr. Martin denied this, saying that 
American Conservation got the regular 
rate and that if he had not got the $430,- 
600, which represented a 25 percent 
share in the rewrite commissions, the 
policyholders would not have _bene- 
fited, since it would merely have meant 
that Mr. Shimp would have received the 
full profit himself. Gesell attempted to 
refute this by putting Mr. Shimp on the 
stand and asking him what his usual 
rates of commission were. Mr. Shimp 
said that the commission rate depended 
a great deal on the particular case but 
admitted he had made some rewrite con- 
tracts at a commission of as low as 50 
or 55 percent. 

SEC Commissioner Leon Henderson 
after asking some questions on the fig- 
ures involved estimated that the $430,000 
represented an extra loading amounting 
to approximately $10 for each policy- 
holder whose policy was rewritten. Re- 
ferring to the roundabout method by 
whick the $430,000 reached Mr. Martin 

(CONTINUED ON PAGE 26) 
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his 








A special Pullman car is being arranged 
to accommodate the Columbus, O., 
delegation. 
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Raises Many 
Questions Regarding 
Obsolescence Cover 


PHILADELPHIA Discussing Dr. 
Hans Heymann’s paper on property life 
insurance at the meeting of the Uni- 
versity Teachers of Insurance, Prof. 
& Ackerman, professor of insurance, 
7m eo tv of Newark, made it clear that 
the points he raised were not mentioned 
in an attitude of criticism but rather 
that he was taking the position of an 
investor considering the tormation of a 
property life insurance company and 
seeking additional enlightenment. 

Professor Ackerman wanted to know, 
for example, whether the problem of 
obsolescence does not considerably out- 
weigh that of actual depreciation which 
would be — by Dr. Heymann’s 
plan. He quoted a statement made by 
Vice-president F. W. Ecker of Metro- 
politan Life before the Temporary Na- 
ioeal Economic Committee’s inquiry on 
building in which Mr. Ecker said “in 
real estate obsolescence is the factor 
against which we work.” As far as ma- 
chinery is concerned, a 10-year survey 
made by a public utilities investigating 
committee revealed that obsolescence 
and inadequacy in that field account for 
79 percent of the losses, Professor Ack- 
ermann said, while phy sical depreciation 
account for only 13 percent, the other 
causes, such as accidental destruction, 
accounting for 8 percent. 


Cites Southern Migration 


Professor Ackerman pointed out that 
capital destruction through obsolescence 
is extremely important, citing the situa- 
tion of the New England cotton mills, 
where between 1923 and 1930 some 
5,000,000 spindles were removed from 
that section of the country in the in- 
dustry’s southern migration. The build- 
ings housing these spindles might be in 
excellent condition but as useless from 
a practical standpoint as though they 
had depreciated physically, he pointed 


out. 

The coverage of the Heymann plan, 
Professor Ackerman said seems to have 
three aspects: (1) protection against 
roof leakage, dry rot, and the like, in 
which there is an insurable hazard as 
insurance men understand the term; 
(2) payment of the cost of “vitally im- 
portant” repairs, a field in which Pro- 
fessor Ackerman saw a field’ for 
controversy unless the definition were 
made extremely definite; and (3) a 
“depreciation trust,” which is the laying 


aside each year of an amount to amor- 
tize the replacement of the building. 

Saying that the life span of a building 
is extremely difficult to determine, Pro- 
fessor Ackerman pointed that even the 
life companies, when dealing with cases 
where there is no clear cut distinction 
as with life and death, have trouble. 
He cited disappearance cases and total 
and permanent disability. As for ma- 
chinery, he suggested that while Dr. 
Heymann’s plan measures life by time 
a better measure might be_ kilowatt 
hours or units of production in some 
cases. 

Professor Ackerman also questioned 
whether a firm would be wise to tie up 
its depreciation reserve with an insur- 
ance company, saying that in many 
cases it would be better to have the 
money readily available for plant ex- 
pansion, rather than making it neces- 
sary to borrow against the property life 
insurance reserve or raise the money in 
some other way which would probably 
be more expensive. He also suggested 
that in cases where firms did not need 
. invest in their own plants they could 
place depreciation reserves in securities 
of other companies that would pay a 
higher rate of interest than the 3 per- 
cent rate contemplated under the Hey- 
mann plan. He cited figures from one 
of the largest corporations showing that 
it had done better by keeping: its re- 
serves available for plant expansion than 
it would have been by putting them 
into property life insurance. 
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Joins Mass. Protective 
as Associate Counsel 


Chadwick Scien « at 
Seattle Annual Rally Jan. 9 





Orville F. Grahame has resigned as 
assistant secretary and a member of the 
law department of Guardian Life to join 
Massachusetts Protective, Massachu- 
setts Protective Life and Paul Revere 
Life. He will serve as associate coun- 
sel, assisting Frank L. Harrington, 
counsel. 

Mr. Grahame graduated from the 
University of Iowa law school with 
honors in 1929 and for the past 10 years 
has been connected with Guardian Life. 

Mr. Grahame has frequently contrib- 
uted to insurance and legal journals. He 
has taken a keen interest in the various 
problems involved in the increased use 
of settlement options. He has given 
addresses and written treatises on the 
subject. 


Integrate N. J. Drive 
on Fakers 


The Claims Bureau, fraud detection 
department of the Association of Cas- 
ualty & Surety Executives, will formally 
take over the functions and activities of 
the “egal Jersey Claim Investigation 
jan. 1. 
ities W. J. Hargrave, manager of 
the Claim Investigation since its estab- 
lishment in 1934, is resigning. He will 
enter private practice of law, with 
offices at 68 William street. He has 
been retained by the Claims Bureau as 
a consultant on fraud matters and illegal 
practices in New Jersey. 

The work of the New Jersey Investi- 
gation will continue to be conducted 
from the Newark office, where a special 
agent of the Claims Bureau will be in 
charge. 

To assist Mr. Hargrave, James D. 
Carpenter, Jr., who had been special 
assistant attorney general of New Jer- 
sey, Was retained as counsel. Mr. Car- 
penter is also being retained by the 
Claims Bureau as special counsel in 
connection with its New Jersey activi- 
ties. 


Occidental Ind. 
Capital $1,000,000 


Capital of Occidental Indemnity, 
wholly owned subsidiary of Fireman’s 
Fund, has been increased from $750,000 


to $1,000,000 and $250,000 has been 
added to net surplus preparatory to en- 
tering the company in states east of the 
Rockies. The company, since organiza- 
tion in 1927, has confined its operations 
to Pacific Coast and Rocky Mountain 
territory. In the new territory the com- 
pany will be managed by Vice-President 
R. V. Goodwin from eastern department 
headquarters in New York. 





Am. Casualty Gets Oregon Fleet 


SALEM, ORE.—The State Board of 
Control has awarded the contract for 
insurance on the state motor car fleet 
to American Casualty on a bid of 

$19,253 submitted through the Portland 
Insurance Corporation. Policy covers 
some 1,506 pieces of equipment. 

The contract was originally awarded 
Dooley & Co. but they lost the contract 
when the insurance commissioner ruled 
its bid was illegal because it had not 
filed its rate with the Commission. 





New England Casualty in N. Y. 


New England Casualty, recently or- 
ganized, member of the Springfield 
group, has been licensed in New York. 

Craftsman of Boston has also been 
admitted to New York. 


Increases Capital to $1,000,000 


_ General Casualty of Seattle is increas- 
ing its capital from $550,000 to $1,000,- 
000. The company has just entered 
New York. 

















ENSIGN 


R. H. 


Chadwick, immediate past 
national commander of the American 
Legion, is to be the speaker at the an- 
nual banquet of the King County Insur- 
ance Association at Seattle, Jan. 9. He 
is a Seattle attorney and public speaker. 
Byron B. Hillen is general chairman of 
the banquet. A. W. White is chairman 
of the nominating committee; E. R. 
Bowden, entertainment; O. D. Starr, 
attendance, and P. J. Perry, hospitality. 
R. H. Ensign is president. 


Stephen F. 








Announce Program for Texas 
Casualty-Surety Meetings 


DALLAS—The annual meeting of 
Texas casualty and surety agents to be 
held in Dallas Jan. 15 and repeated the 
next day in Houston will be a real state 
convention, according to present indica- 
tions. All of the casualty and surety 
companies operating in Texas are urg- 
ing their agents to attend this intensified 
training school, which is limited to prac- 
tical discussion on casualty and surety 
lines, with no entertainment and no 
registration fees. The meeting is spon- 
sored by the Texas Association of In- 
surance Agents under the direction and 
supervision of its casualty and surety 


committee, consisting of A. H. Bevan, 
Houston, chairman; Melvin Miller. Fort 
Worth, and R. W. Thompson, Dallas. 
The tentative program is: 
Morning Session 
Greetings, Frank C. Gittinger, San 


Antonio, 
Insurance 
panies 
ualty 


president Texas Association of 
Agents; J. W. Teagarden, com- 
committee; R. G. Waters, cas- 

insurance commissioner. 


Fidelity Coverage, Including Forgery 
for Banks, W. K. Mendenhall. 

Questions and general discussion on 
the above. 

Personal Accident Insurance, Selling 
Aids, Ludolph CC. Larson, supervisor 
Aetna Casualty. 

Questions and general discussion on 
the above. 

Afternoon 

Products Liability and Contractual 
Liability, F. J. Bray, J. W. Lindsley & 
Co., Dallas. 

Questions and general discussion on 


the above. 
3urglary Coverage, 
Mertz K. Williamson, 


Selling and Rating, 
Fort Worth. 


Questions and general discussion on 
the above. 

Public and General Liability, Selling 
and Rating. 

Questions and general discussion on 
the above. 

Questions and answers of suggested 
problems with general discussion. 


Melvin Miller will be the Dallas @its- 
cussion leader and R. W. Thompson the 
Houston discussion leader. 





Pays Salaries to Men in Service 
TORONTO—Employes of the Em- 
ployers Liability in Canada who en- 
list for active service will continue to 
receive at least their regular salary. The 





Investment Risk of 
the Future Must Be 
Weighed Carefully 


DETROIT—Any examination of in- 
vestment practice requires clear distinc- 
tion between investment and _ specula- 
tion, F. J. Nash, assistant treasurer 
Standard Accident in charge of invest- 
ments, told the Michigan Actuarial So- 
ciety in a talk on “Problems of Invest- 
ment” at the December meeting. J. T. 
Rohm, actuary American Life, presided. 

In speculation, the objective is pri- 
marily profit—usually resulting from 
price change, he said. In investment, 
safety of principal is the chief aim, with 
income and increment secondary. Pres- 
ervation of capital may have to do with 
true values or dollar values. Banks and 
life insurance companies primarily are 
concerned with dollar values while indi- 
viduals, and, to a considerable degree, 
fire and casualty companies chiefly are 


concerned with true values, which 
means values in terms of purchasing 
power. 


Element of Risk Exists 


All investment is the weighing and 
assumption of risk. Risk has to be 
assumed but it must be measured 
against income and profit probabilities. 

Risk should be minimized as to funds 
in which third parties have an interest, 
that is, bank deposits and insurance re- 
serves; it should be minimized if there 
is any possibility that securities may 
have to be converted into cash on short 
notice; it may be expanded, but not 
greatly, as to funds in which third par- 
ties have a secondary interest such as 
bank or insurance company capital and 
surplus. 

The past seven years the wages of 
capital have become progressively lower 
until last summer yield on high grade 
bonds reached an all-time low. While a 





low yield ordinarily connotes a_ high 
quality, yet the high price inevitably 
carries an implication of an ultimate 
price decline. a 


Inflation a Possibility 


Bond prices are forced up or down 
by supply and demand of money, by 
movements of the economic cycle and 
by faith, or lack of faith, in the integrity 
of the dollar. A flight from the dollar 
is a manifestation of inflation, conditions 
for which are more propitious than at 
any time in the last seven years. 

French life insurance companies sur- 
vived the inflation of 1914-26 largely be- 
cause they had about 25 percent of the 
funds in real estate and securities of a 
variable income, while French fire com- 


panies carried a_ substantially higher 
percentage of inflation hedges. The 
most successful of the American fire 


companies have been consistent holders 
of common stocks and their experience 
indicates a careful long-range common 
stock policy has been successful over 
the past 25 years. Whether such a 
policy could be successful over the next 
25 years depends largely on develop- 
ment in the trend toward state social- 
ism. 

With most institutional investors 
variously restricted by law, with money 
rates inordinately low and with infla- 
tion a distinct possibility, investors must 
be exceptionally careful in weighing 
risks if they are to keep their funds 
employed advantageously both for the 
present and the future, be concluded. 








Canadian branch of the Employers has 
received authority from London head- 
quarters to pay any member of the staff 
who enlists for active service the dif- 
ference between his army pay and al- 
lowances and his salary, effective from 
date of enlistment. 

Married employes who enlist for ac- 
tive service will receive at least half 
their regular salary, regardless of the 
amount they may receive as army pay 
and allowances. 
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J. L. Wilkey Wins 
Second Reversal 


Alabama Supreme Court 


Sends Back Bar-Adjuster | 


Case for Trial on Its Merits 


BIRMINGHAM, ALA.—For the sec- 
ond time, the Alabama supreme court 
reversed a decision of the 
cuit court holding J. L. W ilkey, Bir- 
mingham independent adjuster, to be 
engaged in the unlawful practice of law. 

The court held the trial judge erred 
in giving the affirmative charge to the 
jury after hearing only the opening 
statement of the defense counsel, James 
A. Simpson. Simpson in this statement 
outlined in full the usually accepted 
function of an insurance adjuster. Attor- 
neys for the Birmingham Bar Associa- 
tion immediately moved for a directed 
verdict, holding this statement to be 
prima facie proof that the adjuster was 


engaged in law practice. The judge 
agreed in this viewpoint. 
Must Be Heard on Evidence 
The supreme court in its ruling said: 
“To conclude the whole case rested 
upon counsel’s statement to the jury 
and to give an affirmative charge be- 


cause of such statement of counsel was 
error to reverse. It follows that the 
judgment of the trial court is reversed 
and the case is remanded for a trial by 
a jury on the pleading and evidence.” 
The Birmingham Bar Association in 
its effort to stamp out insurance ad- 
justers has particularly directed its fight 
to Wilkey, who in a previous trial was 
enjoined from the practice of law by 
the lower court, but this was reversed 
by the high court on the grounds the 
burden of proof was not put on the 
Bar Association. Wilkey all along con- 
tended that he was not engaged in law 
practice, but carrying on the long 
accepted duties of an insurance adjuster. 
The bar association has another suit 
against a score or more of companies 
and adjusters, including the Fire Com- 
panies Adjustment Bureau, which is 
pending before the state supreme court, 


chiefly on points of procedure. The case 


has never come to trial on the actual 
Issue involved—whether an insurance 
adjuster is practicing law. 


Testimonial Is Given for 
P, T. Sherman, O. D, Expert 


NEW YORK—P. T. 
more than a quarter 
notable figure in the 
Was given a surprise birthday party. 

The hosts were members of the legal 
committee on occupational diseases and 
the casualty department of the Associ- 
ation of Casualty & Surety Executives. 
The party took the form of a luncheon, 


for 
century a 
casualty business, 


Sherman, 
oe 


with a birthday cake and all of the 
trimmings, 
Charles Deckelman, manager of the 


Travelers, 
inscribed 


casualty claim department of 
presented Mr. Sherman an 
silver cigarette box. 

C. W. Fairchild, general manager of 
the ——- who was unable to at- 
tend due to his absence from the city, 
sent a an which was read. 

Mr. Sherman, who is a son of the 
famous civil war leader, Gen. William 
Tecumseh Sherman, is consulting coun- 
sel to the association. In recent years 
he has been giving particular attention 


to the question of occupational diseases. 

Present at the luncheon were Mr. 
Deckelman, Gay Gleason, Employers 
Liability; R. N. Caverly, Fidelity & 
Casualty; Wilson C. Jainsen, Hartford 
Accident; Robert E. Hall, Aetna Cas- 
ualty; J. Dewey Dorsett, manager Cas- 


gialty department Association of Casualty 
& Surety Executives; Louis A. Mills, 


Jefferson cir- | 
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Takes Leading Part in 
N. Y. Board of Trade 





J. E. Lewis, vice-president of Aetna 
Life and Aetna Casualty in charge of 
New York metro- 
politan operations, 
has been selected 
as the delegate of 

| the newly organ- 
ized insurance sec- 
tion of the New 
York Board of 
Trade to represent 
the division as a 


| ent 








Association of Casualty & Surety Ex- 
ecutives; Andrew Kalmykow and Miss 
Grace Barr of the casualty department 
and Miss Nan A. Schimmel of the 
claims bureau. | 


director in the par- 
organization. 
The insurance in- 
terests have  be- 
come strongly 
identified with the 
New York board 
of trade. W. E. McKell, president of 
New York Casualty, has just retired as 
president of the board of trade and he 
is serving this year as chairman. 

Mr. Lewis has just been elected a 
vice-president of the Casualty & Surety 
Club of New York. 


Give 5-Year Auto 
Record for Wash. 


The loss ratio in the state of Wash- 
ington for the period 1934-38 inclusive 
on automobile P.L. was 55.2 and on 
property damage 49.6, according to a 
tabulation released by Commissioner 
Sullivan. The ratio is on an earned to 
incurred basis. 

The compilation was undertaken 
through the joint efforts of the depart- 
ment, Insurance Agents League of 
Washington and bureau and non-bureau 
company representatives. It was a pre- 
liminary step in an effort to stabilize the 
automobile rating structure in the state. 

The department will now study the 
results from the standpoint of determin- 
ing the adequacy or inadequacy of rates 
by territories and in an effort to elimi- 
nate special filings. 

The premiums earned during the five 
year period on auto P. L. were $7,096,- 
910, losses incurred $3,914,701, number of 
claims 9,582, claim frequency per hun- 
dred earned cars, 2.7, average claim cost 
(standard limits basis) 409, pure pre- 
mium 10.93. 

For auto P, D., the earned premium 
Was $2,085,419, losses incurred $1,033,795, 
number of claims 30,492, claim frequency 
9.3, average claim cost 34, pure premium 
3.14. 





J. E. 


Lewis 





——_wo~ 


J. B. Momsen Is Found 
Guilty on 38 Counts 


J. B. Momsen, who was president of 
the notorious Associated Adjusters of 
Milwaukee, was found guilty by a jury in 


federal court at Milwaukee on 37 counts 
of mail fraud and one count of con- 
spiracy to use the mails to defraud. 


Sentence is to be imposed this week. 

Associated Adjusters was going at a 
great rate a few years ago, collecting 
$5 a head from persons lured by the ad- 
vertised opportunity of learning to be- 
come an adjuster by reading books and 
then getting preferred adustments that 
would bring an income of $200 a month, 
The government charged that Associ- 
ated Adjusters got $5 fees from 60,000 
persons. 

In the cross examination, Momsen 
was tripped up badly on many points. 

Momsen sought to pin the blame for 
all evil doings on W illiam Cressy, his 
former partner, who is now serving a 
prison term on other fraud charges 





The American Guarantee & Liability, 
Zurich running mate, has been entered 
in California with W. M. Reid of San 
Francisco as general agent. 





Whe 


sensed 


Occidental Indemnity has been li- 


in Minnesota. 











Maine Requires Standard 
Medical Payments Form 


What is believed to be the first stan- 
dard form of endorsement for the medi- 
cal payments coverage that may be 


purchased in connection with the auto- 


mobile P. L. policy has been promul- 
gated by Commissioner Lovejoy of 
Maine. Although the National Bureau 


of Casualty & Surety Underwriters, in 
making the endorsement available to its 
members, stipulated certain conditions 
that must be observed, the actual phras- 
ing of the endorsement was left to the 
individual company. 


Release Form Not Allowed 


Mr. Lovejoy will not permit the | 
companies to issue a form that makes 
the payment contingent upon the claim- 


ant executing a release in the form of | 


a covenant not to sue. He expresses 


the belief that such a provision would | 


be misunderstood by the public and 
might be subject to abuse in the making 
of adjustments. In taking this position 
Mr. Lovejoy runs counter to what prob- 
ably is the majority opinion. Most of 
the companies seem to favor the form 
under which the claimant does execute 
a release. 

In the form promulgated by Mr. 
Lovejoy the assured is eliminated from 
the benefit of the endorsement. The 
National Bureau forms do not provide 
for payments to the assured, but some 
of the independent companies have been 
issuing forms, providing such benefits. 


Text of the Endorsement 


The text of Mr. Lovejoy’s form is: 
“The company with the 
insured to pay for each 
who sustains bodily injury, caused by 
accident and arising out of the use of 
the automobile classified as pleasure and 
business, while in or upon, entering or 
alighting from the automobile while the 
automobile is used by or with the per- 
mission of the named insured, the rea- 
sonable expense of necessary medical, 
surgical, ambulance, hospital and profes- 
sional nursing services and, in the event 
of death resulting from such injury, the 
reasonable funeral expense, all incurred 
within one year from the date of acci- 
dent, subject to the following provisions: 
“Limit of Liability: The limit of the 
company’s liability for all expenses in- 
curred by or on behalf of each person 
who sustains bodily injury, including 
death resulting therefrom, in any 
accident, is $ 
“Exclusions: 

“This insurance does apply under 
the conditions stated in any of the ex- 
clusions applicable to Coverage A*, or to 
bodily injury death of 

“(a) Any being carried 
charge. 

“(b) Any person to or 
fits are payable under 
compensation law because 
er death. 

“(c) The named insured; 
named insured is two or more individ- 
uals, the named insured, for the purpose 
of this exclusion, shall be the individual 
or individuals in whose name the auto- 
mobile is registered. 

“Conditions: 

“1. Policy 
conditions of 
endorsement is attached 
the insurance afforded by this endorse- 
ment except the conditions with respect 
to automobile defined—two or more 
automobiles, notice of accident, changes, 


agrees 
to or 


named 
person 


one 


not 


to or 
person for a 
for whom bene- 
any workmen's 
of such injury 


but if the 


None of the 
to which this 


shall apply to 


Conditions: 
the policy 


assignment, cancellation and declara- 

tions. , E 
“6 . athe sports. “uX- 
“2, Medical ana “'her report 

amination: The injured person or #9b+' 


one on his behalf shall, 
ticable 


as soon as prac- 
after request from the company, 
furnish reasonably obtainable informa- 
tion pertaining to the accident and in- 
jury, and execute authorization to en- 
able the company to obtain medical re- 
ports and copies of records. The injured 


person shall submit to physical exam- 
ination by physicians selected by the 
company when and as often as the com- 
pany may reasonably require. In the 
event of death, the company shall be 
grante@ the right and opportunity for 
aytansy where not forbidden by law. 
“3. Proof and payment of claim: As 


saen as practicable after completion of 











| stood, 


the services or after the rendering of 
services Which in cost equal or exceed 
the limit of this insurance or after the 
expiration of one year from the date of 
the accident, whichever is the first, th 
injured person or some one on his be- 
half shall give to the company written 
proof of claim under oath, stating the 
name and address of each person and 
organization Which has rendered serv- 
ices, the nature and extent and the dates 
of rendition of such services, the item- 
ized charges therefor and the amounts, 
paid thereon Upon the company’s re- 
quest, the injured person or some one on 
his behalf shall cause to be given to the 
company by each such person and or- 
ganization written proof of claim under 
oath, stating the nature and extent and 
dates of rendition of such services, the 
itemized charges therefor and the pay- 
ments received thereon. 

“The company shall have the right to 
make payment at any time to the injured 


person or to any such person or organi- 
zation on account of the ren- 
dered, and a payment so made _ shall 
reduce to the extent thereof the amount 
payable hereunder to or for such injured 
person or account of such injury. Pay- 
ment hereunder shall not constitute ad- 
mission of liability of the insured or, 
except hereunder, of the company. 

“4. Action against company: No ac- 
tion shall lie against the company un- 
less, as a condition precedent thereto, 
there shall have been full compliance 
with all of the terms of this insurance, 
nor until thirty days after the required 
proofs of claim have been filed with the 
company. 

“*If the bodily injury liability cover- 
age of the policy with which this en- 
dorsement is to be used bears a caption 
other than Coverage A, such caption 
should be here used.” 


services 


Some Want Driver's Policy 
Treated as Secondary Cover 


An effort is being made on the part 
of some Canadians to cause the so-called 
driver's or operator’s automobile P. L. 
and P. D. policy to be treated as sec- 
ondary insurance. A questionnaire on 
the subiect has been sent to automobile 
insurers in Canada by the secretary of 
the committee of underwriters on auto- 
mobile insurance forms—the committee 
that functions under the aegis of the 
Association of the Superintendents of 
Insurance of the Provinces of Canada. 

John Edwards, the secretary of the 
committee, states that representations 
have been made that standard condi- 
tion No. 8 (2) of the standard automo- 
bile policy works a hardship on appli- 
cants for driver’s policies in that this 
statutory condition makes a driver's 
policy primary insurance. 


Questions That Are Asked 


The question is then asked: “Do you 
consider that a driver’s policy, being 
primary insurance, works any hardship 
on applicants for such policies ?” 

The second question is: “Do you 
agree that a driver’s policy should be 
secondary insurance?” 

A driver’s policy is one that runs to 
the individual, no matter what car he 
may be driving, rather than being the 
usual tvpe of contract with the omnibus 
clause. 

It is pretty 
the United States 


generally recognized in 
that the driver’s pol- 
icy is primary insurance and far as 
can be ascertained there has been no 


: : is is n gice nc 
sugcestion that this is not logical and 


proper. 

The issue, it is 
ever arises. 

A related problem has become some- 
what important in the United States 
due to the fact that the standard policy 
in this country has been extended to 
provide a large measure of drive other 
car coverage without extra cost. Al- 
though it seems to be pretty generally 
recognized that the drive other car cov- 
erage is primary, the issue, it is under- 
has been debated. 


so 


understoc4, scarcely 
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1940 A.& H. Week 
Committee Named 


The first meeting of the general 
committee in charge of 1940 Accident & 
Health Insurance Week will be held in 
Chicago Jan. 24. The personnel of the 
new committee has just been an- 


nounced by Chairman Harold R. Gor- j 


don. All types of accident and health 
business are represented. 

Committee members are: F. B. All- 
dredge, Occidental Life; E. B. Brink, 
Mutual Benefit Health & Accident; R. 
A. Cavenaugh, Illinois Commercial 
Men’s; G. V. Chandler, General Acci- 
dent; W. B. Cornett, National Accident 


& Health Association; C. H. Davis, 
Pacific Mutual Life; O. F. Davis, IIli- 
nois Bankers Life; R. A. Edmunds, 


Fidelity Health & Accident; E. H. Fer- 
guson, Great Northern Life; R. A. 
Ferson, Hartford Accident; H. O. Fish- 
back, Jr., Northern Life; E. B. Fuller, 
Loyal Protective Life; C. N. Green, 
Hoosier Casualty; Thos. Hook, Stand- 
ard Accident; G. R. Kendall, Wash- 
ington National; W. E. Kipp, Indemnity 





of N. A.; C. E. Miller, Massachusetts 
Bonding; R. L. Paddock, Time; F. A. 
Post, Accident & Health Review; 
James E. Powell, Provident Life & 
Accident; Harry Prevost, U. S. F. & G.; 
J. W. Scherr, Jr., Inter-Ocean Casualty; 
H. P. Skoglund, North American Life 
& Casualty; J. M. Smith, Continental 


| Casualty; R. J. Walker, Insurance Ad- 


vertising Conference; W. Wesner, 
Commercial Casualty; J. N. Whitaker, 
Employers Liability; W. F. White, 
Globe Indemnity; L. W. Winslow, Fire- 
man’s Fund Indemnity; T. R. Wryles, 
Jr., Standard Accident. 

Work for the observance of the week 
next April is preceding well in advance 
of schedules of previous years. Samples 
of posters, “68” buttons, stickers, and 
bulletin heads will be in the hands of 
all accident and health companies after 
Jan. 1. Other plans are being com- 
pleted so that an extensive agenda of 
publicity ideas and suggestions will be 
presented to the new general committee 
at its first meeting next month. 


Automobile Accidents in 1939 


The Metropolitan Life statistical de- 
partment says there were 93,000 persons 





GET THERE ” 





.:WITH SAVINGS 


Throughout the country, more and 


more motorists, employers and prop- 


erty owners every day are demanding the sound yet eco- 


nomical protection offered by 


participating insurance. Why 


not be the first to approach your clients with the participat- 


ing insurance story? 


Why not make arrangements now to 


offer them non-assessable protection written in the strong, 


nationwide, American Motorists Insurance Company—plus 
the distinct savings for which AMICO is well-known— 


plus the local agency service which only you can give them? 


See for yourself how much 


easier it will be to sell more 


new business and to hold a higher percentage of renewals 


without time-wasting re-selling effort. 


Find out about the 


AMICO franchise in your community—you will not be obli- 


gated by your inquiry—write today. 


AMERICAN MOTORISTS 


SHERIDAN AT LAWRENCE 





INSURANCE COMPANY 


CHICAGO 


ILLINOIS 





| premium 





injured in automobile accidents in 1939, 
1,000 less than 1938. Automobile fatali- 
ties for 1939 are 32,400. Accidental 
deaths in homes will be a few hundred 
more than 1938 and the same is true in 
deaths from accidents arising out of or 
in course of employment. 


Chowslend Meet 
Group Under Fire 


COLUMBUS—tThe Ohio department 
has filed suit in common pleas court 
here asking for authority to take over 
the Mutual Hospitalization Association 
of Cleveland for liquidation. Judge Rey- 
nolds issued an order, returnable Jan. 
13, enjoining the association from carry- 
ing on business and from disposing of 
any of its property. He later modified 
this, giving the association permission 
to carry on its regular business, but 
enjoining it from disposing of any 
assets. The attorney general and the 
insurance department filed a motion to 
set aside the later ruling. A hearing on 
the motion will be held Friday. 

Superintendent Lloyd charged the 
association is insolvent and that a con- 
tinuance of the business would be haz- 
ardous to policyholders, creditors and 
the public. W. C. Dixon of Cleveland, 
president of the association, denies it 
is insolvent and says he can prove its 
solvency at the hearing Jan. 13. 

The Ohio division of securities also 
suspended the stock registration of Hos- 
pitalization Agencies, Inc., of Cleveland, 
stock selling agency for the Hospitali- 
zation Association. Paul Selby, chief of 
the securities division, alleges insolv- 
ency, sale of securities in the form of 
sinking fund promissory notes in the 
amount of $37,930, without being 
iicensed to do so and without registering 
such securities. A hearing is being held 
Thursday. Hospitalization Agencies, 
Inc., was organized March 15, 1938, and 
was authorized to issue 5,000 shares of 
common stock. On March 31, 1938, it 
filed a registration and fixed the selling 
price of the stock at $1 a share. It was 
permitted to sell at commissions not 
exceeding 3 percent. It is alleged that 


he corporation, to obtain additional 
working capital, issued sinking fund 
| promissory nctes, and to provide for the 
payment of these notes enacted cor- 


porate legislation providing for the de- 
posit of 5 percent of each paid annual 
through the 
sale of hospitalization certificates of the 
Mutual Hospitalization Association in a 
separate account, but it is alleged that 
the securities division was unable to find 
anv evidence of a sinking fund. 

The courts have upheld the hospitali- 
zation act passed by the last legislature 
on every point except one. That was 
that the groups provided for in the hos- 
pitalization act are not charitable and 
benevolent institutions and must pay 
taxes. 


coilected bv or 


Security Mutual's 
Accident Plans 


Security Mutual Life of Binghamton, 
N. Y., which will establish an accident 
insurance department in charge of E. A. 
Hauschild, who has been with Conti- 
nental Casualty at its New York of- 
fice as underwriter, will pursue a con- 
servative course and _ gradually  ex- 
pand that activity.. Mr. Hauschild is 
regarded as a most competent man who 
has had a long experience in accident 
and health underwriting. 

President F. D. Russell of Security 
Mutual believes that accident insurance 
as a form of personal protection dove- 
tails in nicely with life. He furthermore 
is of the opinion that where an agent 
has an accident policy with a policy- 
holder as well as life, it gives him an 
opportunity to visit the policyholder at 
least once a year when the renewal of 
the policy comes around and_ thus 
friendship and good will are more firmly 
established. In this way President 











December 28, 1939 


Pacific Mutual Railroad 
Department Honors Kemp 








President A. N. Kemp of the Pacific 
Mutual Life was presented a bouquet 
of 24 roses by the eastern railroad de- 
partment, with headquarters in Chicago, 


headed by ‘C. H. Davis. Each rose in 
the bouquet represented $1,000 in pre- 
miums paid in November, President 
Kemp’s anniversary month with the 
company. This picture shows President 
Kemp receiving the flowers from Vice- 
president Cary Groton (left). 





de- 
be 


are 
can 


Russell believes the lapses 
creased and business in force 
conserved. 


Massachusetts Bonding Has 
Two New Policy Forms 


The Massachusetts Bonding has put 
out two new accident and health poli- 
cies in its monthly premium department. 
The hospital expense policy, form 4050, 
provides $2, $3, $4 or $5 per day for 


hospital room for 60 days and reim- 
bursement for miscellaneous hospital 
expense on the basis of five times the 
daily hospital indemnity. A surgical 


operation fee rider or a surgical opera- 
tion fee and medical expense rider may 
be attached for additional premium. The 
schedule of surgical fees is based on $5 
hospital indemnity. If it is $4, the maxi- 
mum operation fees are four-fifths of 
the amount shown in the = schedule. 
Under the medical expense rider, if no 
claim is made for surgical operation fee, 
reimbursement is provided for not ex- 
ceeding $3 for each day assured is 
visited in the hospital by a physician 
or surgeon, for not exceeding 20 days. 
For women insured, both the policy and 
the companion riders cover female dis- 
eases. It is not issued to unemployed 
females unless the husband, parent or 
adult member of the family carries this 
form of policy or a full coverage sick- 
or disability policy with the 
company, nor to any person covered 
for hospital expense by a hospital asso- 
ciation or another company. 

Monthly premium for $5 per day and 
$25 miscellaneous expense is $1 for men 
and $1.25 for women. With the surgical 
rider it is $1.50 and $1.90 and with the 
surgical-medical rider, $1.90 and $2.40. 

The “income protective” disability 
policy pays five years for total accident 
disability, with one-half partial for six 
months and one-fifth monthly indemnity 
for non-disabling injury; 12 months 
for confining illness, full indemnity for 
one month non-confining, both begin- 
ning with eighth day of disability. If 
disease results in loss of both eyes, both 
hands, both feet or one hand and one 
foot and insured survives for one year, 
10 times the monthly indemnity will be 
paid in addition to other indemnity. Ten 
days grace is allowed after two months. 

The monthly premium for men, class 
AA, $500 principal sum and $50 
monthly, is $1.20 (first week of sickness 
not covered) and for women $1.70. 


ness 
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Hospital confinement indemnity rider 
or hospital confinement and surgical 
operation indemnity rider may be added 
for additional premium. 


Globe's New Auto Accident Form 

The Globe Indemnity has put out a 
greatly liberalized automobile accident 
policy, probably the most striking fea- 
ture of which is that no application is 
required. All that is required is the 
name of the insured, his address, age 
and occupation. For an annual premium 
of $5, it provides $1,000 principal sum, 
dismemberment and $500 reimbursement 
for injuries sustained not only while 
driving or riding in a private passenger 
automobile, but while adjusting, crank- 
ing or changing tire; while riding as a 
fare-paying passenger in a public pas- 
senger automobile (bus or taxi) and by 
being struck, run down or run over by 
an automobile, without the usual re- 
striction that it must be on a public 
highway. Age limits are 10 to 70. Full 
commissions are paid on this form. 

A family form also is written, at $5 
for each member, with the same cover- 
age, except that the limits are 5 
to 70. 


age 


Form Atlanta Association 
The Atlanta Accident & Health 


ciation has been organized with 
Weill, Georgia state 
General Accident, 
ette Davis, 
secretary 


Asso- 
Louis 
manager of the 
as president; LaFay- 
Provident Life & Accident, 
-treasurer, and W. J. Mathews, 
Georgia manager Hooper-Holmes Bu- 
reau, as chairman of the executive com- 
mittee. The association will sponsor an 


extensive program as a part of the Na- 
tional association campaign. Future 
plans will be discussed at the next 
monthly meeting, Jan. 15. 
Los Angeles Cluk Elects 

LOS ANGELES—The Accident & 
Health Managers Club of Los Angeles 
at its Christmas party elected the of- 
ficers recommended by the nominating 
committtee headed by Byron D. Wil- 
liams, Connecticut General, president. 


Otto Kloppenburg, Hartford Accident, 


was appointed  secretary-treasurer by 
President Williams. E. F. Hansen, for- 
mer state president, acted as Santa 
Claus. 


Successful Accident Drive 


KANSAS CITY—R. B. Jones & 
Sons paid for $6,566 new accident pre- 
miums in a 30-day special drive ended 
Dec. 15. Most of the policies were 


Standard Accident specials selling for 
$5 and providing $50 a month for life 
for total disability. First three pro- 
ducers in the campaign were J. A. 
Railey, $913 in premiums; B. T. Myers, 
$703, and Moulton Green, $493. Henry 
Huntington and Richard Gearin of the 
Standard Accident home office were 
here for the drive of which Reid Cloon 
was in charge. 


Mallory to New York City 


Walter E. Mallory, who has been 
cashier in the Columbus, O., office of 
the Travelers, has been made assistant 
underwriting supervisor of accident in- 
surance for the New York metropolitan 
area. 


The Provident Life & Accident paid 
a bonus of a month’s extra salary to em- 
ployes who have been with Provident 








WANTED 

Special Agent to travel western and central Ohio 
for Independent stock automobile company. Must 
be a good producer, know the state well and be a 
native of Ohio. State age, experience, etc., in 
own handwriting 

ADDRESS K- 90, NATIONAL UNDERWRITER 

175 W. Jackson Blvd., Chicago 














WANTED 


One or two good claims men. Must be expe- 
rienced and have ability to open and manage a 
claims office. Legal training and admission to 
the Bar preferred but not absolutely necessary. 
ADDRESS K-91. THE NATIONAL UNDER- 
WRITER, 175 W. Jackson Blvd., Chicago. 
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for a year or 
company for 
weeks salary. 
The Chicago Claim Association held 
its Christmas party at the Sportsman’s 
Club. R. P. Gainier, New York Life, 
president, was master of ceremonies. 


Employes with the 
months received two 


more, 
SIX 


CHANGES 


Buckeye Union Appoints 
New Indiana State Agent 
- 2 Pierce, West 


has been named state 
for Buckeye 








Lafayette, Ind., 
agent in Indiana 
Union Casualty and Buck- 














L. J. PIERCE 


eye Union Fire of Columbus, O. Mr. 
Pierce was formerly state agent for Wol- 
verine of Lansing in Indiana. He is 
also a former local agent at Lafayette, 
Ind. 


Snider Goes with Bituminous 

Herbert V. Snider has been 
pointed special representative by 
minous Casualty, to operate 
Chicago office. He has 
general experience in insurance work, 
including claims, home _ office and 
agency. Formerly he was with the Gen- 
eral Accident at one time and then was 
manager of the production department 
cf Highway Mutual Casualty. 

The Chicago office of Bituminous 
Casualty has been moved from A-1425 
Insurance Exchange to A-913. It will 
occupy approximately one-third more 
space, now having 3,000 square feet. 
Expanding business occasioned the 
change. Starting from scratch on Aug. 
4, 1934, under the management of C. G. 
Bader, the business now approximates 
about $1,000,000 per year in premiums. 
This year income is 10 percent ahead of 
last. 


ap- 
Bitu- 
out of the 
had 16 years’ 


Opens Richmond Service Office 

The Great American 
opened a service office at 1109 East 
Main street, Richmond, Va., for servic- 
ing the business of its agents in Virginia 
outside of Arlington and Fairfax coun- 


Indemnity has 


ties. The office is in charge of D. O. 
Lahy, field supervisor, and F. R. Ebers- 
bach, underwriter. 

Mr. Lahy is well acquainted in Vir- 


ginia, having been in charge of the com- 
pany’s field affairs in the state prior to 
the opening of the present office. Mr. 
Ebersbach was transferred from the 
home office several months ago. 


O. L. Hogue, Nashville Manager 


O. L. Hogue, who has been special 
agent in Arkansas for the Firemen’s 
group, has been appointed manager at 
Tenn., for Home Indemnity. 








WORKMEN'S COMPENSATION 





Time Limitation on Silicosis 
Checks Claims in Michigan 


LANSING, 
the Michigan 


MICH.—First opinion of 
supreme court in a case 
arising out of the 1937 act adding oc- 
cupational diseases to the workmen’s 
compensation law appears to rule out all 
possibility of an employe or his depend- 


ents recovering compensation for dis- 
ability or death from silicosis. The 
court, in Martin Ruffertshafer vs. Rob- 


ert Gage Coal Company, cites the arbi- 
trary time limit in the act as controlling 
in the current case in debarring ee 
claimant from recovering .an award and 
quotation of medical authorities 


in the | 


opinion would indicate that no other sili- | 


cosis sufferer would be able to qualify 
for an award under the limited law. 
The legislators, the court notes, de- 
liberately wrote into the act, after re- 
jecting numerous amendments of a 
more liberal nature, a provision that 
an employe “shall not be 
compensation for disability 
from occupational disease 
the nature of the employment 
contracted therein or in a 


resulting 


and 


continuous | 


| tracted the 


entitled to | 


unless due to 


' 


nature within 
e date of dis- 
under one or more 


employment of a similar 
12 months previous to th 
ablement, whether 
employers.” 

Justice William W. 
the opinion, notes that medical experi- 
ence shows the average time between 
exposure and development of silicosis 
to the point of disability is 10 years. 
Thus only the most exceptional of 
cases could come within the act’s time 
limitation 

Ruffertshafer applied for 
tion June 22, 1938, claiming he had con- 
tracted silicosis while in the defendant 
company’ s employ and that the last in- 
jurious exposure to hazards of the dis- 
ease occurred after Oct. 29, 1937. The 
company denied the claimant had con- 
disease while in its employ, 
and denied the nature of his work con- 
stituted an exposure to silicosis. The 
defendant contended the disease was 
contracted five to 10 years before by 
the plaintiff. The court agreed there 
was no evidence he had contracted the 
disease within the 12 months prior to 
disability while medical records indi- 
cated he must have had it for many 
years. Thus, it was held, he failed to 


Potter, writing 


compensa- 





What should an Agent 
expect from a Company : 


First, he should expect that his com- 
pany will back him all the way under 
the terms of the policies he writes . . . 
He should expect a claim department 
that settles claims quickly, courteously, 
satisfactorily . . . He should expect 
the company to be strong enough to 
fulfill all obligations assumed under 


its policies. 


Finally, he should expect 


ADEQUATE COMMISSIONS FOR 


HIS EFFORTS. 


If you are on the lookout for a company 


which guarantees complete underwriting 


facilities, why not find out what Ohio Cas- 


ualty has to offer? 


full details. 


A postal card will bring 


THE OHIO CASUALTY 
INSURANCE COMPANY 


Home Office - Hamilton, Ohio 
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THE ILLINOIS TRUCK LAW 


is bringing many new insurance 
buyers into the market... . 


THE ILLINOIS CASUALTY 
COMPANY — sPRiNGFELD, LLINOIS 


is rendering all possible service to its 
agents in classifying and insuring ac- 
ceptable truck risks. The Company wil 
welcome inquiries with reference to the 


law or to open territory now available. 


PLEASE WRITE: 


Paul W. Pickering, Secy.-Treas. 


ILLINOIS CASUALTY COMPANY 
SPRINGFIELD 


Exclusively Automobile Insurance Since 1916. 




















PROBLEMS OF THE ‘‘OLD DAYS’ were SIMPLE 
compared with PROBLEMS OF TODAY 





More and More Tavern Keepers and Owners of Buildings in which intoxicating beverages 
are served ARE BEING SUED FOR LARGE SUMS FOR “LOSS OF MEANS OF SUPPORT" 
suffered by Dependents, due to stoppage of Income of the Head of the Family, as a result 
of intoxication. 





JUDGMENTS ARE NUMEROUS 
AND ARE FOR LARGE AMOUNTS. 
EVERY OWNER OR TRUSTEE OF A BUILDING IN WHICH 
INTOXICATING BEVERAGES ARE SERVED 
MAY LOSE HIS BUILDING 
TO SATISFY A JUDGMENT. 





FOR FULL PARTICULARS 


A. F. SHAW & CO. 


INSURANCE EXCHANGE, CHICAGO 
Phone Wabash 1068 
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establish a 
view of the 


right to 
time limitation in 


Unemployment Benefits Not Factor 


the act. 


LANSING, MICH.—Tke Michigan 
department of labor and industry has 
no right, according to the state su- 


preme court, to withhold any part of an 
award of workmen's compensation to 
an injured or disabled employe because 
that empioye has also petitioned for 
and obtained unemployment compensa- 
tion benefits. 


Seek Nebraska Amendment 


LINCOLN, NEB.—The Nebraska 
legislature will be called into special 
session Jan. 2. Amendment of the 
workmen’s este sor rome law by pro- 


viding a method of service on the state 
in claims filed against it by employes, 
omitted from the original act and not 
discovered in the years since then, will 
be included in the call. 





ASSOCIATIONS — 


C.S. Ashley, Jr., Heads N. Y. 
Casualty Managers Group 


Charles S. Ashley, Jr., 
president of Maryland 
been elected chairman 
Managers Association 
C. C. Gardiner, 





resident vice- 
Casualty, has 
of the Casualty 
of New York. 
vice-president Hartford 
Steam Boiler, is vice-chairman.  C. 

Stephan of Metropolitan Casualty and 
Commercial ‘Casualty, the retiring chair- 
man, goes on the executive committee. 

Floyd N. Dull, Continental Casualty, 
is chairman of the contact committee, 
which keeps in touch with representa- 
tives of brokers organizations. 

There is a committee, whose members 
are with bureau companies, that keeps 
in touch with the National Bureau of 
Casualty & Surety Underwriters. Then 
there is a committee to keep in touch 
with the Central Bureau. 

Following the business meeting, 
on psychic powers was given by 
Romano. 


a talk 


Jacques 


Estwick Heads N. Y. Club 


More than 800 attended the Christmas 
party of the Casualty & Surety Club of 
New York. W. H. Estwick, United 
States Fidelity & Guaranty, was elected 
president at that time. Vice-presidents 


are J. E. Lewis, Aetna Casualty, and 
A. L. Carr, National Surety. H. L. Cox, 
U.S.F. & G., is secretary. The retiring 


is H. A. Kearney, Hartford 


president 
| Accident. 


Bituminous Caunaity Will 


Register Good Gains 


| by a 





Capital stock of Bituminous Casualty 
of Rock Island is increased to $500,000 
recent action of stockholders and 
directors, according to a year-end state- 
ment by H. H. Cleaveland, president 
and chairman. ‘The statement also in- 
dicates additional growth during 1939 
when final statement figures are com- 
pleted. 

Bituminous Casualty, established in 
1917, specializes in compensation, public 
liability and property damage, excepting 
automobile, and now extends its facili- 
ties to agents and policyholders in 18 
states. Assets as of June 30 were $6,- 
142,760. 

Preliminary figures indicate an in- 
crease in premium volume at the close 
of 1939 to surpass the previous year’s 
total of $4,721,344, with a marked in- 
crease in the volume of miscellaneous 
liability and property damage writings. 
The first half of 1938 Bituminous en- 
tered South and North Carolina, work- 
ing from a branch in Charlotte, N. C., 
and much progress in development of an 
agency plant is reported. 


Get more casualty business. Send $1.50 
for year subscription to Casualty In- 
suror, 175 W. Jackson Blvd., Chicago. 


compensation in 








December 28, 


PERSONALS 


Sidney B. Coates, editor of the “Lo- 
cometive,” publication of Hartford 
Steam Boiler died suddenly — in 
Weathersfield, ‘Conn. He was born in 
Sparta, Mich., in 1900, was graduated 
from University of Michigan in 1922 
and spent 10 years in newspaper and 
advertising work at Grand Rapids. He 
roined Hartford Steam Boiler in 1932 
and was for several years a member of 
the agency and editorial staffs, being 
appointed editor in 1937. His father, 

L. Coates, is manager of the Detroit 
department of Hartford Steam Boiler, 
and Special Agent William Goodridge 
of the Detroit department, was his 
brother-in-law. 

Harry C. Lawrence, 


1939 





78, who had been 


treasurer for the past 15 years of the 
Pennsylvania Manufacturers ' Associa- 
tion Casualty and Pennsylvania Manu- 
facturers Association Fire, died at his 
home in Philadelphia. 

J. Allen Good, safety engineer with 


the Wichita office of the Employers Lia- 
bility, crashed into a transport truck 
near Concordia, Kans., while en route 
to Nebraska for Christmas with Mrs. 
and their 9-year-old son. Mrs. 
died five hours later. Mr. Good 
his were seriously injured. 

R. S. Walstrom, advertising manager 
Continental Casualty, Chicago, is back 
his desk following a brief sojourn 
in the hospital for treatment of a bone 
infection in his right hand. He was 
bitten by a neighbor’s dog some weeks 
ago, which caused the infection. 

. Elmer J. Edwards, manager of the ac- 
cident and health department of the 
Coleman & Co. agency, representing the 
Provident Life & Accident in San An- 
tonio, Tex., was honored on his birth- 
day with a luncheon and a shower of 
100 applications, each of 20 agents pre- 
senting his share. They were arranged 
around a birthday cake. F. M. Cole- 
man, head of the agency, spoke briefly 
in appreciation of Mr. Edwards and his 
work, especially emphasizing hospital- 
ization. 


Arthur 


(;00d 
Good 


and 


son 


at 


vice-president and 
agency director Wisconsin National 
Life, who has been away from the of- 
fice for about three months due to ill- 
ness, has returned and spends a few 
hours each day at his desk. He is rap- 
idly regaining his health. 

Mr. and Mrs. Herman Luis of Hono- 
lulu are guests of E. C. Porter of San 
Francisco, vice-president United States 
Fidelity & Guaranty, en route to their 
home, where Mr. Luis is president of 
the Bonding & Insurance Company, 
general agent of U. S. F. & G. and 
Fidelity & Guaranty Fire. They have 


James, 


been in this country since Sept. 15. Mr. 
| Luis will shortly complete his 24th year 
as a general agent. 


E. J. Leo, 62, of the Aetna Insurance 
Agency, Dayton, O., with the Aetna 20 
years and at one time district manager, 
was killed when his automobile was 
struck by a train near Dayton. 


Seek Minn. Auto Rate Changes 


MINNEAPOLIS—Important changes 
in the automobile insurance rate setup 
are sought by two influential Minnesota 
organizations. Both the Minnesota As- 
sociation of Insurance Agents and the 
Minneapolis Underwriters Association 
have gone on record as favoring no in- 
crease in rates on pleasure cars in 1940, 
a reduction in rates on commercial cars 
and a restoration of the commissions in 
effect before the safe driver reward plan 
was adopted. They also want certain 
parts of the Twin Cities suburban terri- 
tory annexed to the “country” territory 
for rate making purposes. A reduction 
in rates on the Iron Range is recom- 
mended. 

Get your copy of Surety 


“Fidelity & 


Bonding” by G. R. Wentz. 400 pages, 
Price $2. Order from National Under- 
writer. 
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New Illinois Taxi 
Rates Announced 


Taxicab rates 
vised in Illinois, 


and rules have been re- 
ettective Jan. 1, Insur- 
ance Director Palmer announced. One 
of the main changes is placing individ- 
ually owned and fleet vehicles under the 
same rates for each of the eight terri- 
tories. Heretofore individual cabs have 
carried a lower rate than for fleets. To 
make the change it was necessary to 
decrease slightly the rates for fleets and 
an increase for individually owned 
cabs. The promulgation includes, as 
well, public livery vehicles, and for the 
first time private livery vehicles. 

Eight territorial rates for public 
liability for the $2,500 statutory limit 
are shown: 1, $31 monthly premium per 


make 


vehicle; 2, $22; 3, $20; 4, $16; 5, $13: 
6, $10; 7, $9; 8, $8. Individually owned, 
owner driven, ‘single shift non-cruising, 
especially licensed cabs in Chicago only 
carry monthly premium of $12, this 
sp ecial rate applying to only 64 owners 
in a limited class lin licenses will 


expire with their demise. 
Rates for Increased Limits 


Monthly premiums for 
public liability limits are: 
increase 6 percent; $2,500/7,500 increase 
9 percent; $5,000/5,000 increase 12 per- 
cent; $5,000/7,500 increase 15 percent; 
$5,000/10,000 increase 18 percent; 
$10,000/20,000 increase 53 percent. 

Monthly premiums for $5,000 limit 
property damage will be one-third of 


increased 
$2,500/5,000 


the public liability premiums for each 

type of vehicle for each territory. 
Director Palmer asked that compa- 

nies that intend to write this business 


make prompt filings with the usual cer- 
tific ation and those not desiring to write 
it so notify the department. Taxi com- 
panies enjoying special rates will be re- 
quired to keep their records so that 
experience data can be supplied to the 
department. Special rates will be denied 
taxicabs that are rented or leased to 
drivers or those operated on regular 
routes or as jitneys. 

Among important shifts are East St. 
Louis from territory 3 to 2 and Evans- 


ton, Ill., from territory 2 to 3. Chicago 
territory is unchanged. Private livery 
car rates now are identical with those 


for public livery and taxicabs. The new 
rates represent an increase to $8 per cab 
per month as a minimum for small cities 
and towns and a reduction to $31 per 
cab per month for territory 1 (Chicago). 
Since July 1939, all cabs operating in 
the state have had to file a bond or in- 


surance policy with the secretary of 
state, whereas formerly operators in 
municipalities under 5,000 population 


were exempted from this provision. All 
policies must expire Dec. 31, and no new 
ones can be filed unless the .cab oper- 
ator has 1940 state license plates. The 
policies must bear the new _ license 
numbers. 


Jay De Young Will Manage 
Hospitalization Department 


Jay DeYoung has been appointed 
manager of the franchise and hospitali- 
zation department of Continental Cas- 


ualty’s Chicago branch. He has been 
with Continental Casualty for the past 
15 years, the last seven as agent and 
supervisor in Michigan. 

Mr. De Young has specialized in ac- 
cident and health cover. Previous to 
his connection with Continental Cas- 
ualty he was in the investment business. 





His home is in Grand Rapids, Mich., 
where he was graduated from high 
school and junior college. 

WANTED 
Experienced Casualty Underwriter, by Texas 


Branch Office of large multiple line stock com- 
pany with well establish i Excellent 
opportunity. ADDRESS K-92, NATIONAL UN- 
DERWRITER, -175 W. Jackson Blvd., Chicago. 
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eens to »denene Federal 
Control Viewed by Pink 


(CONTINUED FROM PAGE 9) 


or the sovereign states of those righ 
and privileges essential to the full en- 
joyment of our democratic institutions.” 

Mr. Pink set torth his theory of 
ernment by saying that he would 
everything to private enterprise 
private enterprise could do efficiently. 
He gir: give the states only such 
things which people cannot adequately 
carry on themselves and to the nation 
only those things which the states are 
not equipped to do efficiently. 

In tracing the trend of state super- 
vision, Mr. Pink told of the development 
of New York insurance department and 
its supervision of almost 850 companies 
doing business in the state. The state 
receives approximately $17,000,000 a 
year in premiums, taxes, fees and other 
charges from the companies and only 6 
percent is spent on supervision. The 
New York department has approxi- 
mately 125 examiners to check insurance 
company operations. Activities of 18,000 
brokers and 60,000 agents in the state 
are supervised. 

Although the 
voice in rate making, 
or desirable for the state to actually 
make the rates, Mr. Pink declared. The 
New York rating bureau acts as a sort 
of appellate court, examining and ap- 
proving rates filed with it on the basis 
of being fair and adequate. 

In commenting on the Massachusetts 
compulsory automobile law, Mr. Pink 
said that while compulsory insurance 
undoubtedly makes people more claim 
minded and perhaps increases am- 
bulance chasing and other unfortunate 
tendencies nevertheless it does give pro- 
tection to those who are injured. In 
New York and most states only one- 
third of the cars are insured and there 


Zov- 
leave 
which 


states sheuld have a 
it is not advisable 


is no redress if the owner of the car 
is not financially responsible. “We 
think the protection is desirable and 


there is undoubtedly a growing demand 
for scmething in the nature of compul- 
sory insurance. We are trying to work 
out a plan which will give the protec- 
tion afforded by the Massachusetts plan 
without the attendant evils.” 


New Handbook ¢ Out Covers 
Three Western States 


(CONTINUED FROM PAGE 7) 

in these states, with his address, com- 
panies represented, members of the firm, 
date established, other business trans- 
acted, if any, and other valuable data. 
While the agent’s name and company 
representation is available from the rec- 
ords of the insurance department, the 
other extra data must be secured by 
personal calls and by mail. This agency 
information is arranged alphabetically 
by towns and with each town data is 
also given its population, classification 
as to fire protection, list of field men 
with headquarters there and the local 
insurance organizations. 

The new book is arranged for the con- 
venience of the user and many new and 
interesting features appear. The agent 
and broker members of the Insurance 
Exchange of Los Angeles are indicated 
as are the members of the two San 
Francisco* brokers organizations, the 
Insurance Brokers Exchange. and the 
Society of Insurance Brokers. Because 
of local situations these listings are es- 
necially valuable. For those who are 
interested in the Los Angeles area the 
book is arranged with all the Los 
Angeles county towns in one section, 
so that the user has this information in 
one place instead of having to thumb 
through the book for information he 
wants. 

While the principal section of the 
hand-book is the Agency Department 
there are many other features which 
make this a complete and usable refer- 
erce book. For example, there is the 
“Company Department” in which are 
listed all the companies licensed to op- 


ts | further 


erate in data as 
to other 
statements, 


these states, with full 
addresses, officers, financial 
organization dates, states in 
which they operate, Pacific Coast de- 
partments and lists of field men, gen- 
eral agents and managers. This data is 
cross-indexed in separate alpha- 


betical lists of the fire field men show- 
ing name, companies represented, office 
address and office and home telephone 


numbers. Casualty and life general 






agents and managers’ names are also 
cross-indexed in alphabetical lists. 

The “Statistical” section gives for 
these three states the fire companies 
premiums and losses, the casualty com- 

| panies premiums - losses classified by 

| lines written and the life companies’ in- 
surance paid for “aa in for rce , yr several 
years. Totals are also given for each 
of these classes of business. 

The other sections . this book con- 





tai n brief resumes of the insurance laws 
of the three states, a pf i of the 
special ig written by the fire and cas- 


ualty companies, lists of adjusters, 
miscellaneous insurance interests and 
the national and local insurance organi- 


business 
and life, 


zations. All branches of the 
are covered—fire, casualty 
stock, mutual and reciprocal. 
Earlier this year Tt 
UNDERWRITER acquired the 


NATION AL 
rights to 


publish the hand-books for the Pacific 
Coast from the “Underwriters’ Report” 
of San Francisco, which originated 


these books in 1908, and this is the first 
edition of the book for California, 
Arizona and Nevada. Rocky 
Mountain Hand-Book issued in 
September and contained the data on 
Colorado, Idaho, Montana, New Me xico, 
Utah and Wyoming §insurance-wise. 
The publishers plan to prepare both of 
these books annually in the future so 
as to give up-to-date service to the Pa- 
cific Coast ansi Mountain field. Copies 
of these new books may be secured at 
the publisher's San Francisco office at 
544 Market street, San Francisco, or by 
writing to the publication office at 420 
East Fourth street, Cincinnati. 


T os 
was 


! 











We give you the benefit 
of Experienced Co-Op- 


eration and Service in 


handling 
GROUP 
DISABILITY 


and 


HOSPITAL- 
IZATION 


For information address 


Group Department 





W. G. Curtis, President 


Home Office 
Majestic Building, Detroit, Michigan 
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20 YEARS OF SERVICE 


During the past twenty years, the Pennsylvania Casualty 
has progressed steadily and has maintained service that 
has helped it attain its present position. Avail yourself 
of our excellent opportunities in your territories. 


Write today for agency information. 


PENNSYLVANIA CASUALTY COMPANY 


Lancaster, Pennsylvania 
ASSETS $1,226,480.00 














99 John Street 


All Other Liabilities. . 


CASUALTY « 





ce AMERICAN 


RE-INSURANCE CO. 


Robert C. Ream, President 


DECEMBER S3lst, 1938 


MEME deta dieu dakcbadddccaddedeatadesds $ 2,000,000.00 
MC ceddasdbdds cdedshesbvesadduaccaddane 4,547,338.93 
Voluntary Catastrophe Reserve............... 500,000.06 
Reserve for Losses........... 4,574,742.68 


TOTAL ADMITTED ASSETS.. 


NOTE: Securities carried at 
above statement are deposited as required by law. 


FIDELITY + 
Re-Insurance 


New York 


- 13,751,516.35 
"$364,875.00 in the 


SURETY 
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(CONTINUED FROM PAGE 6) Fortunately these attitudes are chang- 
= Country-Wide Experience ing, though they have not entirely dis- 
Analysis of U nderwriting Expenses appeared 
a -ercentage farne -remiums | Avep ete aaa . 2 
— Price og of Barked Pre Ratio of With the continued growth of 
Loss Field Superv. — Ps "New York oe" knowledge and ability of insurance 
Incur. Adj. & Com- Tota zain sss’ | buyers and with their assignment to 
Prems. Loss Invest. mis- Field Gen. Insp. & Exp. from Prems. Loss i oie Seen ‘ic tl 
Name of Company Karned Ratio Exp. sions Sup. Adm. Bureau *Taxes Incur. Und. Earned Ratio ncreasi gt — an posi ions in the 
Union Marine & Gen.. 257.572 34.8 5.6 25.4 3.5 15.9 3.0 33 56.7 6.5 75,441 37.4 hierarchy of business management, it 
United Firemen’s ..... 704,688 35.5 3.0 25.1 5.0 12.2 3.7 £9 53.9 10.0 98,421 21.4 | may be expected that such medievalism 
United States Fire.... 6, 858, 365 38.0 1.7 26.8 3.4 9.8 3.2 3.7 48.6 11.5 1,087,517 =e will be overcome. The constructively 
yo S| eae 3,6 35.9 2.5 35.3 , 2.8 3.2 » | 43.9 20.2 sag 19.0 critical buyer is a force for progress i 
Utah Home ......0.... 3.9 1.8 39.7 aT 8.1 1.8 2.8 54.9 1.0 46,256 17.4 ee on 
Virginia F. & M...... 38.5 1.6 28.8 7.9 13.0 3.2 4.6 54.1 5.5 63,554 47.0 insurance. 
Washington. N. Y..... 62.2 2.7 32.2 A 8.4 1.5 4.0 45.9 a 430804 se8 “Insurance teachers have devoted 
Westchester Fire ..... 39.4 7 27.2 4.3 13.0 3.5 3.9 53.7 6. 0 35.8 venicaticns : : 
Western Assurance.... 40.9 2.2 29.8 2.6 8.8 2.8 3.6 $9.8 7.6 108,630 31.2 themselves most to the operation of the 
DRANG Co 57.4 35 23.6 1.7 9.8 1:7 3.0 43.2 —.7 24,397 63.8 insurance business, to discussion of 
World BoM... 30.00% 36.2 1.5 26.3 3.3 4.2 3.0 5.1 43.4 19.3 gtr ae theory and practice in the sound insur- 
ROTI ose sebsaa 41.3 1.8 28.7 45 13.4 4.3 3.3 56.0 2.7 038 : ance structure which has been built up 
WotR oh oeee 37.9 2.5 26.7 5.0 11.0 3.0 $.1 52.3 8.8 $60,578,192 35.8 by insurance business men and actuaries 
MUTUAL COMPANIES under the superv ision of state insurance 
Abington Mutual ..... 34.9 13 22.6 1.9 13.8 2.6 19 44.1 -21.0 $10,625 68.0 departments. I believe, with Mr. Miller, 
Allied American Mut 34.5 5.6 5.2 ae 36.4 1.0 6.8 58.0 7.5 10, 061 a that without neglecting the work which 
Atlantic Mutus al bebiexens 40.7 3 13.0 oF 57.7 2.7 3.2 V2 —. 23’ 305 46:3 we now do, we could profitably devote 
serkshire J | ee 37.2 a 24. ‘ 2.0 =.6 =.0 SoG rig: : 2 anti a i 
Cambridge Mutual... 37.9 271 23.0 3.3 8.6 23 20 20.8 4,800 62.1 more attention to the use of insurance, 
Gactral: attra: Mates... 39°38 20 17.7 9 5 12.5 2.0 $8 27.6 276,127 20.9 both in our teaching and in our research 
Dorchester Mutual 39.2 1.6 15.0 1.7 23.8 2.6 2.3 13.8 or'ese aes | activities. 
Tarmers’, York ...+.. ,78s 44,2 2.4 29.7 5.5 7.5 4.4 3.6 sa 34,550 3-0 » i erate 
Federal Mutual |..... 333,120 37.3 1.3 19.0 2"0 14.4 2.2 2.0 21.8 52,887 38.1 = “The greatest service we can render 
Fitchburg Mutual 416,180 33°6 16 93° 14 12.1 1.9 29 23.4 28,315 27.2 is to promote clear, informed thinking 
Glen Cove, Mutual. aon peeees 36.8 12 23.5 3.9 16.9 =. 2.0 oe ace 3H on insurance. Everyone concerned with 
train ealers 1 u ,089,0 29.§ 2. 12.3 9.¢ 8 . 3. <6.- 229535 yA ins 2 Wi a > rep a. acu 
Hardware Dealers Mut. 3,624,788 29.2 1.4 7.9 3.7 13.0 2.7 3.1 39.0 273,059 2.4 insurance will be better served if such 
Hardware Mut’l, Minn. 4,004,453 32.0 1.5 10.8 3 13.5 ay | 2.2 36 297,099 4.0 thinking is applied not only to the man- 
Holyoke Mutual eae 585,269 34.6 Lg 23.2 2.4 12.9 2.4 2.3 20. ‘eine 6.6 agement of the insurance institution 
ndiana Lumbermen’s.. 499,75 : 2 ) 2.7 2.4 9 3. é pt} ae itself, but als ins re 
Lumber Mutual ...... 1,258,367 37.7 1.0 8.2 ov 13.9 4.5 3.0 4 177,673 8.0 | : en sc to the use of insurance 
Lumbermen’s Mutual.. ie $38, 757 32.8 1.5 16.9 8.6 10.9 1.1 3.2 : . : “© ny TAS SHSUPCH. 
Lgunm Muteal ....<sc0 130,317 37.1 1.5 21.2 1.6 10.9 2.8 2.1 <5. ie ——- 
Merch. & Bus’men’s Mu. 409,061 17.5 5 er 38.2 14.8 oa, 2.9 ; 25. e : . 
Merch. & Farmers Mu. 160,172 29.3 1.1 3.5 4.4 20.7 $1 2.4 . 34.5 2 as Detroit Board Has Revised 
Merrimack Mutual .... 757,955 31.3 2.3 22.8 3.9 9.0 2.5 2.7 2 = ,70 8 Set Eff 
Michigan Millers Mut.. 1,825,277 31.6 1.5 29.8 9 9.3 1.4 2.4 5.3 23.1 $4 ¢ e 
Middlesex Mutual ..... 458,012 37.1 1.5 21.2 2.4 8.3 2.7 2.1 38.2 24.7 43, 2 up in ect 
Millers Mutual, Il... 1,368,424 26.5 a 5.2 7.4 11.5 11.8 2.8 39.8 $3.7 ytd Po ——. 
Millers Mutual, Pa.... 536 100 23.2 9 6.2 9.0 17.4 2.0 a4 34.5 29 V 04,00" a CONTINUED FROM PAGE 6 
Millers Mutual, Texas. 933.065 29.3 1.2 14.7 4.6 14.9 &; 2.7 38.7 32.0 ose'ace Hy i esthainisind-vas 
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Background, Fewer Rules 
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the background or foundation from 
which to project, develop and adapt in- 
surance to the needs of business and in- 
dividuals. 

Mr. Miller said that the insurance 
business has grown and developed in a 
most complex manner and that the al- 
most unaccountable number of boards, 
committees, groups and similar organiza- 
tions must appear to an ordinary layman 
to be the result of an unplanned and 
uncharted growth. He suggested that 
some independent and thoroughly intelli- 
gent organization evolve and chart on a 
factual basis the various organizations 
and conferences in the insurance busi- 
ness. From this analysis many improve- 
ments in the functional machinery of 
insurance could undoubtedly be made. 

Admitting that the existence of ham- 
pering state legislation has necessitated 
a certain amount of regulatory ma- 
chinery and certain complexity in the 
methods of conducting business, Mr. 
Miller wondered if the companies have 
not to some extent been caught in the 
meshes of a bureaucratic net of their 
own spinning. There have been so many 
restricting rules, not only regarding rates 
and forms, but including limitations of 
agents and commissions, that men who 
in their private dealings would be most 
meticulous in living up to verbal obliga- 
tions, in the insurance business deliber- 
ately violate written commitments. 

Independent research of a continuing 
nature with respect to forms, contracts, 
coverage, construction of rates and 
other matter is also needed, Mr. Miller 
continued. The difficulty which business 





makes this clear. Possible results along 
these lines would be a greater use of 
deductible clauses, which would be wel- 
comed by many buyers who have no de- 
sire to protect themselves against any- 
thing but large losses, and another 
development would be more extensive 
use of combination policies by grouping 
under one cover many similar hazards 
now covered by separate contracts. 

Without recommending an immediate 
revolutionary action, Mr. Miller also 
urged that some thought be given to the 
terms now used in insurance. The names 
of policies are confusing, referring in 
their origin, without any semblance of 
order or choice, to the subject of insur- 
ance in one instance, the hazard insured 
against in another, a particular kind of 
damage in a third and a class of assured 
in another. 


Discussion by Blanchard 


Discussing Mr. Miller’s paper, Prof. 
R. H. Blanchard of Columbia U niver- 
sity said that there is probably less gen- 
eral knowledge and understanding of 
insurance than of any other important 
business or economic subject. 

“Business men who scrutinize and 
plan their other programs and expendi- 
tures with the greatest care often abdi- 
cate when insurance comes up for con- 
aisetion” he said. “They seem to feel 
that here is a mystery which they 
could not penetrate if they would. And 
my colleagues in the field of economics 
have much the same attitude. When 
they reach insurance they are baffled 
or become the victims of specious rea- 
soning and naive acceptance of words 
and figures. 

“Two major developments are work- 
ing toward an improvement in this 





field of business management and the 
extension of academic courses and re- 
search in insurance. Mr. Miller comes 
to you asa representative of the ‘insur- 
ance buyer’ in the sense of a specialized 
expert manager of the insurance depart- 
ment of his business. A few years ago 
you could have found no such person to 
talk to you. Now there is a large and 
influential group of key men in import- 
ant business organizations who devote 
all or a large part of their attention to 
insurance. 

“When I attended one of the early 
meetings of the insurance division of 
the American Management Association, 
an organization devoted to the problems 
of the insurance buyer, I was impressed 
by the lack of knowledge of elementary 
insurance facts and principles shown by 
many of the participants. But at meet- 
ings of that organization and of the 
Risk Research Institute held this year 
I was impressed by the extent to which 
the elements of insurance were taken 
for granted, the discussion having to do 
largely with details of application of 
basic forms of insurance to individual 
situations. 

“As a corollary to the growth of spe- 
cialization in insurance buying there has 
developed a _ greater interest in the 
buyer's problems on the part of officials 
of insurance carriers and of insurance 
middlemen. It had been largely forgot- 
ten that the whole justification of in- 
surance is to be found in its contribution 
to the efficient management of business 
and personal affairs. Too often persons 
in the insurance business have looked 
on their institution as primarily a means 
to further their own economic well- 
being. They have even regarded the 
questions and discussions of insurance 
buyers as in some measure impertinent. 





meeting of the Cincinnati Fire Under- 
writers Association, M. Patrick Sweeney 
& ‘Co. was admitted to membership, 


qualifying with the sole 
of Anchor. Following the business 
meeting, the annual open house and 
Christmas party was held. 

Mr. Sweeney has been a solicitor for 
a number of years, most recently with 
Perkins & Geoghegan. He has opened 
quarters in the Atlas Bank building. 

W. S. Hukill has been named chair- 
man of the nominating committee to 
select candidates for the governing com- 
mittee in connection with the annual 
meeting Jan. 18. The terms of Max 
3ernstein, Thomas Bryant and Thomas 
Geoghegan expire. 


representation 


McMahon to Be Instructor 
CINCINNATI — T. J. McMahon, 


marine state agent North America, will 
give the University of Cincinnati course 
On marine insurance the second semes- 
ter, that part of the course being 
devoted to inland marine. B. A. Thomp- 
son, Neare, Gibbs & Co., is giving the 
first part of the course on ocean marine 
this semester. 


The Christmas party of the Seldon & 


Johnson agency of Detroit, with 85 
employes present, marked its 35th 
anniversary. President H. M. Seldon 


distributed Christmas bonuses and pres- 
ents. Short talks were given by Vice- 
president H. N. Johnson, Secretary- 
Treasurer C. G. Walker and Sales 
Manager H. H. Robinson. M. M. Nes- 
bitt was chairman. 





Increase sales with Policy Sales & Sur- 
vey Analyzer. $2. Order from National 
Underwriter. 
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Wisconsin Committees Are 
Named by President Mill2r; 
1940 Meeting at Fond du Lac 


MILWAUKEE—Grover F. Miller, 
Racine, president Wisconsin Association 
of Insurance Agents, has announced the 
following chairmen of standing commit- 
tees: Accident and fire prevention, W. 
G. Lathrop, Janesville; rural agents, 
George W. Stoddart, Waupun; legisla- 
tion, Walter F. Schar, Madison; pub- 
licity, education and schools, G. F. Mil- 
ler, Racine; finance, T. S. Johnson, 
Milwaukee; conference committee, 
August Lutze, Sheboygan, chairman, 
and members of the executive commit- 
tee; annual convention, W. C. Thornton, 
Fond du Lac, past president. 

At the first meeting of the executive 
committee and officers since the annual 
convention in Wausau, a firmand definite 
financial program for the ensuing year 
was adopted. The president was in- 
structed to appoint a by-laws committee 
which will be instructed to include a 
section in the by-laws for company rep- 
resentation and that all new members 
represent capital stock companies only. 
Another resolution was adopted that all 
agencies in membership with the state 
association will be limited in represen- 
tation of mutual companies to only 
those companies which are represented 
by their respective officers as of Nov. 
15, 1939. 

The invitation submitted at Wausau 
by the local board and agents of Fond 
du Lac to hold the next annual state 
convention there, was accepted by the 
committee. In announcing the appoint- 
ment of Mr. Thornton chairman of the an 
nual convention committee, Mr. Lutze 
said Fond du Lac has already started 
work on plans for what promises to be 
the biggest convention in the history of 
the Wisconsin association. 





Wichita Insurors’ Christmas 
Party Has Attendance of 400 


WICHITA KAN.—About 400 at- 
tended the annual Christmas party of 
the Wichita Insurors. In addition to a 
large guest list of public officials, city, 
county and federal, the honor guests 
were officers of the Kansas Association 
of Insurance Agents and representatives 
of other local boards of the state. 


Other Distinguished Guests 

Other distinguished guests included 
Kk, Y. Dukes, secretary Central States 
Fire; G. M. Montgomery, manager 
Western Adjustment; C. C. Crow, 


man- 
ager Underwriters Adjusting; Hughes 
Cunningham of Sheffer-Cunningham, 
adjusters; R. B. Lathan, North America 
state agent. A. E. Smoll, a past presi- 
dent of the Wichita Insurors had 
charge of arrangements. Byron S. 
Chapell, publicity chairman for the 
meeting Jan. 8 at which Ray Murphy 


will speak, announced that meeting and 
invited all to attend. 

President Victor G. Henry, who is 
also vice-president of the Kansas asso- 
ciation, presided. Tom Collins, Kansas 
City “Journal-Post,”’ spoke on “Curi- 
osity.” There was a Christmas tree with 
gifts for all. 


Wisconsin Mutuals Elect 


MILWAUKEE—Lester W. Schlie- 
der, Sheboygan Falls, was elected presi- 
dent of the Wisconsin State Association 
of Mutual Insurance Companies at the 
annual meeting here. He is secretary 
and general manager of the Sheboygan 
Falls Mutual, and succeeds August C. 
Fuge, West Bend Mutual, president for 





several terms. Gary Kamper, executive 
vice-president Badger Mutual! Fire, Mil- 
waukee, was elected vice-president of 
the association, and Theo. R. Schmidt, 
secretary Kewaskum Mutual Fire, re- 
elected secretary-treasurer. Nominated 
for appointment to the governing com- 
mittee of the Wisconsin Fire Insurance 
Rating Bureau were Mr. Schlieder and 
H. U. Brown, Hardware Mutual Fire, 
Stevens Point. 


Lanphar Agency Birthday Party 

DETROIT—The 16th anniversary of 
the founding of the Lanphar Agency, 
general agent of the Standard Surety & 
Casualty and Yorkshire Indemnity, was 
observed with a birthday banquet and 
Christmas party at which more than 100 
employes and guests were present. 
M. F. Lanphar, president and treasurer 
of the agency, was toastmaster A deep- 
sea fishing outfit was presented to Mr. 
Lanphar by his staff. 





Seeks to Check Des Moines Losses 

DES MOINES — With the Des 
Moines fire losses expected to show a 
quarter-of-a-million dollar increase this 
year, recommendations for establish- 
ment of a city fire prevention bureau 
and a unified fire regulation code were 
advanced by Fire Chief Charles Slade. 
The action followed an unfavorable re- 
port by the National Board criticising 
several department inefficiencies and 
striking at the department’s eighth day 
off as causing a shortage of man-power. 


Copeland Elected in Topeka 
TOPEKA, KAN.—At tthe annual 
election of the Topeka Insurors Stan- 
ley Copeland was elected president to 
succeed Robert Kane; David Neiswan- 
ger was named vice-president and Webb 
Woodward reelected secretary-treas- 
urer. In addition to the officers the 
executive committee is composed of 
Glenn D. Hussey, a past president of 
the Kansas association, Charles G. 
Blakely, Jr., and Jack Ingelthorn. 


Carnahan Reelected at Mt. Pleasant 
MT. PLEASANT, MICH.—The Mt. 


Pleasant Association of Insurance 
Agents has re-elected its first officers 
after a year of unusual accomplishment 
for a newly formed group. The offi- 
cers are: President, C. R. Carnahan, 
vice-president, Ralph Crapo, secretary, 
Chester Potter, and treasurer, John 
Brien. The association is conducting 
a joint advertising campaign and is 
planning considerable educational work. 


Rich Is N. B. & M. Supervisor 


The North British & Mercantile group 
has appointed C. C. Rich supervisor of 
the inland marine and special lines de- 
partment in Minnesota, North Dakota 
and South Dakota. The new service of- 
fice is to be located in the Plymouth 
Building at Minneapolis, where Mr. 
Rich will make his headquarters. 

Mr. Rich has had experience both in 
the field and in home office, and more 
recently in the Chicago office. 





Des Moines Agencies Merged 


DES MOINES—The Don McGregor 
& Co. agency has been merged with 
Chamberlain & Kirk. The McGregor 
agency was established three years ago 
when Don McGregor purchased the 
business of the G. A. Holland Co., fol- 
lowing the death of G. A. Holland, who 
had operated the agency about 20 years. 

Arthur Kirk, secretary of the pur- 
chasing firm, states they will continue 








all company contracts held by the Mc- 


Gregor agency. Mrs. Mary Seeling, 
secretary of McGregor Co. and pre- 
viously with the Holland company, 


joins Chamberlain & Kirk. C. J. Smith, 
who has managed the business of Cham- 
berlain & Kirk five years, will continue 
in that capacity. He is treasurer of the 
agency. D. N. McEvery, who has been 
with McGregor, joins the 
gan company as a broker. 

It was understood McGregor plans to 
enter the insurance field in Michigan. 
The agency has been closed since Dec. 9. 





Kansas Losses Down 30 Percent 

WICHITA—With a 
nearly 30 percent in 
sas losses for the 11 months as re- 
ported to the state fire marshal are 
only slightly over 3 percent above 1938. 


reduction of 
November, Kan- 





Miles Jefferson County Head 


WATERLOO, WIS.—At the annual 
meeting here of the Jefferson County 
Underwriters Association, E. H. Miles, 
Fort 
succeed Frank Kellerman, 
A. E. Adler, Jefferson, 
president, and Arthur Setz, 
secretary-treasurer. 


Watertow n. 
Waterloo, 


Youngstown President Renamed 
YOUNGSTOWN, O.—Roy E. 


Lin- 





Atkinson, was elected president to | 


| ation of 
was elected vice- | 


dent, Joseph Wolff vice-president, and 
Frank Vraney secretary-treasurer. For- 
mation of a public contact committee 
was decided upon and members of this 
and other standing committees will be 
announced by the president at the Janu 
ary meeting 


Taylor-Milli- | NEWS BRIEFS 


The title of the new consolidated 


agency in Sioux City, la., is McManus- 
Greene-Biodstrup. The previous article 
omitted the name of Greene from the 
title when, as a matter of fact, E. K. 
Greene is the president. 

Robert L. Burns, Harris, Burns 
Agency, Wichita, has retired as presi- 


dent of the Wichita Real Estate Board 

with a number of other agents, includ- 

ing Hobert C. Brady, Claud Lamb, John 
Cauthorn and G. W. Herrman. 


S. P. Witham, formerly with the Trav- 
elers, Hartford, has joined the Leonard 
Insurance Agency Co., Canton, O., with 
which his father, Walter Witham, has 
long been associated. 

Mrs. C. M. Paden will continue oper- 


the Paden Insurance Agency, 


Des Moines. She was associated with 


| her late husband in the agency for more 


ville has been reelected president of the | 


Association of Insurance 
Agents. C. G. James is vice-president 
and R. P. Smith, Walter Francis, 
Gluck and D. H. Gwilliam, 
the executive committee. 


Youngstown 





Manitowoc Board Reelects 


MANITOWOC, WIS.—The Mani- 
towoc Insurance Board at its annual 
meeting reelected Ben F. Fronk presi- 


| urers 


Carl | 


members of | 


| Vermilion, O., to Carrol) 


than 25 years. 


Wilbur V. Griffith of Griffith & 
Baughman, Liberal, Kan., was elected 
president of the Kansas Federation of 
National Farm Loan Secretary-Treas- 
Association at the annual session 
in Wichita. 

The C. N. Bartel 
has been merged 
Tudor agency. 

Cc. A. Trinter 


agency, 
with the 


Canton, O., 
Kitzmiller- 
has sold his agency at 
Andress. Mr. 
Trinter had been in the insurance busi- 
ness in Vermilion 40 years. Mrs. Tischer, 
who had been associated with him, will 
join the Andress agency. Mr. Trinter 
also will act in an advisory capacity for 
a while. 








IN THE SOUTHERN STATES 





Four Study Courses to Be 
Held in Atlanta; Start Jan. 8 


ATLANTA, GA. — The Insurance 
Library Association of Atlanta is resum- 
ing its study courses Jan. 8 under the 
syllabus of the Insurance Institute of 
America. Part I and Part II of the 
fire course will be continued, the inland 
marine course will be intensified and the 
casualty course will be introduced. Total 
enrollment exceeds 100 and full classes 
are expected during the whole term. 

The casualty course was arranged by 
John R. Hopkins, assistant southern 
manager Hartford Accident. On Jan. 
11, the introductory outline will be given 
by T. A. Thompson, Hartford Accident; 
on Jan. “Fundamental Principles of 
Insurance,” J. M. Robbins, Travelers 
Indemnity, and Jan. 25, “Casualty In- 
surance Carriers,” Perry L. Harrison, 
Aetna Casualty. 


Marine Course Schedule 


At the opening inland marine course 
Jan. 8 the historical background and 
definition will be covered by H. D. Van 
Gills, Automobile. Jan. “Jewelry, 
furs and personal effects floaters and 
fine arts,” Julian Havis, Continental, 
and Jan. 22, “Jewelers’ block insurance 
and miscellaneous mercantile floaters,” 
é Dana Johnson, Wm. H. McGee & 

oO. 

Part I of the fire class has been ar- 
ranged by P. H. Plant, Fire Associa- 
tion. On Jan. 9, the introduction will 
be presented by R. W. Michael, south- 
ern manager Fireman’s Fund; Jan. 16, 
“Insurers,” M. R. McGruder, insurance 
journalist; Jan. 23, “State supervision 
and cooperative organizations,” R. 


1 “The Risk,” 





Nix, Commercial Union, and Jan. 30, 
C. S. Read, Hartford Fire. 

John W. Morris, engineer Southeast- 
ern Underwriters Association, has ar- 
ranged the Part II fire course. Jan. 12, 
“Building Construction” will be covered 
by Philip Frederick, S. E. U. A., Jan. 
19, “Textile Industries,’ W. B. Thomas, 


Factory Association, and Jan. 26, 
“Woodworking Industries,” R. L. Gate- 
wood, S.E.U.A. 


Fitch Elected President of 
San Antonio Exchange 
SAN ANTONIO, TEX.—At annual 


meeting of the San Antonio Exchange 
W. Ed Fitch was elected president and 
Woodward W. Altgelt, vice-president 
New directors are: Lawrence B. Joyce, 
Sr, and Wm. G. Lutz. Hold-ove: 
directors are: Walter S. Grothaus and 
Newton W. Jackson. Frances F. Lu- 
dolph was reelected secretary-treasure: 
for the 26th consecutive year. F. | 
Frazer is retiring president. 

A resolution presented by the com 
mittee on by-laws and constitution per 
mitting members to place compensation 
risks with participating stock companies 
was defeated. It aroused a lively dis 
cussion. Some members expressed the 
view that agencies could not consistently 
boost stock company insurance and 
offer participating coverage to clients. 
A. G. Randol, speaking for the commit- 
tee, stated that the resolution had been 
reluctantly presented because of the 
persistence of some of the members in 
asserting that such a step was essential. 
He also said that it was understood that 
should the resolution be adopted that 
its terms should be so strengthened that 
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WILSON S. LEVENS 
& CO. 
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J. H. HARRISON, INC. 


All Lines 
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Compensation--Casualty—Surety—Special Investiga- 


tions. 
Stark Bidg. 
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Louisville, Ky. 








SAM D. RHEM, JR. 
Attorney and Insurance Adjuster 
Facilities for handling all types of claims 


in Western Tennessee, Eastern Ar 
and Northern Mississippi. 


Columbian Mutual Tower 
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CENTRAL ADJUSTMENT COMPANY 


E. E. Snapp, Manager 

Suite 306 Exchange Bldg. 

Little Rock, Arkansas 
BRANCH OFFICES 

Fort Smith Office El Dorado Office 
217 First Nat. Bank “Bide. 208 N. Washington 
Jonesboro Office 

Bank of Jonesboro Bldg. 
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ADJUSTMENT COMPANY 
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NICHOLS COMPANY 
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604 [ey Trust Bldg., Baltimore, Md. 
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OLIN E. SMITH 
ADJUSTER 
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305 W. Tenth St. Fort Worth, Tex. 

















J. P. McHALE & CO. 


General Adjusters 
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1031 South Broadway 
LOS ANGELES, CALIFORNIA 
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F. E. Tidwell & Company 


639 So. Spring Street 
Los Angeles, Calif. 
Trinity 0644 
Investigations and Adjustments for the companies 


only. Los Angeles and Southern California, Casualty, 
Automobile, Fire and Inland Marine. 
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WHITNEY & MILLER 


ADJUSTMENTS 


1% W Jackson Blvd. CHICAGO 





ROBERT P. SCHOLTE 


Houseman Bldg. 
Grand Rapids, Mich. 
Investigating, adjusting imsurance claims, 


companies enly, in and around Grand Rapids. 
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UTAH INSURANCE 
ADJUSTMENT BUREAU 


1203 Continental Bank Bldg. 
Salt Lake Utah 
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COLORADO 


CLARENCE W. HEYL 
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HENKEL ADJUSTMENT CO. 
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insurance 


agents could only place 
and —- not 


through licensed agencies 
directly with a company. 

The secretary was instructed to draw 
up a resolution of appreciation for the 
work of Aubrey Elliott of the Texas 
insurance commission, and E. A. Davis, 
Texas Checking Bureau. 


D. P. Malone Opens 
Richmond General Agency 


RICHMOND—D. P. Malone is 
establishing a general agency here, rep- 
resenting British America, Carolina and 
Homeland in Virginia. Mr. Malone has 
had extended underwriting experience, 
both in field and at a head office. Fol- 
lowing service in the World War he 
became special agent in Virginia. 


Springfield (Tenn.) Exchange Elects 


The Springfield (Tenn.) Insurance 
Exchange has elected these officers: 
P. E. Wilcox, president; Leonard Vil- 
lines, vice-president, and J. T. Holman, 
Jr., reelected secretary treasurer. Di- 
rectors are Wesley ‘Cook, Buford Ros- 
son, Erskine Empson and H. D. Moore. 





Oklahomans a Meet at Enid 


President H. P. Frantz announces 
that the annual convention of the Okla- 
homa Association of Insurors will be 
held May 24-25 at Enid. Supplementing 
a constructive business program, a series 
of social events will be arranged by 
the Enid Insurors Exchange. 


See Lower Loss Ratio in South 
ATLANTA—A fire loss ratio of be- 
tween 38 and 39 percent for 1939 is 
forecast for the southern states. The 
estimate is between one and two points 








lower than for 1938. While there has 
been little increase in the fire business, 
allied writings will show an advance of 
nearly 4 percent over 1938, which ex- 
perienced a decided decrease from 1937. 
A significant fact is that the hammering 
down of rates in the last decade has 
been reduced from 40 to 50 percent. 


Strict on Tennessee Licensing 

NASHVILLE, TENN.—Evidence of 
the strict regulation of insurance agent 
licensing in Tennessee is shown by the 
fact that for the past three or four 
months an average of one application a 
day has been rejected by the insurance 
department. 


Oklahoma Hail Hearing Jan. 4 


OKLAHOMA. CITY — Secretary 
Harkey of the Oklahoma _ insurance 
board has announced a_ hearing for 


Jan. 4 to consider reducing rates on hail 
insurance, which were raised recently. 
R. D. Hobbs, manager Western Actu- 
rial Bureau, is expected to attend the 
hearing. 


NEWS BRIEFS 
W. H. Williams of Williams & 


Rosen, Little Rock agency, has been 
advanced from vice- -president to presi- 
dent of the Little Rock municipal water 
commission, succeeding H. L. Thomas, 
president Pyramid Life. 

E. E. Shouse, Cleveland, Tenn., local 
agent, has been elected president of the 


Kiwanis Club there. 
Harvey Myers, David Parks, W. C. 
Brown and I. P. Jones have been 


elected to represent insurance interests 
on the Chattanooga Safety Council. W. 
S. Keese, Jr., local agent, is third vice- 
president. 








PACIFIC COAST 


AND MOUNTAIN 





Montana Agents, Field Men 
Hold Joint Conference 


The contact committee of the Special 
Agents Association and the contact 
committee of the agents association of 
Montana had a joint meeting in Billings 


at which time matters of importance 
such as controlling future appointments 
of financial institutions and_ so-called 


curb-stone agencies were discussed. 

The agents’ contact committee is made 
up of E. E. Tiffany, Peter Yegen of 
Billings, Ed Heidel, national councillor, 
Bozeman; Chauncey Fowler, president 
of the association, Lewistown, and 
Arnold Huppert, secretary and treasurer, 
Livingston. The contact committee of 
the Special Agents’ Association is made 
up of James W. Martin, Werner G. 
Bloomdahl, J. B. Carmichael and Larry 
Diringer. 


Chapman & Co. Get Maryland 


Chapman & Co., San Francisco gen- 
eral agency. has been appointed Califor- 
nia general agent of the Maryland of 
the America Fore group. The general 
agency has established a Lloyds depart- 
nent with John Holstius, well known 
inland marine and all-risks underwriter. 
in charge. 





Reorganized as Mitchell & Co. 


SAN. FRANCISCO—Mitchell, Larke 
& Co., San Francisco, has been reor- 
ganized as Mitchell & Co,.E. J. Mitchell 
is president. Ernest H. Dittes has retired 
and--Fhomas. Larke, Jr., has .resigned. 
K. C.- Eastman, who has been with the 
firm for 10 vears. has been elected vice- 
president and will be manager of Ala- 
meda county. He has been in charge 
of the mercantile unit. 

William S. Klarmann, with the firm 
six years, and former manager of the 
Alameda County unit, has been elected 
secretary and office manager. 

Paul K. Judson, independent 
underwriter and one time president 


life 


of 





the San Francisco Life Underwriters 
Association, joins the firm as manager 
of the life insurance department 





New Mexico Body Issues Organ 


The New Mexico Association of In- 
surance wy ee has issue da new official 
organ, “El Asegurador.” The following 


have Wea named to op pe s execu- 
tive committee: Postelle Cooper, Dem- 
ing; Howell Earnest. Santa Fe: Dur- 
wood Jones, Clovis; Ray Haner, Raton; 
Charles Montgomery, Carlsbad, and 
Warren Hamilton, Gallup. 


Roofing Company Loss $215,000 
LOS ANGELES—The Fire Compa- 
nies Adjustment Bureau, through its 
Los Angeles office. has settled for $215,- 
858.56 the recent loss to the Lloyd A. 


Frey Roofing Company’s plant at 
Compton, Cal. The total insurance was 
$220,000. 


Young, Decker at Santa Rosa 


Doug Young, district 
tional Automobile Club 
California, addressed local agents of 
Sonoma county at a meeting in Santa 
Rosa. A quiz on casualty coverages 
was conducted by Richard Decker, spe- 
cial agent Home of New York. 


manager Na- 
in northern 





Opening date for insurance classes 
conducted by. R. L. Patterson, instructor 
in the University of California extension 
division. has been set. for Jan. 15 in 
Oakland and Jan. 16 in San Francisco. 


F. S. Peck, local agent in Saeramen®t, 
Cal., for 38 years, has been succeeded by. 
his daughter, Miss Betty May Peck. 


Opens Pittsburgh Office 





The Atlantic Mutual has opened a 
Pittsburgh office at 316 Fourth avenue 
under the management of Gerald F. 
Richardson. He has been with that 
company since September, and pre- 
viously had heen with the North 
America since 1918. 





EAST 


CANADIAN 





PennsylvaniaNames 
Committee Heads 


HARRISBURG, PA.—Standing com- 


mittees have been appointed by the 
Pennsylvania Association of Insurance 
Agents. A number of the more im- 
portant committees are divided into 
regional groups under district chairmen. 

J. F. Morgan, Lewistown, is general 


chairman of the legislative committee, 
which has division chairmen as follows: 


Casualty, Herman D. Wolff, Easton, 
compulsory auto insurance, W. F. Win- 
gett, Scranton, fire, J. K. Payne, Phila- 
delphia, and compensation, K. H. Bair, 


Greensburg. 

The Business Development committee 
is headed by Raymond A. Tucker, Pitts- 
burgh, as general chairman, with dis- 
trict chairmen including Harry W. Shim- 
er, Allentown, eastern Pennsylvania; 
D. L. Edwards, Wilkes-Barre, anthracite 
region; Fred B. Dapp, Harrisburg, cen- 
tral Pennsylvania, and Quincy A. Me- 
Bride, New Castle, western Pennsyl- 
vania. 


Henry in Charge of Membership 
en We 


is 


Henry, 


Jr., Pittsburgh, gen- 
eral chairman of membership and local 
board committee, on which Paul H. 
Miers, Allentown, is eastern regional 
chairman; Walter B. Wilson, Lewis- 
town, central region chairman, and 
James H. Abrams, Butler, western re- 


gion chairman. 

Other committees and their chairmen 
are: a ‘nt prevention, Daniel F. 
Ancona, Reading; compulsory auto, 
Mr. W sede conference, W. Ray 
Thomas, Pittsburgh; fire prevention, J. 
W. Barr, Jr., Oil City; “Pennsylvanian,” 
Mr. Bair; public relations, Joseph W. 
Barr, Oil City: publicity and education, 
Wallace M. Reid, Pittsburgh; rules, rates 
and forms, Mr. Payne; rural agents, Mr. 


Wilson; standard fire policy revision, 
H. E. McKelvey, Pittsburgh, and com- 
pensation, Mr. Bair. 


Mr. Morgan, Lewistown, is chairman of 
the executive committee, which body in- 
cludes all officers in addition to Mr. Bair 
and Mr. Wolff as non-officer members. 





Revive N. J. Qualification Bill 


NEWARK—lIt has been learned on 
good authority that the agents qualifi- 
cation measure will again be introduced 
in the New Jersey, legislature early 
next year. It has been introduced on 
three other occasions, but has met with 
defeat each time. 


J. M. Byrne Co. Promotions 


J. M. Byrne Co. of Newark has made 
H. L. Brooks assistant treasurer. He is 
immediate past president of the Essex 
County Board of UnderW?iérs, occupy- 
ing that position two years. He has 
been with the Byrne Agency about 10 
vears. H. F. Hawkins and R. H. 


Wyckoff have been appointed assistant 
secretaries. Mr. Hawkins has been with 
the agency for 10 years and Mr. 
Wyckoff three years. 





Gorges Heads Binder Club 


James H. Gorges of “Danaher, Gorges 
& Co. was installed as president of the 
Binder Club of Baltimore at the annual 
Christmas party.. B. L: Boone, II, Poor, 
Bowen, Bartlett & Kénnedy, is executive 
vice-president: John T.° Robertson. Jr., 
Stock Company Association, and Rogs 
W. Coker, Retail Credit Company. vice- 
presidents; Charles L. McCoy, Henry 
L. Frank & Co., secretarv, and T. B. 
MeMath. Maryland Casualty, treasurer. 


The Insurance Women of New Jersey 
are sponsoring a dance at West Orange. 
Jan. 13. Chairman is Elizabeth N. 


| Clark. 





Royal Plate Glass Setup 

Head office of the Royal Plate Glass 
& General of Canada, recently pur- 
chased by the Firemen’s of Newark, wil 
be with Parsons Brown, Ltd., Vancou- 
ver, Canadian managers of the Milwau- 
kee Mechanics and the Commercial 
Casualty of the Firemen’s group. Frank 
Parsons of that firm will be a vice- 
president of the purchased company. 





Ontario Adjusters Elect 


TORONTO—Officers elected by the 
Ontario Insurance Adusters Association 


are: President, B. I. Thomson; vice- 
president, A. E. Williams; secretary- 
treasurer, M. P. McKee. Executive 
committee members are W. D. Black, 


tormer secretary; 


West and W. 


N. W. Helwig, F. W. 
J. Howe, past president. 


To Affiliate with Institutes 

CALGARY, ALBERTA—The Fire 
& Casualty Insurance Club of Calgary, 
organized last fall, will become affiliated 
with the Insurance Institutes of Winni- 
peg and of America. The executive 
committee has been authorized to ap- 
point a temporary council of five mem- 
bers = arrange for such a tieup. 

€: Falck of Canadian Pool 
cies is president. 


MOTOR 


Finance Business 
Loss Ratio Lower 


NEW YORK—Company executives 
that have had large experience with au- 
tomobile finance companies feel that 
there is an improvement in the loss ex- 
perience and that the situation is far 
more satisfactory than it has been. The 
high collision loss ratio brought the in- 
surance companies face to face with a 
situation that had to be remedied. The 
finance companies themselves realized 
that they could not continue their in- 
surance arrangements without great 
detriment to themselves under this con- 
dition. The high collision ratio was due 
to the fact that the finance companies 
were compelling automobile purchasers 
to take collision indemnity when it was 
known that collision insurance taken out 
on individual cars bought on the cash 
plan was unprofitable. So far as the 
fire and theft loss ratio was concerned, 
there was little difference, if any, be- 
tween that on financed cars and those 
for which cash was paid. The high loss 
ratio on finance business has been due 
entirely to the collision experience. It 
is stated that the loss ratio on finance 
business this year will run a trifle more 
than 2 percent higher than that on in- 
dividual cars. 

Those having to do with finance busi- 
ness acknowledge that the finance com- 
panies are making too much on their 
insurance arrangements. The automo- 
bile finance business is a big premium 
producer and it is hoped that eventually 
a plan can be worked out that will be 
satisfactory to all parties concerned. 


Oregon Agents and Auto 
Dealers Discuss Problems 


At a conference of five representatives 
of the Oregon Insurance Agents Asso- 
ciation with a group of automobile deal- 
ers at Portland, discussion was held re- 
garding the attempt of the Motors In- 
surance Corporation, the new General 
Motors Company, to license dealers as 
agents. President G. W. Haerle of the 
agents association stated that the dis- 
cussion was frank and that each group 
came to a better understanding of the 
problems of the other. A further meet- 
ing will be held and there is no par- 
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ticular activity to force the issue in Ore- 
gon at this time, according to Mr. 
Haerle. 


Texas Finance Interests 
Commend Legislative Quiz 


DALLAS—The Texas Association 
of Finance Companies has made public 
the resolution that was adopted at its 
recent annual meeting at Fort Worth 
in which cooperation is offered the com- 
mittee of the Texas house that was 
named to investigate the insurance rate 
structure in Texas, with especial refer- 
ence to abuses in the handling of in- 
surance in connection with the financ- 
ing of automobiles. 

The memorial, commends the house 
committee for its investigation and ex- 
posure of the alleged practice “of some 
unscrupulous automobile dealers and fi- 
nance companies that charge purchasers 
for insurance coverages not purchased 
and who in other cases fail to advise 
the purchaser of the true coverages pro- 
vided in the insurance policy and who 
in still other cases charge a premium in 
excess of that authorized by the state 
board of insurance commissioners.” 
Reference was made to the fact that the 
committee intends to introduce a_ bill 
in the next legislature regulating the in- 
suring and financing of automobiles. 


Not Public Conveyance 

LANSING, MICH.—Acceptance by 
a school student of small sums from 
fellow students to help defray the cost 
of transporting them to school in his 
car does not make the machine a pub- 
ic conveyance or livery, thus voiding 
jnsurance coverage on the vehicle, ac- 
cording to the Michigan supreme court 
in Ezra J. Wood, guardian of Archie 
Wood, Jr., vs. Merchants of Providence. 
The company has appealed an award 
of $650 damages by the Bay County 
Circuit court to young Wood whose car 
was virtually demolished in an accident. 
Wood charged his schoolmates 75 cents 
a week to take them to school. 

The court held the boy was not using 
his automobile as a public or livery 


conveyance for hire, “but to meet his 
own needs and, as a mere incident 
thereof, and as an accommodation to 
his fellow students, carried them with 
him and they, in appreciation of his 
kindness, voluntarily contributed  to- 
ward the expense and upkeep of the 


conveyance.’ 


SEC Pries Into 
Some Illinois 
Transactions 


(CONTINUED FROM PAGE 15) 


as a “rabbit-warren of transactions,” 
Henderson asked if the net result was 
not that the policyholders put up the 
money three times over “to enable you 
to get the company.” Mr. Martin said 
that this was not so, since additional 
money was put in later. 


W. H. Woods Testifies 


W. H. Woods, president of the old 
assessment organization from 1903 until 
its conversion to a stock company ‘in 
1929 and head of the new company until 
last year, denied that he had any idea 
of the secret contract under which the 
$430,000. was paid and that he learned 
of it for the first time from the testimony 
which had just been heard, although 
admitting that he had concluded that 
there must be a contract with the con- 
servation company. He said he had 
voted. against the contract with the 
American Conservation Company on 
the. ground that the commission was too 
high, since he had known of others 
where the commission was only 60 per- 
cent. 

A. T. Sawyer, secretary Illinois Bank- 
ers Life, testified that instead of for- 
warding to American Conservation the 





checks it received under the rewrite con- 
tract he sent them to Mr. Martin. 

“You knew, didn’t you, that the reason 
was to insure his getting his cut”? Gesell 
asked. 

“No, that didn’t occur to me,” 
witness replied. 

Questioned on this pe by the act- 
ing chairman, J. J. O’Connell, special 
assistant to the Treasury Department's 
general counsel, Mr. Sawyer said he had 
no recollection why the checks were sent 
to Mr. Martin except that Mr. Martin 
was the general counsel of the company, 
its largest stockholder and that he told 
him to follow this procedure. 

It was brought out that Mr. Shimp 
supplied the collateral for a $200,000 loan 
which Mr. Martin obtained from J. W. 
Stevens, head of the Lincoln Securities 
Company of Chicago, in order to make 
the initial payments totaling $200,000 of 
the nearly $300,000 which Mr. Martin 
said he paid to Mr. Woods, and two 
other directors of the assessment organi- 
zation, Dr. J. R. Ebersole, vice-president 
and medical director, and R. M. Work, 
both of the latter now being dead. 


No Definite Understanding 


Mr. Shimp testified that he had lent 
shares of Home Haven on the Gulf, a 
real estate development which shortly 
afterward went into receivership, to Mr. 
Martin who in turn used it to obtain the 
loan from Mr. Stevens. He said he did 
this out of friendship for Mr. Martin 
and also in the hope that it might help 
him to get the rewriting contract. How- 
ever, he denied there was any uwunder- 
standing or that there was any implica- 
tion that the loan would help him get 
the rewriting contract. While the stock 
loaned had a face value of $600,000, its 
market value was so much less that it 
Was not even discussed, he said. 

H. G. Sellman, actuary Illinois Bank- 
ers Life, testified that at the time of the 
rewriting deal the company employed 
W. R. Baker of the law firm of Henning 
& Baker of Kansas City, Kans., and pre- 
viously Kansas insurance commissioner 
to help in connection with getting ap- 
proval of other states for the reinsurance 
deal. Gesell introduced into the record 
letters from Commissioner Wysong of 
Indiana and other commissioners criti- 
cising the reinsurance contract. 


Partial Control, at Least 


Mr. Baker said he obtained the ap- 
proval of the insurance department by 
pointing out to them that if approval 
were not given they would have no con- 
trol over the situation whereas if the 
department did give its approval there 
would at least be a measure of control. 
Mr. Baker said the first he knew of the 
“kick-back” contract was in the spring 
of 1931 after he had ceased trying to get 
the company licensed. 

Mr. Baker said he was successful in 
getting in to talk with the insurance 
commissioners he approached every- 
where but in Missouri where he was 
never successful in finding Superintend- 
ent O'Malley in. 

“You can find him in 
said, with grim humor. 

“Not in Missouri,” the witness 
back. 

Mr. Martin testified on the formation 
of the Trust Company of Chicago, in 
1930. He said this was formed at his 
instance in the belief that it would be 
of advantage both-to the Illinois Bankers 
Life and to the trust company, it then 
being anticipated that there would be a 
large amount of life insurance trust busi- 
ness. 


There 


the 


now,” Gesell 


came 


was also testimony on the 


Monmouth Trust & Savings Bank, which 


the new company inherited from the 
assessment organization. 

_ Evidently feeling that Gesell was being 
unfair in his hindsight criticism of some 
of these transactions, Mr. Martin de- 
clared: 

“Mr. Gesell, I wish you would tell me 
any investment that didn’t prove bad in 
such a depression as we had.” 

Gesell did not take up the challenge. 

Gesell questioned Mr. Shimp at con- 
siderable length on other rewriting 





operations. He brought out that former 
Commissioner Baker of Kansas through 
his law firm, had an interest in rewriting 
contracts which involved American In- 
surance Union, Pacific States Life, Life 
of Detroit, and Security Central Life. 
Mr. Shimp said that his firm made an 
agreement with Henning & Baker on a 
5 percent contingent basis and that the 
arrangement was a very good one for 
the conservation company because no 
fees had to be paid if no business was 
obtained. 


Needed No Inside Tips 


Asked about confidential tips from in- 
surance departments, Mr. Shimp said 
these were not necessary since there is 
no trouble about finding which com- 
panies or organizations are in trouble or 
likely to be in trouble. 

Gesell tried to bring out that Mr. 
Shimp had paid R. R. Haffner, now 
actuary of the Illinois department sub- 
stantial fees. Mr. Shimp said the only 
fees paid Mr. Haffner were expenses 
totaling about $100 in connection with a 
trip he took at Mr. Shimp’s request to 
look over the Detroit Life and see 
whether he would be interested in be- 
coming its actuary. He did not, but 
elected to continue with the Illinois de- 
partment. 

Gesell then exhibited a letter from 
Ernst & Ernst, accountants, following 
a 1937 audit of the American Conserva- 
tion Company in which reference was 
made to a $1,500 check marked “account 
R. R. Haffner.” 

Mr. Shimp denied that he had ever 
seen the check or knew anything about 
the drawing of it or notations on it and 
attributed the entry to an error on the 
part of the accountants in making an 
audit several years after the transactions 
occurred. Furthermore, Mr. Shimp said 
that he was unable to produce the check 
stubs covering the transactions because 
after he had dug them out of their stor- 
age place in the sub-basement of his 
office building at the request of the SEC 
investigators, the latter had told him 
that there would be no further need of 
these stubs. Consequently, he said, he 
destroyed them. Gesell did not attempt 
to refute the statement which Mr. Shimp 
ascribed to the SEC investigators. 

(Insurance Director Palmer of Illinois 
was quoted this week as saying that Mr. 
Haffner had denied having received 
$1,500 from American Conservation 
Company.) 

Mr. Shimp testified that he borrowed, 
in his own name and that of American 
Conservation Company, $75,000 from 
Illinois Bankers Life to purchase Amer- 
ican Insurance ‘Union stock, this move 
being made on the recommendation of 
Mr. Martin, who hoped that he would 
be able to reinsure American Insurance 
Union in Illinois Bankers. 

A chart of American Conservation 
Company’s financial transactions from 
1930 through 1936, prepared by the SEC 
staff, showed that the company received 
$4,004,473 in gross earnings and that 
special commissions totaled $551,573 in- 
cluding the $430,000 previously reterred 
to. Part of these special commissions 
went to Mr. Shimp it appeared. 

Gesell questioned Mr. Shimp on an 
agreement to pay Raymond T. Smith, 
vice-president of Alfred M. Best Com- 
pany a 5 percent commission on first 
year premiums for arranging the con- 
tract by which Central Life of Illinois 
took over Security Life of Chicago. Mr. 
Shimp said that “we were convinced he 
could be helpful.” He said that on this 
and similar deals there was no question 
of paying a commission to an organiza- 
tion which reported on insurance com- 
panies, since neither then nor for several 
years thereafter did Best Reports recom- 
mend the companies involved. 





R. T. SMITH STATEMENT 


Raymond T. Smith issued the follow- 
ing statement this week: 

“T deny emphatically having received 
$50,000 from the American Conserva- 
tion Company or anyone connected 








therewith as reported in the press Fri- 
day, Dec. 22, 1939, nor did I have any- 
thing whatever to do with the reorgani- 
zation or reinsurance of the Illinois 
Bankers Life Association nor with the 
organization of the Illinois Bankers 
Life Insurance Company of Monmouth. 

“Because ours is a quasi-public busi- 
ness, my records are open to any repu- 
table inquirer. No one from the fed- 
eral monopoly committee has requested 
any information from me.” 


WEIGH 3 PLANS 


Insurance people .were much inter- 
ested in the Associated Press story from 
Washington Wednesday stating that 
members of the federal monopoly com- 
mittee are considering “informally sev- 
eral possible methods for government 
regulation of life insurance companies.” 
These methods include: 

1. Amendment of the federal bank- 
ruptcy act to give the government juris- 
diction over insurance company failures. 

2. Creation of a form of fund insur- 
ance similar to the Federal Deposit In- 
surance for banks. It would give the 
government opportunity to require uni- 
form accounting and make possible the 
disclosure of any irregularities. 

3. Establishment of an even more 
comprehensive control system patterned 
after the Federal Reserve System for 
banks, or regulation under an adminis- 
trative body such as the Securities com- 
mission. 











Big Government Contract 


Bonds on Pacific Coast 


LOS ANGELES—U. S. army engi- 
neers opened bids for the Sepulveda 
Hood: control dam in the upper San 
Fernando valley, with 11 bidders com- 
peting. The low bid was $3,121,267 by 
Jahn, Bressi, Bevanda Constructors, Inc., 
and D. G. Gordon and J. A. Dowling, all 
of Los Angeles, bidding jointly. The 
army estimate for the job was $3,950,000. 
The Los Angeles office of the Hartford 
Accident was on the bid bond for the 
low bidders and will execute the con- 
tract bond if the award is made to them. 
Several other companies will be co- 
sureties. 

Hartford Accident, 
Angeles office, will 
for the William P. 
Angeles, which was 
tract for the new 
depot at Hawthorne, Nev., by the U. S 
Navy Department. Its bid was $1,132,- 
500. The contract will call for a 50 
percent performance bond and a 40 per- 
cent labor and materials bond. 

The Los Angeles branch of the Aetna 
Casualty originated the bond for the 
Consolidated Aircraft Corporation - 
San Diego, which was awarded a $2¢ 
016,699 airplane contract by the aa 
Department. 


through its Los 
execute the bond 
Neil Co. of Los 
awarded the con- 


naval ammunition 


Insurance Broadcasts Available 


Briggs Hoffmann of Lawton-Byrne 
Bruner agency, St. Louis, announces 
completion of arrangements whereby 
the radio program used by the Insur- 
ance Board of St. Louis is available to 
local boards and agencies. 

Known as “Stitches in Time,” this pro- 
gram depicts actual case histories from 
the files of insurance boards and stock 
companies and presents the picture of 
how stock companies, agents and brok- 
ers serve the public when misfortune 
comes. Nineteen episodes of this series 
were broadcast over a St. Louis radio 
Station last winter and spring. 

The programm has been rewritten since 
its original radio presentation in St. 
Louis and is now available in‘ transcrip- 
tion form. Many of the episodes were 
produced in Hollywood, with the vari- 
ous parts being taken by professionals 
of radio and movies. 

Sales and distribution work is under 
the supervision of Radio Associates, 622 


Broadway, Cincinnati. 
Sell accident insurance with latest 
methods. Send $1 for six months sub- 


scription to Accident & Health Review, 
175 W. Jackson Blvd., Chicago. 
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New Extended Cover 
Form and Rules 





(CONTINUED FROM PAGE 3) 
dorsement as is given by separate smoke 
damage contracts. The standard ex- 
tended coverage endorsement covers 
only smoke damage from. stationary 
steam, hot water or hot air plants and 
specifically excludes smoke from stoves 
or industrial apparatus. This optional 
feature was put in force some time ago. 


New Vandalism Endorsement 


Che new manual also contains the new 
broad and limited vandalism and mali- 
cious mischief endorsements used in con- 
nection with extended coverage. The 
broad form includes malicious damage 
by agents of foreign governments and 
the limited form excludes this. These en- 
dorsements have been in use in most 
New England and other jurisdictions for 
a few months. 

Some changes have been made in al- 
lowances for coinsurance. These rules 
become mandatory Feb. 1. Otherwise, 
policies may be written in accordance 
with the three old manuals until further 
notice, 


Change Unlikely in West 


While no official statements have been 
made by any regulatory authorities, 
leaders in the middle west do not expect 
revision of the rules to permit applica- 
tion of the extended coverage endorse- 
ment to only part of the items covered 
by the fire policy or reprinting of the 
endorsement to incorporate the changes 
now eftected by the mandatory endorse- 
ment. Sentiment appears to be largely 
against both changes. 

While there has been agitation from 
agents’ associations and from brokers 
lor permission to apply extended cover- 
age to only part of the property covered 
by the fire policy, this move has been 
resisted by company men and rating bu- 
reau officials as tending to break down 
the theory of the extended coverage en- 
dorsement. They argue that the com- 
paratively low rate for this endorsement 
been based upon its covering all 
property covered by the fire policy and 
in the same amount and that when ex- 
ceptions are permitted the next move 
will be to write the endorsement in a 
smaller amount than the amount of fire 
insurance. They feel that an agent can 
always write separate policies on differ- 
ent items if an assured refuses to applv 
extended coverage to all property and 
that it is more desirable to do this than 


has 
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to weaken the structure of the extended 
coverage endorsement 

While reprinting the extended cover- 
age endorsement to include the changes 
brought about by the recent mandatory 
endorsement would save at least one op- 
eration in policy writing, authorities in 
the middle west are loath to make any 
‘hange in the extended coverage form 
now. Plenty of them doubt that the 
changes in the mandatory endorsement 
are permanent and expect further revi- 
sion. They also feel even more strongly 
that the extended coverage endorsement 
should be changed only after uniform 
action in all jurisdictions. Thev point 
out that securing almost nationwide 
adoption of the uniform extended cover- 
age endorsement was a tremendous job 
and a big forward step, accomplished 
largely through the work of the Insur- 
ance Executives Association. They dis- 
like to see changes made in one juris- 
diction, feeling that this may be the first 
step toward a return to the old supple- 
mental contract situation of a number 
very different forms, which was reme- 
died by the adoption of the new uni- 
form form. They would prefer to make 
any necessary changes by endorsement 
until such time as a revised endorse- 
ment can be brought about through uni- 
form action. 


Much Concern Over 
Government Plans 


(CONTINUED FROM PAGE 3) 
accompanied by Assistant Secretary 
W. T. Reed, Jr., of the Washington 
office of the national body, W. Wil- 
son of Richmond, Va., and Kenneth H. 
Bair, Greensburg, Pa., ex-presidents, 
appeared in Washington. The National 
Association of Insurance Agents was 
able to present the viewpoint of the 
agents. The HOLC is now reviewing 
its insurance experience and arrange- 
ments and is pondering over its policy 
for the future. 

The program that the agency associa- 
tion proposed had the approval of the 
companies. In fact, due to conference 
and consideration on both sides the 
approach was far more significant than 
it could have been had the agents alone 
made it. The proposal was regarded as 
a simple and effective one. 

The agency representatives got the 
idea that the HOLC was willing to re- 
view the position of the local agents and 
their relationships to the handling of the 


business. It has been thought that the 
HOLC was rather indifferent to the 
agents. 
Reed in Close Contact 

Assistant Secretary W. T. Reed has 
been active in Washington in coming 
in contact with these various bureaus 
and therefore knows his way around. 
The National Association of Insurance 


Agents finds that its Washington office 


is essential owing to the many issues 
that are arising and the necessity for 
personal contact and knowledge and 


gathering of salient details that have a 
direct bearing on the problems consid- 
ered. Bearing this in mind the agents 
certainly feel that the companies them- 
selves should have an office of their own 
at Washington. 


U. S. Housing Authority 


The third federal bureau, the United 
States Housing Authority, is causing 
more or less commotion. This organi- 
zation is ruled by Nathan Strauss, who 
has very definite ideas as to what he 
wants done as far as insurance is con- 
cerned. 

It is said that the USHA has closed 
an arrangement so that it can obtain 
for its various projects a net rate of 
from 2% percent to 18 cents depending 
on construction and fire protection and 
including fire and extended coverage. The 
USHA asked for a bid and has been 
given a proposition by one of the com- 
panies in the Associated Factory Mutual 
group. This involves a large deposit 





premium in case the mutual proposition 
is accepted. Taking the best type of 
fireproof property, a gross deposit rate 
of 40 cents is quoted which means that 
the net rate of 2% cents involves a divi- 
dend of 9334 percent. The deposit is 
regulated by construction and fire pro- 
tection \ os It ranges from 40 cents 


to $1.5 

W hile the USHA does not intend to 
dictate insurance locally, having ob- 
tained however this net rate, it insists 


it should be used as a basis for local 
action. Local agents therefore are taking 
the subject up with their local housing 
authorities. 





POSITION ON HOLC LINE 
Federal Home Loan Bank Board 
Insists Upon “Substantial Modi- 
fications” of Terms 





The following release was made by 
the news service of Federal Home Loan 
Bank Board at Washington: 

“Following a conference with officials 
of the National Association of Insurance 
Agents, the Federal Home Loan Bank 
soard today stated that as it explained 
to the association’s representatives, it 
did not intend to eliminate from consid- 


eration proposals for a new HOLC 
insurance contract from any fire insur- 
ance interest. 


“After an extended study of its insur- 
ance problems, which consumed several 


months, the board on Oct. 13, 1939, gave 
notice of the cancellation of existing 
contracts with the Stock Company 


Association and the Mutual Company 
Association, to take effect May 1, 1940. 

“Under the plan which had been in 
operation for more than four years all 
of the insurance for which the HOLC 
was responsible was placed through 
these two associations. This insurance 
in the aggregate represented insurance 
on all properties of the corporation 


acquired by foreclosure and insurance ! 


also on 12 percent of the properties of 
mortgagors placed on _ their 
through the corporation. 


Board Explains Position 


“The agents of the various companies 
requested a conference with the board 
to seek information as to the policy 
which would be pursued in developing 
and closing any new contracts. The 








behalf | 


representatives of the National Associa- | 


tion of Insurance 
the meeting were Sidney O. Smith, 
president; Payne H. Midyette, vice- 
president; Walter H. Bennett, general 
counsel and secretary; W. Owen 


Agents who attended | 
| through 


Wil- | 


27 





son, Kenneth H. Bair, past presidents, 
and W. T. Reed, Ir., assistant general 
counsel. 


“The board explained to them its be 
lief that the present insurance costs were 
excessive in proportion to the risks in- 
volved, pe that any new agreements 
should represent a substantial modifica- 
tion of terms both in the interest of 
borrowers and in protection of public 
funds entrusted to the care of the cor 
poration. It was pointed out that the 
corporation’s fire insurance business— 
the largest single item of fire insurance 
written in the United States—is of inter- 
est to all fire insurance carriers and that 
proposals which they submit either indi- 
vidually or in groups, or through asso- 


ciations, will be given full considera- 
tion. 
HOLC Is in Doubt 

The HOLC authorities evidently do 
not know just what course they will 
pursue with regard to their insurance 
plans. It costs the HOLC $500,000 to 
administer the insurance department, 


owing to the vast amount of detail and 
the small amount of insurance on many 


of the residences. It costs the Stock 
Company Association $150,000 to oper- 
ate. The HOLC seems to feel that the 


expense is too great and there should 
be some simplification to avoid so much 
detail that runs into large money. Fur 
thermore it feels the rates are too high 
The National Association of Insurance 
Agents officials were in Washington, 
D. C. last week. They presented the 
agency view and hope that whatever 
plan is worked out the agents will still 
be a vital part of the machinery. The 
Stock Company Association is com- 
posed of American companies only but 
agents can write HOLC in foreign 
companies and send the policies direct 
to the HOLC. The mutuals write about 
5 percent of the business. 

The United States Housing Authori- 
ty which has to do with slum clearance 
and similar projects offers an opportu- 
nity for local agents to deal with their 
local USHA administrator although 
Nathan Strauss, as head of the admini- 
stration, has gotten the two and one-half 
cent rate as a basis from the Associated 
rome Mutuals and is insisting that 

he local administrators use that as the 
ia for trading, some of them are in- 
sistent on their independence. There 
are five or six different classifications 
and the rate is made accordingly. 

In Georgia the matter of insurance 
kas come up and the administrator is 
insisting that the business be placed 
resident local agents and the 
tariff rates be adhered to. 

The FHA is the most nebulous of the 
varicus bureaus and stock companies as 
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1 whole are seemingly shying at making 
hids because of the lack of proper in- | 
forrration: The Houston Fire & Cas- 
ualty of Houston, Tex., which has made 

1e lowest bid, is licensed in four«states 
for fire and four for casualty. There 
does not seem to be any great object 
in the National Association of Insur- | 
ance Agents going after the FHA busi- 
because of the modicum amount 
of information that can be gathered. 


ness 


Move to Enlarge St. Louis Board | 
ST. LOUIS—The executive commit- 
tee of the Insurance Board of St. Louis 
has recommended th at the board assume | 
jurisdiction over various other lines of 
insurance, in addition to fire. 
John J. O’Toole, president, is to 


ap- | 
point a committee to consider 


changes 


to the constitution and by-laws to cover 
the extension of jurisdiction. He has 
invited the casualty and surety men to 


name a committee of two to cooperate 
and a similar invitation is being extended 
to the Associated Insurance Agents & 
Brokers of St. Louis. 

The board has distributed to the va- 
rious agencies large placards urging em- 
ployes of the agencies to purchase mer- 
chandise from concerns that patronize 
stock insurance companies. 


Would Dissolve Greenfield Ins. Co. 


LANSING, MICH.— Commissioner 
Emery has petitioned in the Ingham 
county circuit court for dissolution of 


the Greenfield Insurance Company, De- 
troit, a contemplated organization of the 


D. F. Broderick interests which was 
never carried through. The company, 
which had been granted a temporary 


organization permit but took no further 
steps toward becoming a going concern, 
had asked for dissolution. 


N. J. Surety Men to Elect 
Peg pl seis Surety Underwrit- 
Association of New Jersey will hold 
its aaa meeting here Jan. 2. Nomi- 
nations are: President, Oscar H. Linn, 





FAA, UNDERWRITER 











| of her son, 


Liability: shcsainiiiaiea 
James N._ Conway, Hartford Accident; 
treasurer, George Howie, Glens Falls 
Indemnity; secretary, A. H. Edwards, 
American Surety; trustees, D. B. Lump- 
kin, Maryland Casualty; Harry Vernoy, 
Commercial Casualty; H. B. Hodge, 
National Surety; W. G. Schryver, U. S. 


Employers 


F. & G., and R. W. Hawkins, New Am- 
sterdam Casualty. 

Mrs. Eleanor Johnson Brown, 82, 
widow of the late John R. Brown, who 


was dean of Wisconsin field men at the 
time of his retirement as state agent for 
the Agricultural shortly before his death 
about 2%4 years ago, died at the home 
John C. Brown, local agent 
in Milwaukee and for many years a field 
man for various companies. 


Reach Agreement on 
the Paramount Fire 








(CONTINUED FROM PAGE 4) 
insuring of one line of selected business, 
is inimical to the interests of the insur- 
ance business and therefore that the 
Paramount should conform its opera- 
tions to the writing of general classes 
of fire insurance. 

“9. National association representa- 
tives likewise believe and represent that 
restriction on the ownership of stock is 
objectionable and therefore represents 
that the Paramount, in its operation, 
should make no agency appointment con- 
ditioned on the ownership or non-owner- 
ship of its stock; nor should any stock 
ownership be predicated upon the vol- 
ume of business secured from any agent 
of the Paramount. 

National association 
tives further declared that no agency 
appointment to be made by Paramount 
should be contingent upon any owner- 
ship of stock of Paramount by the ap- 
pointee. 

“4. National 


representa- 


association representa- 
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tives further declared that no insurance 
company should operate permanently 
upon a basis of 100 percent reinsurance; 
and that as soon as Paramount :can :do 
so, with due regard to proper financial 
protection to its policyholders and the 
carrying of adequate reserves thereon, it 
should assume a portion of each risk 
written. 


ti 


5. National association representa- 
tives further declared against the prac- 
tice of any insurance company appoint- 
ing as its agents only those engaged i 
the mortgage loan business.”’ 


Confusion Over Action 


Apparently there has been some con- 
fusion as to the action of the executive 
committee at its annual meeting at Bos- 
ton in appointing a special committee 
to explore the situation further in view 
of the fact that in conferences with the 
Home of New York officials the charge 
was made that other companies had 
deals of a similar nature and yet no cog- 
nizance had been taken of them officially 
by the agency association. The Home 
of New York and undoubtedly many of 
the members believed that with the ap- 
pointment of this committee no further 
action would be taken as to the Para 
mount until some definite program had 
been outlined and agreed to as a guide 
for the National Association of Insurance 
Agents in establishing its position on 
this particular kind of arrangement. 

Therefore, when Mr. Midyette some 
days ago resigned the agency of the 
Home and the “American Agency Bul- 
letin” published the correspondence be- 
tween him and President H. V. Smith 
of the Home on the subject, there was 
considerable surprise that he took this 
step in view of the Boston action. Pres- 
ident Smith made it plain that in his 
opinion and belief, the whole subject was 
to be held in abeyance until the matter 
had been fully explored by the special 
committee. Many felt that Mr. Midyette 
had taken this step rather impulsively 
and in contradiction to the action at 
Boston, 

Secretary Bennett in a communication 
to the executive committee stated that 
the action at Boston had no reference 
to the Paramount Fire project itself. He 
said that the special committee was ap- 
pointed to explore the fields of a simi- 
lar nature and that therefore the officers 
and executive committee were free to 
pursue such a course as they desired 
collectively or individually with the 
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Paramount. The fact that the Para- 
mount agreement-last week was reached 
carries out the thought of the commit- 
tee’s position at Boston. At any rate, 
the vexing Paramount Fire problem 
seemingly has been settled to the satis- 
faction to all concerned. 
SMITH, MIDYETTE BURY HATCHET 
NEW YORK—The “American 
Agency Bulletin” this week is publish- 
ing an exchange of correspondence be 
tween H. V. Smith, president of Home, 
and P. H. Midyette of Tallahassee, vice- 
president National association. Mr. Mid- 
withdraws his resignation as an 
agent of Home and expresses to Mr. 
Smith satisfaction in the outcome of the 


Washington conference on the Para- 
mount issue. Mr. Smith, in his letter, 
likewise expresses satisfaction in the 


composition of the differences. 


Warner's Ability Recognized 
Through 40 Insurance Years 


(CONTINUED FROM PAGE 4) 

21, 1939, the 
unanimously 
“Resolved, that we, the 
this organization, extend 
congratulations to our 
and trustee, Harold Warner, on the 
completion on Dec. 21, 1939, of 40 years 
meritorious service with the Royal- 
Liverpool groups. We hold him in the 


following resolutions were 
adopted. 

members of 
our heartiest 
fellow member 


highest esteem, not only as a_ leader 
but also as a counsellor and warm 
friend. His courtesy, sincerity, high 


sense of justice—ever mindful of the 
hepes and aspirations of others, have 
won for him the respect, admiration and 
affection of all. 

Redgrave Makes Presentation 


“Resolved, that a copy hereof bearing 
the signatures of all members suitably 
engrossed be presented to Harold War 
ner.” 

The two trustees of the guards are 
Mr. Warner and Deputy United States 
Manager H. T. Cartlidge. 

The presentation was made by C. R. 
Redgrave, president of the —. c. 
A. Nottingham spoke for the L. & L. 
& G. group; J. W. Richardson for the 
Royal and E. E. Ellis for the marine 
interests. J. D. Simpson from the head 
office in Liverpool sent a cablegram of 
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Gust Off the Press! 
“FIDELITY AND SURETY BONDING” 


By GEORGE R. WENTZ 


pone ncmateiiies 


Practical 400 pages Only $2.QQ Postpaid Comprehensive 


Here is a new, up-to-date and thoroughly practical survey of the principles of fidelity and surety under- 
writing, prepared and priced especially to suit the daily needs of insurance men everywhere. The public 
is by no means fully alive to the value and service of corporate suretyship even though the business has 
been and is growing very rapidly. Unquestionably this field offers tremendous opportunities to those 
agents who will devote toward it, more than the usual casual interest in it. 


A Profitable and Most Important Field 


While Fidelity and Surety Bonding ranks with the several major branches of insurance, it must be recog- 
nized by every agent that no matter how great may be the reputation of his companies, no matter what 
special assistance they may render him, success in this field demands a large amount of special knowledge. 
Resourcefulness and enthusiasm must be supplemented with a knowledge of the fundamental principles, 
through which is developed the ability to visualize opportunities for corporate suretyship and to capitalize 
on them by intelligent work. 


All the Principles—from the Selling Point of View 


Many agents have hesitated to go into the bonding business because they did not have just such a source of 
the necessary fundamentals as is contained in Mr. Wentz’ new book which gives not only the principles but 
explains them from the selling standpoint in a practical and easily understood manner. 


| Thoroughly Indexed—You Can Find Your Point Quickly 


| As will be seen by the list of subjects under the following headings (fidelity bonds, blanket bonds, con- 
| tract bonds, fiduciary bonds, court bonds, public official bonds, depository bonds, license and permit 
i bonds, customs bonds and miscellaneous bonds), this book covers a great field that is open to any live 
insurance man not only in the larger cities but also those in smaller ones. 


) Equip Yourself for Bond Underwriting 


With the aid of “Fidelity and Surety Bonding” you can go into the fidelity and surety business with the 
assurance that you can handle virtually all problems put up to you because of its thorough treatment of 
each type of bond. One of the most important features of the book is its thorough indexing system under 
which every paragraph is given a number corresponding with the complete index by subjects. Every point 
is indexed. 


Get It on Approval Today! 


No advertisement can fully describe “Fidelity and Surety Bonding” by George R. Wentz. He is of course 
widely known as an outstanding authority on bonds and one who writes in an understandable manner 
that gets his points across. Let us send you this important new educational book for ten days free inspec- 
tion so you can see its real value to every ambitious agent in big city or small town. If you don’t wish to 
. keep it, you may return it for any reason, but don’t fail to see this book at least—now, while it is 
brand new. 


Mail This Coupon for Yours NOW! The book will sell itself to you. 


Send me for ten days free inspection 
Ye seat copies "Fidelity and Surety Bonding" by George R. Wentz 


IER in cccndannannenel $2.00 BE earch ar baedineaneesads nda teeswksbansienseas nea 5 000 Geecinscsineedauesioee 
MK fei wa Kad wedodvaccduana 1.90 
ON 5 ode cna sdaculeetncl 1.80 a Ca a ia io. 6 0 sn ob ho Ss dn Ak 5 Hap MAREN 59d deh debdesdi ih sateeieaarent 
25 Copies ........ +. see eee eeees 1.75 FEE TREE EE OIE TT eT Ne er eR re EE eT rr Ce 
Larger Quantity Prices on Request 
GF i bcs evicsneveassdssweesdewaneeieeseseekiceeees PUG Shed six/andaceclaaes Cates cakes 
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Analyze your sales problem. Have you an 
up-to-the-minute, informative, reasonably 
complete prospect list, classifying prospects 
by the types of insurance and service they 
need? Have you studied what to say in sell- 
ing? Do you know how many good prospects 
there are for each line, and who is the right 
man to see? 


Plan your campaign. But don’t think of 
it as a temporary effort because for a good 
agent to speak of a sales “campaign” is just 
as silly as to speak of a breathing “campaign.” 
Always you should know how you're going 
to spend your selling time next week and next 





Your business will profit 
by the help of your NF 
Group Counselor. What- 
ever the problem, he’s 
probably met it somewhere 
before. Call him in today. 


ath Po 


ec: 
4 protection 
& 


“ay ansee” 


month. Maybe it won’t work out quite that 
way, but at least you'll have time set aside 


for selling. 


Promote your agency. Use advertising and 
sales promotion just as regularly and per- 
sistently as you use your voice. It will save 
you a lot of words by telling a large part of 


your story before you get there. 


Sales will result — profitable sales. Would 
you like constructive advice on your design 
for agency profit? Call in your NF Group 


Counselor. 


THE NATIONAL FIRE GROUP 


NATIONAL FIRE INSURANCE COMPANY OF HARTFORD — TRANSCONTINENTAL INSURANCE COMPANY 
MECHANICS & TRADERS INSURANCE COMPANY — FRANKLIN NATIONAL INSURANCE COMPANY of NEW YORE 


Home and Administrative Offices: 95 Pearl Street, Hartford, Connecticut 
Western Department: 175 West Jackson Boulevard, Chicago — Pacific Department: 234 Bush Street, San Francisco 





Fie NATIONAL 
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¢ asualty, c Fidelity and Surety Rites 


GENERAL 
REINSURANCE CORPORATION 


90 JOHN STREET, NEW YORK 200 BUSH STREET, SAN FRANCISCO 


Financial Statement, September 30, 1939 
ASSETS 

CasH IN BANKs AND OFFICES 

INVESTMENTS: 
Bonps $6,095 689.15 
NortH Srar REINsSuRANCE Corp, Stock 2,172,439.80 
OrHer Common Srocks 4,365 ,350.43 
Mortcace Loans 220,650.00 


Tora 7 12,854,129.38 
Premiums IN Course oF Cottection (Nor Over 90 Days Dut 606,460.97 
AccrueD INTEREST 69,712.19 
OrHER ADMITTED ASSETS 138,333.91 
645,904.26 


Totat ADMITTED ASssETS $1 


“ LIABILITIES 


RESERVE FOR CLAIMS AND CLAIM EXPENSES $ 6,808,875.49 
RESERVE FOR UNEARNED PREMIUMS 2,374,051.11 
RESERVE FOR Commissions, TAXES AND OTHER LIABILITIES 800,904.63 
VoLuNTARY RESERVE 662,073.03 
CapIraL $1,000,000.00 
SuRPLUS 6,000,000.00 


Surp.us TO PoLicyHOLDERS 7 000,000.00 
Tora. $17,645,904.26 
Bonds and stocks owned are valued in accordance with the requirements of the New York State Insurance Department, viz:—Bonds on an 


amortized basis, North Star stock on the basis prescribed by the New York Insurance Law, other stocks at September 30, 1939 market quota 
tions. ® Securities carried at $1,008,764.38 in the above statement are deposited as required by law 





‘Te . ). . 
Sire and Alllied Lines Reinmuranee 


NORTH STAR 
REINSURANCE CORPORATION 


90 JOHN STREET, NEW YORK 200 BUSH STREET, SAN FRANCISCO 


HAAPACAmZaAA 


Financial Statement, September 30, 1939 
ASSETS 
CasH IN BANKS AND OFFICE P $ 916,291.73 
INVESTMENTS: 
Bonps... $ 1,453,782.08 
Common Srocks 1,965,985.00 
MortGAGE Loans 38,500.00 
REAL Estatt 7,500.00 
Tora. 
Premiums IN Course oF Co.ttection (Nor Over 90 Days Due) 
ACCRUED INTERES 


Torat ApMITTED ASSETS 


LIABILITIES 
RESERVE FOR CLAIMS AND CLAIM EXPENSES > 221, 
RESERVE FOR UNEARNED PremiuMS nee 2,006,562.49 
RESERVE FOR Commissions, TAXES AND OTHER LIABILITIES $5,804.30 
CAPITAL $ 600,000.00 
SuRPLuUS 1 652,387.46 


Surp.us To PoLicyHoOLpDERS 2 252,387.46 


AMWSaGS 


373.36 
Tora! $4,536,127.61 


Bonds and stocks owned are valued in accordance with the requirements of the New York State Insurance Department, viz:—Bonds on an 


amortized basis, stocks at September 30, 1939 market quotations. @ Securities carried at $366,125.00 in the above statement are deposited 
as required by law. 
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Fire Reinsurance 39 Record in Red 


Loss Ratios Soar; Premiums Decline; Reciprocity Still Bugaboo 


Most of the fire reinsurance com- 
panies anticipate that their 1939 opera- 
tions so far as underwriting results are 
concerned will be written in red ink. 
Loss ratios in the 60’s may be expected 
in many of these institutions. A few 
years back, such loss records would 
have been regarded as normal for rein- 
surers and would have caused no con- 
cern because the expense ratios were 
such as to produce a profit nevertheless. 
But during the past several years the 
acquisition cost of the reinsurers has 
inched upwards, so that some companies 
find that their expense ratio is perhaps 
seven points higher than it was five 
years ago. 

Traditionally the reinsurance pattern 
is a loss ratio from 5 to 10 points 
higher than that of the direct writer and 
an expense ratio five to 10 points lower. 
The loss part of the pattern is running 
true to form this year, but the reinsur- 
ers have lost a considerable part of their 
advantage so far as expense is con 
cerned. 

The reinsurers do 
loss experience to conspicuously large 
single losses, such as occurred in 1938, 
but to a general increase along the line, 


not attribute their 


plus the fact of the rate reductions. 
The premium income of the fire re- 
insurers as a whole is likely again to 


but not severely. 

1938 premiums 
reinsurers were 
1937. 


be depressed for 1939, 
It is estimated that the 
of the professional 


about $800,000 less than in 
MUTUAL REINSURANCE 


Two or three of the professional re- 
insurance companies that confine their 
work to the stock company field, now 
and then cast a longing eye across the 
fence toward the mutual pastures . Some 
of the professional reinsurers, of course, 
do reinsure business of mutuals as well 
as stock companies. They trade in both 
fields freely and make no apologies 
Such institutions have become recog- 
nized as dealing with both types of in- 
surers and apparently they are not chal- 
lenged. Probably they do not and can 
never expect to get a share in the busi- 
ness of a good many of the stock com- 
panies, who are constantly preoccupied 
by the mutual issue, but these reinsur- 
ers do find a comfortable living from 
among both types of insurers 

A reinsurance company that has con 
fined its business exclusively to stock 
companies, much as it might like to 
share in the mutual’s field, hesitates to 
do so, as that would represent a depar 
ture from established policy and they 
fear that they might be sharply chal- 
lenged by their present stock company 
connections. 


Would Prefer a Change 


Those reinsurers that do handle mu 
tual business would like to see a 
change in the system whereunder the 


premium that is paid to the reinsurer 
would anticipate payment of the cus- 
tomary dividend to policyholders. That is 
if the dividend that the mutual com- 
pany had been accustomed to paying 








were 25 percent, the reinsurer would 
prefer to receive a premium of 75 per- 
cent of the actual initial payment. Then 
the commission paid by the reinsurer 
to the originating company could be 
reduced. As it is, the reinsurer must 
pay to the mutual company a commis- 
sion of say 50 percent, so as to cover 
the dividend requirements of the mu- 
tual and leave the mutual company a 
profit besides. The present system 
causes the expense ratio of the reinsurer 
to appear high, it apparently inflates the 
commission acccunt and may cause a 
misunderstanding with companies that 
write at guaranteed rates. 

However, the mutual companies seem 
completely unwilling to modify their 
bookkeeping methods, so as to remit to 
the reinsurer, ex-dividend. 
CONNECTICUT GENERAL AFTERMATH 


The facultative departments of 
reinsurance companies have been re- 
ceiving demands from clients for an in- 
crease in commission in view of the 
changes that have taken place in most 
states, following the United States Su- 


preme Court decision in the famous 
Connecticut General Life case in Cali- 
fornia. Under that decision, the rein- 


surer was held not liable for taxes upon 
cessions originating on account of Cali- 
fornia risks, where the reinsurance 
treaty was effected outside of California. 
In view of that decision, most of the 
state legislatures changed the premium 
tax base to be net direct premiums writ- 
ten rather than, as in the past, net 
premiums retained. That made the tax 
liability a direct obligation of the origi- 
nating company. 

So far as tax payments are concerned, 
the relationship between direct 
and reinsurer was not altered in 
stance by the decision and the 
in the various laws. Where the 
surer had been paying the premium tax 


sub- 





the | 


| the 
writer 


changes | 
rein- | 


direct to the state, now the 


writer pays the tax and recoups from 
the reinsurance company. Under any 
circumstances, the reinsurer pays the 


tax over and above the commissions 
that it pays for the business. 

The dissension now 
the demands 


arises because of 
of some of the direct writ- 
ing companies that the reinsurer in- 
crease the commission to cover the 
board and bureau assessments applic- 
able to the business reinsured. The ar- 
gument is made that the board and 
bureau assessments are now. spread 
against the direct writing company on 
a broader base, net premiums written 
instead of net premiums retained, and 
that the reinsurer should be responsi- 
ble for this additional expense. 
These demands are not being 
ally received in reinsurance circles. The 
reinsurance executive contends that if 
the base upon which the assessment for 
board and bureau expenses is extended, 
then there is no reason why the percent- 


cordi- 


age that is applied against that base 
should not be reduced, so as to produce 
the same number of dollars as in the 
past. 


Flurry With New Companies 


With ratios of the reinsurers at 
a point where an underwriting loss is 
anticipated by most of such companies, 
there is evidence of pronounced resist- 
ance to pressure for increase in commis 


loss 


sions. There is a stiffening all along 
the line. The reinsurance companies 
in their facultative departments move 


very cautiously. They adhere to rather 
severe underwriting rules, seek to get 
a spread of small lines and now that 
loss experience has turned sour, 
there is even less disposition than there 
was to buy a volume of business through 
the commission route. 

Over the recent period of several 
years when the experience was uniform 
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direct | 


|} to hold the 





ly good and new companies were enter- 
the facultative field in an endeavor 
dollar volume of business, 
petition was intense and commis- 
worked upward. As each new 
company entered the field there was a 
flurry and a tendency on the part of 
established companies to make con- 
Now that period of commis- 
expansion seems to be definitely 

end. When profits were to be 

even from the most undesirable 
type of business, the facultative depart- 
ments seemed inclined to pay for the 
business, but now that the honeymoon 
of low loss ratios is over and close un- 
derwriting judgment is again necessary, 
the facultative departments are not will 
ing to increase their loss. 

Some of the facultative departments 
pay 30 percent commission on all types 
of business whereas others pay 35 per- 
cent on protected lines and 30 percent 
on unprotected. Those that pay a uni- 
scale of 30 percent contend that 
the rate takes care of the hazard and 
that there is justification for a dif- 
ferential in commissions. If anything 
during the past few years the unpro- 
tected business has been preferred. 
THE PRIVILEGE 


ing 


Cor 


sions 


the 
cessions 
sion 

at an 
made, 


form 


no 


ABUSING 

Facultative departments 
vigilance to see that they are not im- 
upon by their clients. One of 
the most common abuses is for the di- 
rect writing company to bind the rein- 


must exert 


posed 


surer to a risk for a few days, until 
the direct company has an opportunity 
to get additional underwriting informa- 
tion. If the information indicates that 
the risk is desirable and that the direct 
writer should handle the entire risk, 
the reinsurance binder is canceled. The 
reinsurance company does not hesitate 


to discontinue relationships if such a 
} 


practice becomes habitual. 
HURRICANE ADJUSTMENTS 


Che reinsurance companies are fol- 
lowing with the closest interest the ad- 
justment of losses arising from the 1938 
New England hurricane on the part of 
London Lloyds. Much of the adust- 
ment is still open. Lloyds examiners 
making very thorough investiga- 
tions. In determining their liability un- 
der windstorm excess of loss contracts 
Lloyds is endeavoring to distinguish be- 
tween losses that are attributable to the 
wind and those that are not. One of 
the biggest points at issue is whether 
the fire loss at New London is to be 
treated as a windstorm loss or not. This 
is in controversy. Some of the direct 
writing companies, it is understood, re- 
ported all sorts of losses as due to the 


OPEN 


are 


hurricane, while others made a very 
careful attempt to distinguish. Lloyds 
is making the same sort of thorough 


examination in respect of the losses of 
both types of clients. 

By far the most serious threat to the 
wellbeing of the professional reinsurers 
continues to be the disposition of direct 
writing companies to trade reinsurance 

(CONTINUED ON PAGE 15) 
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Comparison of Pro Rata and Sprea 


By E. D. OBRECHT, Vice-president 


Inter-Ocean Reinsurance 


Loss Reinsurance 





During recent years eset 
, : 

Many new ideas appear in the econo 

li¢ 1 1 ‘ ri , 
politica and social eids L here t 
peopl who believe that st be < 

ea is new it 1S yroere t or i if 
incement in t mughnt ad shou ‘ 
idopted Chere are others who are op 
posed to any change and would brand 


1 1dea 


new Neither viewpoint is defensible 


because it 1s certainly wort 


carefully analyze every new idea in ot 
der to recognize those that may ive 
value 

In the reinsurance field the newest 


type of reinsurance contract to ay] 
1 3 ’ 
contract fF 


view of the long and apparently success 


ie so-called “spread 
history of pro rata 
careful 

ot reinsurance should be 1 


comparison of these 


preference is expressed Tor 
Purposes of Reinsurance 


In making this comparison it is well 


to review the purposes of reinsurance, 
and the following will undoubtedly be 
accepted by most Insurance unde 
writers: 


1. Reinsurance permits a direct 
Ing company 
15 : 


to observe the basic prin 


ciple ot insurance, namely, that risks 
must not only be rated according to 
merit, but that there must be enough 


risks of comparable size to permit the 
law of to work. To l 


averages y 
service its agents, a direct-writing com- 


proper 


pany must accept larger lines on in 
dividual risks than sound insurance 
principles permit it to retain net By 
the use of reinsurance an_ insurance 


company can realize the advantages de 
rived from wri 

endangering the 
folio. 

2. An insurance company may ac- 
cumulate more liability in one territory 
or area than it is wise to retain net and 
can reduce its conflagration or ca 
trophic possibilities by the 
Surance, 





ng larger without 


balance of its port 


use of rein 


Retiring From an Agency 


3. An insurance company may desire 
to retire from an agency or territory, 
and, in view of the small volume of un 
earned premium that would remain as 
the liability runs off, it may wish to re 
insure the entire amount of its remain 
ing liability 


t+. An insurance company can in 


crease its surplus by reinsuring a part 
of its net liability. 
) The most important purpose of 


reinsurance is to give aid to an 
company during years of adverse 
underwriting experience Che reinsur- 
ance of any company must be profitable 
over a period of years or it will even 
tuall its reinsurance facilities, 
a company should expect its reinsurance 
profit tor a numb j 
which period it wou 
saved 


reinsurance, in 


insur- 


ance 


v lose and 
to show a 
during 
tually 


C years, 
I nave ac 


c Gr Vt 
d 


money D not 


\ placing 
order to secu 


re recovel 


les during one or more bad years. These 





bad years may be the result of a catas 
t unfavorable experience on small 
lines, unfavorable experience on certain 
classes, unfavorable experience on large 
or peak lines, or from innumerable othe 
causes. It has many times been demo1 


strated that companies want all the re 

Insurance protection available wh 
an unusuall 

derwriting year occurs 


1 
Catastrophe o1 


Creating Sound Insurance System 


\ company 1s unable to foresee al 


the unfavorable contingencies that may 


irise, and during one year, after 20 o1 
}0 vears of profitable operations, all o 
its labor may be lost by a ajor catas 


| 
| 


Histo s prove 
= © ( t \ 1 
S s ft t ss ¢ 
t reinsura is playe rr 
Most nies 
cess p t iwainst ca 
rut Cc} ess iti ) 
their p tect 
nde ro rata reins eat wi 
al iSs s n tage Ce 
( n s hability 
iro ISKS a eceives tne s pe 
‘ iv ( re 1 s the 5 re 
sured less a et ( ! sion % 
t eins Ince S | ( 1 i It 
tive JaSIS ) ind treaties | it 
surplus 
Spread Loss System 
Many different forms spre 
contracts may be written but general 
they l payment of all losses 
\ mipa p to a il 
1ount, either on an indivi l ris 
irising out « ne loss event | ce 
ing comp Ss me etention us 
the same for 1 and Sure 
MVS al losses Il @€XCess O the n 
company s net retention, Dut not exces 
ing a max! 1 limit vith a the 
nutation on the nount payabl I 
itast! yhic eve 
For this protectio e cedin 
pany pays a certain percent of its 1 
premiums, and the rate is base i 
experience for preceding vears, usual 
t pl is a loading of 40 percent to 
percent or even higher [hese contracts 
re generally written for a five-year pe 
riod, and each vear tl 
ip or down lin 
the revi ¢ 
ever, to a minin 1 max 1 ite 
[In comparing spread loss with pt 
rata reinsurance certain definite advat 
tages and disadvantages in be noted 
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Kk. D. OBRECH'T 
n comparison with pro rata reinsurance, 
ut a careful analysis should be made 


saving in cler 


cal expense is more or less than addi 
tional costs incurred by the adoption of 
this type of reinsurance 


Spread loss reinsurance also atfords 

c protection and reduces the 

of errors Or Omissions in report 

reinsurance, but Many companies 

now receive this protection under pro 
rata reinsurance contracts 


Increasing Amount Retained 


Another advantage of spread loss re 
insurance is that it permits a company 
to retain a greater share of its total 
premium writings. A company writing 
$2,500,000 rein 


premiums a year may 
fitth of ritings by 


and retain $2,000, 


sure one its gross W 


pro rata reinsurance, 
000 net, but under a spread loss contract 
it may only cede 


$125,000 in premiums 


2,375,000 





to its reinsurers 
net If the ce has a strong 
may be an advan 
company Can its 


increased volume is 


v¢ SIllCe Lilé crease 
profits 


providing the 
rofital However, there 








s prot abie 
a number of possible disadvantages 
nder spread loss reinsurance the di 
rect-writing mpany is compelled to 
carry all of its own unearned 


premium 


reserve, and this 1s an nportant tactol 
to any company unless it has a large 
surplus. In the United States the un 
earned pre eserve is. prescribed 
Vy Stat es nd considerable business is 
written tor three-and five ear terms. On 
desirable business airect-writing con 
pany may easly ive in agency con 
nussion and field supervisory cost of 35 
percent to 40 percent f a direct-writ 
g compa that has been ceding pro 
ita reinsurance adopts spread loss re 
surance and cancels all of its pro rata 
einsurance in force it is compelled to 
set up an additional liability in its un 
earned premium reserve for the full un- 
earned premiums of the pro rata rein- 
surance liability previously placed, with 


ut deductions for 


commissions paid or 
the 


curred 


expenses 1 over- 
ead and management expenses may 
not be as high on this additional busi 


ness retained net as on the business pre 
viously retained net, there would be 
ome increase ind if the commission 
nd field supervisory cost were 35 pet 
cent to 40 percent the total acquisition 


icurred in 
the business could easily be 40 
It the total ac 


10 cents dis 


pro 





percent 
quisition 


cost is 40 percent, 


ippears 


plus tor every $1 of new premiums 
writtten 
Effect Upon Surplus 

With pro rata reinsurance, however, 


reinsurance commission equals the 


change in a 


thie 


icquisition cost there 1s no 
eding company’s surplus; if the rein 
commission is 5 percent more 


surance 


than the total acquisition cost there 1s 


an addition to surplus of 5 cents tor 
every $1 reinsured; and if the reinsut 
ance commission is 5 percent less than 


total acquisition cost 5 cents is taken 
out of surplus for every $1 of premium 


written 
[It may be suggested that the surplus 
position of a reinsured company will not 


be suddenly jeopardized by adoption ot 
spread loss reinsurance since the com- 
pany’s previous pro rata reinsurance 


carriers would probably be willing to 
run off until expiration the pro rata 
portfolio they had previously accepted, 
new spread loss carrier would be 
to do so. This is true, but the 
ceding company would not be eliminat- 
ing the necessity of eventually establish 
ing the additional unearned premium re- 
serve out of its surplus, but would only 
be postponing the act. As the old pro 
rata reinsurance runs off the ceding 
company would have to gradually estab 
lish all of its reserves, and its surplus 
would shrink accordingly 


or the 
l 


Hypothetical Example Given 


Let us assume that a certain company 
with $1,000,000 capital and $1,000,000 
surplus writes $2,000,000 premiums a 
year, reinsures on a pro rata basis one- 
half of its total writings at 40 percent 
commission, and retains $1,000,000 net. 
For the $1,000,000 premiums the direct- 
writing company reinsures it receives 
only $600,000 if its acquisition cost is 
10 percent, and it only pays its reinsurer 
$600,000 since the reinsurance commis- 
sion is 40 percent. The pro rata rein- 
surer establishes an unearned premium 
reserve of $1,000,000, and since the re- 
insurer only receives $600,000 the addi- 
tional $400,000 must come out of its 
surplus. The direct-writing company 
does not lose any surplus on the busi- 
ness it reinsures because it pays to the 
reinsurer the same amount of money it 
receives 

If the direct-writing company changes 
to spread loss reinsurance and eventu 
ally retains $2,000,000 net, its pro 
rata reinsurance expires it will have to 
establish the unearned premium reserve 
the $1,000,000 its pro rata reinsuret 
previously carried. For every $1 of pre 
mium written that has previously been 
reinsured on a pro rata basis, it will re 
ceive 60 cents, and, where previously 
that 60 cents has been given to its rein 
surer, the direct-writing company will 
now retain it and establish an unearned 
premium for it. When- 
all of the rata reinsurance has 
expired and all of that business has been 
renewed, the direct-writing company’s 
unearned premium reserve will have in 
creased from $1,000,000 to $2,000,000, 
and its surplus will have decreased from 
$1,000,000 to $600,000 


as 


for 


reserve ot 1 
ever pro 


1 


It is true that the capital structure 
of many companies is now such that 
they could absorb this loss in surplus 


(CONTINUED ON PAGE 8) 








| 
Repetition of 1917 Upsets Is Unlikely 


UNDOING OF LIFE’S WORK IN REINSURANCE OVERNIGHT RECALLED 


1939 E dition 


| 


As one of the crew of the good ship 
“Foreign Reinsurance’ when it was 
“torpedoed” in the last war, the latest 
“unpleasantness” has naturally caused 
the writer to relive in thought the ex- 
periences during the last event. By a 
scant six months I escaped the “tor 
pedo” fired the British which ‘‘sunk” 
our London office in 1914 only to run 
into the American edition in 1917 which 
sent our Hartford office to the bottom 

In those days the Munich Re enjoyed 
top ranking on this side, and anywhere 
for that matter, as a reinsurer, and still 
is a power in Europe. Under the leader- | 





ship of Carl Si -hreiner, perhaps the most 
woe has Me personality the insurance | 
business has ever seen, both here and 
abroad, the Munich had, in addition to a | 
large English business and worldwide | 
foreign treaties with the best English 


companies, a remarkable collection of 


fire and casualty contracts with the best 
American offices—top notchers all Che 
casualty business was done dire wit! 
London, but the fire business went 
through Hartford and on to London 
Risks Carded Individually 

At that time in London all risks were 
carded individually, mapped and retro 
ceded almost exactly as in a direct com 
panv and I came to know more about 
the western states of the U. S. A. than | 


knew about England. I often think of 
the mispronunciati ions the American 
names received, which became even | 
more excruciating when improved upon 
by the young German element that made 


staff. It always makes 
of the alleged Eng 


up much of the 


me think of the story 


lishman who arrived in New York and 
asked the way to Skinnyketardi for 
Schenectady. 

After 12 years apprenticeship in the 
London office, I was transferred to 
Hartford in February, 1914, my English 
colleagues generally thinking me crazy 
to cut myself off from “civilization” and 
all that counted for home, but I the 
“itch” to see the world and cheerfully 
took the chances of being shot up by 
Redskins or whatever the perils were. In | 


s fate showed its hand 
were 


six brief month 
my friends 
dry land. 


“sunk” and I was on 


Good Feeling Prevailed 


Those first days of the 


> War 1n 1914 were 
harassing. Most of the men in the 
Hartford office were from the other side 
and I was the only “enemy,” but from 
Mr. Schreiner down they never made 
things difficult for me and I have never 
forgotten it. For one thing I suppose 
my more or less lengthy association with 
several of them made me acceptable, and 


a pretty fair knowledge of their language 
went half the distance, and for our joint 
part the war was fought in Europe, not 
in Hartford. One of them from time to 
time used to wave a paper in my face 
with jubilation and tell me that “another 
British warship has been sunk” but it 
was all in fun and never really offensive 


Come to think of it, he told me he was | 


going to eat a handful of German soil 
when the war was over, but, if I remem- 
ber rightly, he had enough sense to re- 
main on this side with the rest of us, 
who by this time had come to the con- 
clusion that the United States wasn’t a 
bad place to stay. 


I can remember looking out of the 
Hartford office windows to where the 
crowds were gathered in front of the 
“Courant” to read the bulletins and hear- 


ing a colleague sav: “To hell with na- 
tional aspirations!” I guess that is still 
a good place for them. 

With the London office closed we had 
to do something about our American 
casualty business and we got a tempo- 
rary permit to transact it in Hartford for 
the duration of the war and all at once 
I found myself in the middle of an as- 
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sorted collection of casualty reinsurance 





without a scrap of a contract to fall 
back on. I got some hurried edu ation in 
personal ailments and mishaps, bank ] 
ures, dishonest employes, general ave 
age, burst boilers and what have you 
War is a great cutter of red tape. Pe 

sonally, I've always rather reg tted that 


I didn’t follow up the 























e quitting e started agai m 
ep ea , 

scratch and put the Pilot on the map. A 

¢ 1 old man of reinsurance, I raise my 





sonal tribulations S 
are a lot more int 1 
cotton gins and suggestions of ars in 
the northwest, the prospects of a t 
nado in Florida, or an earthquake in Cal 
ifornia. 
However, April 6, 1917, settled all that, 
and with America’s entrance into the 
war the “Munich” was an “enemy” and 
we were sunk—and how! When you get 
notices of cancellation fired at you from 
ill sides by wire and special delivery let 
ter and in 24 hours you are as good as 
ead, it’s an awful she To S, the 
ictim ( life’s wo l V is uined a d 
it was no joke But think what it meant 
to Carl Schreiner as foreign mana to 
see his arvellous business abs ly 
destroyed in two smashing blows 
Fortunately he was of t stuff tha 
are made He « could 
4 it. During the entire period every- 
body knew he was a German and he W. J. LANGLER 
steod up for his country, right or wrong 
lots of us admired his cot and liked to hin (although between you and 
to hone i ircumstances we | ni he was an exacting man to work for, 
( } our citizen- | as he is still around to give me h—I, 
1 tl ulties 1e | I'll have to let it go at that). 
over n most men However, we had plenty of company) 








Casualty Results Favorable 
But — Signals Seen 

















fhe opinions of reinsurers are intet 
esting and valuable as reflecting general 
composite underwritin yecaust 
insurers are so pl: o! re 
ensive view of the by the 
e1 iture of thei ith this 
in mind, several offi lovers 
Reinsurance of Kansas City, each of 
whom specializes in one or more lines 
of casualty reinsurance underwriting 
were interviewed. 

The composite result of these inter 
views is interesting not only as it in- 


dicates the trends in the various casualty 


lines for the past year, but provides 
what is perhaps a reliable index to next 
ear’s trends 

The Employers advises that 1939 
gives every indication of being an en- 
tirely normal year. Its own premium vol- 
ume has substantially increased as com 
pared to 1938, with underwriting results 
somewhat more favorable 


Results Reminiscent of 1938 


Experience on each 
has been surprisingly similar to that of 
the preceding year Notwithstanding 
substantial rate decreases in automobile 
liability, which, of course, are auto- 
natically followed by reinsurer, it 
is quite apparent that the trend toward 
better experience which has existed for 
several years in the past has largely 
absorbed rate decrease involved. and 
experience continues satisfactory. How- 
ever, the last few months have shown 
a noticeable increase in frequency and 
severity in automobile liability. This 
has not reached alarming proportions 
and is considered to some extent sea- 
sonal. 


On public long distance freight truck 
operations, a classification which 


class of business 


+l, 
Lit 


has 








espe tous to the rei 
surance companies through the nat 
rt operation inherent itastro 
rd and severity of accide it, t 
s a continuing tendency towa 1 
yroved experience. The industry is be 
com more concentrated in 1 ) 
respons he ind irger operators. and 
vecause of the very heavy insurance 
cost, espe illy where bad experienc 
has been sustai ned, improved eng ineer 
1 and safety practi es are noticeable 








Public passenger operations 


continue to 


carrying 
improve 
Loss Frequency in Compensation 


During the latter 





part of the year, 
there has been a somewhat noticeable 
increase in loss frequency in compen 
sation, due to some extent to incr ~d 
industrial activity. This is only par 
tially reflected in the experience of the 
reinsurance companies because of the 
greater portion of this class being writ- 
ten on an excess basis 
Experience on accident and health 
has continued to be favorable. in fact. 
to improve, since the disastrous results 


during the early vears of the depression 
It is generally believed that increased 
industrial activity will make for a larger 
volume of business in this field, and this 
is evidenced by the number of 
panies entering it. 


com 
With current 
servative underwriting and forms 
the future appears bright. 

Following substantial rate reductions 
in fidelity covers, claims show a notice- 
able increase in number, though as a 
rule involvements have not been ex- 
tremely large. This has been a some- 
what surprising development as these 
defalcations are for the most part of a 
current nature, and are occurring in 





con- 


yolicy 








} reinsu 





ind although the Norwegians, etc 
tried ¢ =| } react } 

tried to fill the breach one has only to 
er the names of present day rein- 








surers to see how many survived 
In 1914 treaty business was a straight 
100 percent first surplus with us—none 
ot this pool idea. We each had our own 
e: individ ual loss notices, and 
roots of loss which meant loss pockets 
and handwritten loss registers. As I said 
arlier, we carried all risks, mapped them, 
retroceded in detail, etc. Try to do that 
lay. Undoubtedly the shortage of help 
ising out of the draft of American 
uths and the confusion created by th 
ncellation of contracts with foreign re 
surers was instrumental in bringing 
about economies of operation, such as 


1 
pools and 


he formation « duplicate bor- 
dereaux, loss bordereaux for advices and 
proots, etc. Of late the tabulating ma- 
placing the typewriter in the 
rent cycle. I suppose after that, some- 

will 


ne is re 





od use “electric eyes” or televi- 
Si or maybe reinsurance will enter the 
spher of telepathy or mindreading. 
When you think back over 25 years you 


can seea lot ot 
an tell. 


rat: 
Lalk 


“miracles” and you never 


of typewriters, | 
‘dereaux that were 


remember 
written by 
and, then press-copied and while damp, 
folded and mailed to London. When we 











ulled them apart and tried to deciph 1er 
tl e details we had quite a time, particu- 
rly wl the office boy had been espe- 
cially generous with the water. We 
ress-copied our letters until 1917, and 


SI then I don’t recall seeing it done. 
Chat was the horse and buggy age of re- 
insurance 


since 


Commission Was 25% 


Looking 


teresting. 


back over the old charts is in- 
lreaty commission in those 
days around 25 percent but the 
losses ran over 60 percent in most cases. 
Conflagrations could be counted on and 
reinsurance companies were in high fa- 
vor. No question of reciprocity then and 
little or no agency reinsurance. It was 
a wonderful spot for a strong American 
rance company, but when the “tor- 
struck there was nobody around 
importance to take advantage of 
a ready-made “killing.” 

Nowadays with reinsurance largely in 
a hands or British, French or 
Scandinavian npanies the prospects 
are ‘th: it 1917 will not repeat itself. As 
far as the writer is concerned he will not 
object—the results are too dev astating. 


Was 


pedo” 


OT any 


con 








substantially increased number during a 
period of business improvement as com- 
pared to disclosures during our more 
recent periods of recession. 

There is some apprehension among 
underwriters on surety undertakings. 
An increase of pending difficulty and 
possible involvement on contractual ob- 
ligations is acknowledged in several 
quarters and there exists a noticeable 
uncertainty among many surety under- 
writers as to near future deve lopments 
in that classification. This, of course, 
is due to instability primarily in labor 
prices but also with respect to commod- 
ities. 


Company executives with whom the 
Employers maintain contractual rela- 
tionships are as a whole reasonably 


optimistic as to the near future, though 
somewhat apprehensive because of the 


worldwide situation, and its ultimate 
possible effect on home insurance con- 
ditions. Companies generally are en- 


joying a quite satisfactory year through- 
out. It is evident, however, that they 
are as a rule viewing developments with 
a growing degree of caution and gov- 
erning their present activities with a 
quite definite consideration of future 
possibilities. 
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CASUALTY REINSURERS WATCH AUTO RATE TREND ANXIOUSLY 


Overshadows All Else in the Field 


Despite the d 


bility rates ear] 








reinsurance < S 
serious decres in volume from the line 
this yeat | ict that the drop in in 
come is less than the percentage of de- 
crease in rates is gratifying to the rein- 
surers who were shocked and anti ipated 
losing ground when the rate cuts were 
first promulgated 

[The reinsurance executives are not 
prepared to say that the experience has 
justified the decrease in rates They be- 
lieve it is yet too soon to reach such a 
verdict. ‘We won't get the score for at 
least another year,” one observer 1 


field remarks 

Some of the reinsurers state that there 
is a decided tendency on the part of di- 
rect writing companies to give increas- 
ing attention to commercial automobile 
business on the theory that the rate re- 
ductions in the private car field are mak- 
ing the latter class less inviting. 

Sufficient experience has been obtained 
now to give a pretty fair indication of 
what measures to control accidents in 
the commercial car field are effective and 
which ones, which were enthusiastically 
theoretically compel- 

Some of the older, 


embraced because 


ling, are valueless. 





larger companies are providing a market 
for long haul truck and bus business and 
the prospect of turning this line into an 
insurable proposition is brighter, al- 


though the catastrophe hazard is still a 


potent element. 





in the 


The reinsurance companies have en- 
countered a good many problems in tak- 
ing care Of the requirements of the 
smaller and younger companies that | 
have been interested in long haul truck | 
and bus business. When written on an 
excess basis, the experience on long haul 





trucks has npt been too discouraging and 
the excess on bus business has been 
profitable, but some of the originating | 


companies have required help in the way 
of carrying capacity and have induced 
reinsurers to enter upon pro rata arrange- 
ments. These relationships have not 
been satisfactory, as they have caused 
tl to share the 


the orier on an 
with the originating com- 


reinsuret! 
equal basis 
pany 
STOP LOSS SCHEME DECLINES 

Although stop loss or aggregate 
contracts in workmen’s compensation 1n- 


surance are still in existence, the rate ot 
increase is much slower than it was three 
or four years ago. The reinsurers are in- 
clined to attribute the failure of stop loss 


ke greater inroads, 





arrangements to 1 








loss | 


hich | 


to the use of retrospective rating, w 

is finding a good response among large | 
buyers and is more attractive to them in 

principle than stop loss. By and large, 
the reinsurers say, employers prefer 
orthodox insurance and are induced to 
consider regular self insurance or stop 
loss arrangements only when the pros 

pect exists for a big saving. The stop 


loss advocates are not able to set up the 





prospect of a big saving in comparison 

with what may be expectcd under the 
retrospective plan 

Some of the reinsurance executives, 

n exceptional view of the in- 

believe that the growth of 

s att in no small 

measure to the acti f important 

brokers, who will aggressively recom 


mend self insurance as a means of win- 
ning a line. Most of the reinsurance 
companies that offer facilities to self in- 
sured as well as to insurance companies, 


confine their acceptance to business 


brought in by brokers and agents, and 
hence are able to get an insight into the 


operations of the brokers. Some of the 
casualty reinsurers are reported to be 
dealing direct with self insured and that 
is causing resentment among brokers, 
who feel that there should ivs. be ar 
intermediary. 





LARGEST SETTLEMENT IN HISTORY 
During 1939 there was settled claims 
under an automobile liability policy that 


are believed to constitute the largest sin- 
gle payment ever made under such a 
contract There were multiple injuries 
ind the total of the claim payment is 





> assured was a wealthy resident of 
Long Island. The injuries were suffered 
by a number of of a station 
wagon owned by the assured. The claim 
departments of the insurance company 


occupants 


and the reinsurers and the attorneys felt 
that the circumstances were such that 
the settlement that was effected was ad- 


vantageous. There was no disposition 
to litigate the matter. 

[re general impression is that this is 
the largest amount ever paid out under 
a policy on account of a single accident 


COMBINATION POLICY 


A reinsurance contract that is coming 
in favor is the combination policy 
protecting the direct writing institution 
against loss in excess of a certain amount 
account of automobile P. L., P. D. 
and collision, severally or together 
Although the reinsurance companies 
are willing to write automobile P. D 
in combination with auto P. L. for a flat 
percentage of the direct company’s pre- 


more 


on 


mium, most reinsurers are extremely 
wary of doing so in handling property 
damage other than automobile on this 
basis. London Lloyds is writing prop- 
erty damage other than auto on this 





basis and here and there such a contract 
may be found among the corporate re- 
insurers in this country but it is regarded 
as extremely hazardous. There is a very 
decided tendency to write general prop- 
erty damage lines in high limits these 
days. These high limit property damage 
policies offer such tremendous and un- 
predictable possibilities that they 
constitute probably the most difficult 
underwriting problem for reinsurers, and 


loss 


the reinsurer wants to be apprised of 
the risk and certainly wants to get at 
least the full manual premium 

FLAT RATE BASIS 


Practically all of the larger automo- 
bile casualty reinsurance is now handled 
on the so-called flat rate basis. That is, 
the reinsurer receives a percentage of 
the premiums written and becomes liable 
for excess losses, as agreed. This elim- 
inates the traditional bordereaux, under 
which report was made to the reinsurer 
of each excess assumed and the proper 
premium, as indicated by the excess 
limit table, was allocated to the account 
of the reinsurer. 

The new system is a decided simpli- 
fication and there is now no reinsurance 
company that undertakes to hold out 
for the old manual rate plan. 

There is one hazard to the reinsurers 
in such a system and some of the com- 
panies are seeking to apprehend whether 
that hazard is pretty upon 
them at the present time. 

That is the hazard that some circum- 
stance may develop that will cause a 


not close 


Many Departures from 
Traditional Reinsurance Form 


In endeavoring to compensate for the 














decline in income from the traditional 
form of unadulterated obligatory treaty 
reinsurance, the professional reinsurers 
have been impelled to go upon excur- 
sions in var directions Probably 
no sing r has embarked upon 
all the that have been tried, 
but on the othe hand probably no 
single re¢ as refrained from fol- 
lowing at least one of the by-paths 
The usual reinsurance executives makes 


these departures with a sigh He longs 
be able to do a satisfactory volume of 
with the fundamental vehicle, 
1e system that he regards as perfection 
—obligatory treaty reinsurance, but he 
sees his opportunity in this field so cur- 
tailed by the ever increasing tendency 
on the part of direct writing companies 


1 Son > 1 
pusimness i 
t] 


to turn gross lines into net through a 
variety of devices that he feels con- 
strained to reach for sustenance, even 
though it may appear much less appe 
tizing than the accustomed diet. 


One of the departures of 


siving off retrocessions to direct compa 


consists 





ies as a price for receiving reinsur 
ANCceé lis sort of trading is repug 
nant to the reinsurance executive and 
he resorts to it only in a sort of despair 
( ses: Mccsete eins, daala: aakeeok? ta: cae 
Une or wo sui deais might ye SUp- 
nortable, but if the practice should be 
come general the reinsurance company 


position of trading dol 
hardly justify its exist- 





would be in the 
lars and could 
ence 

Facultative Departments 


Another departure consists of operat- 
ing facultative reinsurance departments 
About half of the reinsurance offices do 
engage in this activity, and except for 





the most recent entry into the field 

Fester, Fothergill & Hartung through 
Grand Union Underwriters—seem to 
be committed to the system. Grand 





Underwriters, which was or 


Union 


ganized earlier this year, has decided 
to accept no more new business. None 
of the companies that is not now of 
fering reinsurance facilities shows indi 
cation of interest in doing so. The 


facultative business requires constant vigi 
It is a matter of trying to ex 
few dollars profit from the 


The necessities 


ance, 
tract a F 
dregs of the business 


of the line have produced some excep- 
tionally astute underwriters and the 
fact that there have been some profits 


is a tribute to their talent and genius 


Still another activity that is found on 


the part of those seeking to compen 
sate for loss of regular treaty business 
is inland marine reinsurance One ot 
two of the reinsurance companies aré 
developing these facilities with a sense 
of zest, with a genuine feeling of an 
ticipation of opportunities, but others 


are moving into the inland marine field 


reluctantly 
Related to Fire Business 
Son of the 


companies will write in 


land marine lines facultatively or will 
write treatic Ss regardl ss of whe the r the 
ceding company is client in resnect of 
fire business, but other companies art 
limiting their inland marine treaties to 
those with which thev have fire treaties 
Inland marine is not perfectly adapt 


able to treaty reinsurance such as is 
i fre } iness. largel 1 

found in the fire business. largely 

cause the originating company requires 


re 


so many more surplus lines. Usually 
an agent will write an inland marine 
policy in a single company. whereas in 
fire insurance he would split the same 


amount of liability among all of his of 
companies. Hence the direct writ 
ing company must find a large capacity 
market, requiring from 20 
flat amount of reinsut 
$300,000 This con 


S a 
nce 


reinsurance 
to 40 lines or a 


ance un to sav 





substantial and unanticipated increase in 
the liability assumed by the reinsurer, 
without a corresponding increase in pre- 
mium. 


_Since the time that the automobile 
liability rates were so drastically re- 
duced early this year the reinsurers are 


quite convinced that there has been a 
sharp increase in the limits of liability 
of thousands of automobile policies. 
Producers have sold higher limits to 
customers, upon renewal, because of the 
saving in cost of the insurance as com- 
pared with that of the previous year. 
Thousands of policyholders, the rein- 
surers feel, have increased their limits 
this year. The limits table was 
drastically scaled down two or three 
years ago and an assured can build up 
some monumental figures for himself at 
very little cost. A man might never be 
able to buy $100,000 worth of life in- 
surance, but he can swagger a bit with 
$100,000 of automobile liability protec- 
t10n, 

Even if the limits are being increased 
the reinsurers are getting only a negligi- 
ble increase in income on that account 
under the flat rate system. 


DEAL WITH MORE BROKERS 


Those casualty reinsurers that are 
dealing with on excess ljnes, 
both excess for self insurers and excess 
over primary limits, remark at the 
fact that brokers and agents by the 
thousands throughout the country these 
days are interested in these facilities 
and know about them. A few years ago 
a reinsurer might be dealing with only 
two or three hundred brokers. Now the 
reinsurer keeps in touch with thousands 
of 


excess 


brokers 


producers 


pares with a two or three line first 
excess treaty in fire insurance. The re- 
Insurance company in marine must 
have supporting market for retroces 
sions and satisfactory arrangements are 
not easily available. 

Some of the reinsurance companies 


have succumbed to the pressure of di 
rect writers and have written non-obli 


gatory treaties. Such arrangements are 
inherently dangerous, but occasionally 
reinsurers have taken a chance, de 
pending on the decency of the direct 


writing company and its desire to avoid 
getting a reputation as one that burns 
its reinsurance In respects a 
non-obligatory treaty resembles a facul 
tative treaty, except that under the lat 


some 


ter type of arrangement the reinsurer 
has the option of canceling a particular 
risk Under a non-obligatory treaty 
the reinsurer must take and keep what 


is fed, the only remedy being to trv to 


with the direct company to 
cancel the entire contract. 


reason or 


A few of the reinsurance companies 
|} have found berths in general agencies 
}and occasionally in local agencies 





Most of these reinsurers have undertaken 
to operate in this field circumspectly 
so as not to offend the direct writing 
institutions and have been able to live 
comfortably in a number of desirable 
general agencies However, dis 
turbance was caused this year, it is re 
ported, bv the bolde: operations 
new entrant into this line of production, 
with the result that the Eastern Under 
writer Association took cognizance of 
the situation. It was charged that lo- 
cal agents representing E. U. A. com 
nanies were getting excess commissions 
bv patronizing reinsurers. Because of 
the agitation some of the reinsurers 
who had been striving to onerate within 
bounds say that they lost prestige. 
Because of the fact that general 
agency commissions are high, the direct 
company is not able to derive much if 
(CONTINUED ON PAGE 15) 


some 


of a 





| 





1939 Edition 























| 








ee 





EMPLOYERS REINSURANCE 
CORPORATION 


HOWARD FLAGG, President 





REINSURANCE 
OF CASUALTY LINES 


CONTRACTS BUILT AND 
ADMINISTERED TO QUALIFY 
AS STANDARD UNDERWRITING 
EQUIPMENT 





HOME OFFICE 
KANSAS CITY, MISSOURI 


BRANCH OFFICES 
NEW YORK ® CHICAGO ® LOS ANGELES ® SAN FRANCISCO 














AGNATIONAL UNDERWRITER 


Compare Pro Rata and Spread Loss 








1939 E dition 





| to make a pemntey in its reinsurance pro- 


cult to prove since many direct-w riting 


| gram within a relatively short period | companies accept reinsurance, and many 
(CONTINUED FROM PAGE 4) after the need becomes apparent. strictly reinsurance companies write | 

| sec some excess as well as pro rata rein- 

| Facts Difficult to Segregate paneer icy 











very conveniently, but with domestic | cancellable. If a company which adopted | Another advantage claimed for spread According to “Best’s Insurance News” | 
and world economic conditions as they | this type of reinsurance should find it | loss reinsurance is that it permits a | for April, 1939, about 200 of the larger 
are it is possible that in any one year | impractical or impossible to continue | company to retain a part of the profits | fire insurance companies during the pe- 
in the future all companies may be faced | with it, the company would be faced | that the company would otherwise pay | riod from 1936 to 1938 inclusive had a 
with shrinking surpluses due to invest-| with the very unpleasant task of try- | to its pro rata reinsurers. This may or | combined loss ratio to premiums earned 

ment losses or adverse underwriting | ing to cancel a non-cancellable contract | may not be true. As previously stated, of 46.41 percent and expense ratio to | 
conditions, and if this is coupled with | or purchasing pro rata reinsurance and | any type of reinsurance must eventually | premiums written of 47.14 percent. Dur- 
additional drains on surplus due to in- | paying an excessive price for its total | be profitable or a ceding company will | "& the same period all the domestic and 
creasing unearned premium reserves the | reinsurance until the expiration of its | lose its reinsurance facilities. Over a| foreign fire reinsurance companies had 
strain might be too great. | spread loss contract. A pro rata rein- | period of years, however, pro rata re-| 4 combined loss ratio to premiums 
Spread loss contracts are usually writ- surance contract, on the other hand, | insurance has produced only a moder- earned of 50.29 percent and an expense 
ten for a term of five years and are non- | usually gives a company an opportunity | ate profit, although this may be diffi- | ™4tt0 to premiums written of 47.12 per- 
cent. The combined loss and expense ra- 
tio of the reinsurance companies was 
97.41 percent in contrast.to a combined 

ratio for the direct-writing companies of 

93.55 percent. . | 
Although the period considered is 


200 of the 
probably 


short and Best’s figures for 

larger fire insurance companies 
include some of the reinsurance com- 
panies, the comparison does show rather 
conclusively that reinsurance companies 
as a group are receiving only a moderate 
rate of profit for the services they are 
rendering. 


Fire Reinsurance 


SKANDINAVIA 


INSURANCE COMPANY, LID. 


U. S. BRANCH 


Calculation of Loading 


As previously explained, under a | 
spread loss contract the reinsured com- 

pany pays a premium based on a rate 
applying to its total net premiums which 

is usually computed on a loss cost for a | 

substantial 

supposed to | 


five years plus a 
The loading is 
compensate the reinsurer for its ex- 
penses, the hazard of unusual losses, 
losses occurring toward the end of the 
contract period which the reinsurer may 
not have an opportunity to recoup, and 
a profit. It is usually expressed by a 
factor and the loss cost percent is multi- ) 
plied by the factor to produce the rate. | 
If a direct-writing company’s losses in | 


period of 
loading. 





Statement December 31, 1938 


LIABILITIES 

Unearned 

$ 818,525.15 
126,798.84 
75,000.00 


excess of its net retention under its 

spread loss contract for five years are 

$1,250,000 and its net premiums are $25,- 

000,000 its loss cost would be $1,250,000 

divided by $25,000,000 or 5 percent and 

if the loading factor were 100/70 the rate | 

would be 5 percent x 100/70 or 7.14 per- 

cent. 
If a loading factor of 100/60 is used, | 

the loading for profit, expense, and haz- 

ards assumed by the reinsurance com- | 

pany is 6673 percent; and if a factor of 

100/70 is used, the loading is about 43 | 

percent. With this profit practically | 

guaranteed, the reinsurer generally re- 

ceives as large an actual profit as under 

a comparable pro rata contract, and it | 

may be much larger. Furthermore, most 

pro rata reinsurance contracts now con- 

tain a contingent commission provision | 

or some other profit-sharing plan which 

reduces the reinsurer’s profits, but spread | 


ASSET 


Cash in Banks and Tr. 
Coes . $ 


U. S. Gov. Bonds 
Other Bonds and Stocks 


Reserve for 


181,995.86 Premiums 


| ,223,207.77 
186,941.97 
292,400.00 
126,000.00 


Reserve for Losses 


All Other Liabilities 





3 $1,020,323.99 
First Mortgage Loans STATUTORY 


DEPOSIT $200,000.00 
SURPLUS 849,067.50 


Real Estate 


Accrued Interest 11,305.19 





loss contracts ordinarily do not include 
any profit-sharing plans. 


SURPLUS TO 
POLICYHOLDERS. 


Net due from Ins. Co.'s 
(not over 90 days) 


47,540.70 


Effect Upon Expense Ratio 


| 049,067.50 

Another advantage claimed for spread 

reinsurance is that it reduces the 

ceding company’s expense ratio. It is 

true that if a direct-writing company 

places pro rata reinsurance at a rate of 

commission less than its total expense 

ratio, its expense ratio will be increased. | 

However, spread loss reinsurance always 

increases a company’s expense ratio over 

what it would be if no reinsurance of 

any type had been placed. To illustrate 

this as well as other points previously | 

discussed a hypothetical case is pre- 

sented: 
Company A writes $2,500,000 

premiums with total expenses of $1, 125,- 

000 (45 percent expense ratio) and in- 

curs $1,250,000 losses (50 percent loss | 








loss 


$2,069,391.49 $2,069,391.49 














Securities carried at $304,678.01 in the above statement are deposited as required by law. 
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United States Manager 


gross 


Sumner Ballard, President A. Geberth, Vice-President & Secretary ratio). It cedes $500,000 pro rata rein- 
" . = = e surance premiums at 40 percent commis- 

F. Kortenbeutel, Vice-President & Secretary H. A. Siemon, Vice-President & Secretary sion on which the loss ratio is 55 per- 
cent. Its net premiums are $2,000,000; 


its net expenses are $925,000 (46.25 per- 
cent expense ratio); and its net losses are 
$975,000 (48.75 percent loss ratio). 

Now Company A might secure a 
spread loss contract for which the loss 
cost would be 7 percent. If the loading } 
factor used were 100/70 the rate would | 
be 10 percent; the premiums. ceded 
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would be $250,000; and the losses recov- 
ered $175,000. 

Assuming that Company A could save 
$25,000 clerical expense, which is prob- 
ably more than most companies could 
save, its net premiums would be §2,- 
250,000; its net expenses would be $1,- 
100,000 (48.88 percent expense ratio) ; 
and its losses would be $1,075,000 (47.77 
percent loss ratio). 

Under spread loss reinsurance Com- 
pany A would increase its writings but 
also its unearned premium reserve (prob- 


ably $500,000) and reduce its surplus 
$200,000. 


Under pro rata reinsurance its actual 
underwriting profit is $100,000 on $2,- 
000,000 premium volume, and under 
spread loss reinsurance its underwriting 
profit would be $75,000 on $2,250,000 
premium volume. Furthermore, spread 
loss reinsurance in this case would in- 
crease Company A’s net expense ratio 
from 4614 percent under pro rata rein- 
surance to 48.88 percent. With its ex- 
pense ratio higher and its underwriting 
profits reduced Company A might not 
consider the increased volume worth the 
price it would have to pay for it 


Illustrates the Factors 


It is true that an actual company’s ex- 
perience might be very different from 
this hypothetical case, but the case does 
illustrate many of the factors to take 
into consideration in analyzing the desir- 
ability of spread loss reinsurance. 

If spread loss reinsurance is adopted 
and unfavorable experience results in 
the ceding company not renewing the 
contract, it is faced with the Herculean 
task of reviewing all its individual risks 
in order to readjust its reinsurance to 
a pro rata basis. This might be allevi- 
ated somewhat if the company had had 
the foresight to incorporate in its spread 
loss contract a provision that the rein- 
surer would run off the unexpired lia- 
bility; but if the reason for discontinuing 
the contract was due to the high cost 
of the reinsurance, the ceding company 
undoubtedly would not want to continue 
spread loss reinsurance on the unexpired 
liability. 

Pro rata reinsurance is definitely ad- 
vantageous in that a company sustaining 
a shock loss, and securing a substantial 
recovery from its pro rata reinsurers, 
may eventually pay for it, but perhaps 
not for 10 or 20 years; and the pro rata 
reinsurers will probably be content to 
accept reinsurance at the same commis- 
sion rate as in the past if they feel that 
the loss was merely a so-called hard 
luck loss and not the result of poor un- 
derwriting. 


Profits Rise with Losses 


Under spread loss protection a com- 
pany actually increases its net lines and 
secures reinsurance protection for large 
losses within a given year, and ordinarily 
repays them within five years plus a 
guaranteed profit. Furthermore, under 
spread loss reinsurance the higher the 
losses the greater the profits to the rein- 
surer since the rate 1s computed on a 
loss cost basis, and if the loss cost in- 
creases the same profit-loading factor 
will produce a higher rate and subse- 
quent actual profit to the reinsurer. Un- 
der pro rata reinsurance, on the other 
hand, the higher the losses the less the 
profits to the reinsurer. 

Another definite advantage of pro rata 
reinsurance is that it gives the direct- 
writing company more complete protec- 
tion in the case of a number of unfavor- 
able but possible contingencies. A com- 
pany may now retain from $1,500 to 
$100,000 on risks of different occupancy, 
construction, and protection, but on 
which it would ordinarily not want to 
pay the cost of a spread loss contract 
which paid all losses over $1,500. If it 
purchased a spread loss cover which pro- 
tected it for all losses over $5,000 it 
would have to pay all losses of less than 
$5,000 on all risks. It might wish to 
continue pro rata reinsurance on these 
lines, but it is possible that its pro rata 
reinsurers would not be willing to con- 
tinue to accept reinsurance, or at least 
not on as favorable terms as in the past, 
because of the absence of reinsurance on 
the more desirable risks. A company 


sustaining a number of losses on its 
smaller lines might find its net loss ra- 
tio increasing without any of the losses 
large enough to involve its spread loss 
contract. 


Catastrophic Limit 


In case of catastrophic losses under 
pro rata reinsurance there is no limit as 
to the amount collectible except the ag- 
gregate face value of all reinsurance 
amounts ceded; but under spread 
contracts there is usually a catastrophic 
limit. Furthermore, and this is probably 
a very important factor 


loss 





from an under- | 


writing standpoint, if a ard wishe s | 


to reduce its aggregate liability in any 


} tute 


greater capacity for 


congested area due to the 
possibility, it may do so by 
reinsurance, but is unable 
spread loss reinsurance. 
When the purposes for reinsurance are 
considered it is noted that spread 
reinsurance does not protect a company 
in the 
Spread loss reinsurance is not a 
for pro rata reinsurance 
altogether different type of 
and as a matter 
conjunction with rata reinsur 
primarily to furnish a company 


catastrophic 
pro rata 


substi- 
protection 
pro 


The history of reinsurance 


many casualty companies have used ex- 


Same way as pro rata reinsurance. | 
but is an | 


of fact is often used in | 
ance, | 
with | 
handling large line s. | 
shows that | 


to do so with | 





cess of loss reinsurance quite 
Dut that most fre com, 


used excess of loss I 


nsively, 
not 


exte 
inies have 
ection except for 
} 


catastrophic prote tion and for reinsur 
| ance on specific or individual risks. It 
rs 7 
is an interesting question whether this 


loss | 


ledge or famili 
reinsurance by 


is a result of lack of kn 
arity with excess of “ws 
insurance whether it is 
to the fact that it is not 
and practical a type of reinsurance 
most fire companies. 

It is certainly true that casu alty com- 
panies have different underwriting prob- 


nre 
due 


comps: inies or 
as sound 


tor 
ror 


lems and a greater unknown liability 
after a loss has been reported to them 
(CONTINUED ON PAGE 13) 











Cash in Banks and Tr. 
Co.'s . 


*U. S. Gov. Bonds 


First Mortgage Loans 


Net due from Ins. Co.'s 


Accrued Interest. 


ASSETS 


$ 418,558.00 


(Not over 90 days due} 


OF NEW YORK 


Reserve for 
Premiums 


Reserve for Losses 


All Other Liabilities 


| ,883,086.3 | 


Other Bonds and Stocks 3,573,768.03 


271,830.00 CAPITAL 


212,360.57 SURPLUS 


STRONGEST FIRE REINSURANCE 
OMPANY IN THE UNITED STATES 


INTERNATIONAL 


INSURANCE COMPANY 


STATEMENT DECEMBER 31, 1938 
LIABILITIES 


Unearned 

$1 551,825.41 
268,429.10 
150,000.00 





$1,970,254.51 
$1,000,000 
3,407,578 





SURPLUS TO 
POLICYHOLDERS 


18,229.60 





$6,377,832.51 








80 JOHN ST. 








SUMNER BALLARD, President 
F. KORTENBEUTEL, Vice-President and Secretary 


*Valuation on basis prescribed by National Association of Insurance Commissioners. Securities carried 
at $302,171.45 in the above statement are deposited as required by law. 


A. GEBERTH, Vice-President and Secretary 
H. A. SIEMON, Vice-President and Secretary 


4,407,578.00 





$6,377,832.51 
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| der between 


ment tor inter-office reinsurance. In 
such cases, all the business written by 
the affiliated companies is pooled into 


one account and is receded back to the 
companies involved at a fixed percen- 
tage 


Excess Reinsurance 

Excess reinsurance, commonly re- 
ferred to as excess of loss reinsurance, 
is designed to protect the ceding com- 
pany against catastrophe losses such as 
conflagrations and windstorms in con- 
gested areas and accidents where a num- 
ber of claims arise from one causative 
agent. 

The 
excess 
surance 
no 
the 


is 


difference between 
and pro rata rein- 
the former there is 
sharing of risks and 
consequent claims arising thereun 
the ceding company and 
Chis class of reinsurance 
that the ceding company shall 
arising out of one 
agent up to a_ designated 
amount, usually referred to as the “un- 
derlying retention,” and that in event 
losses from one causative agent should 


fundamental 
reinsurance 
is that in 
proportionate 


the re see r, 
provides 
assume 

causative 


all losses 


exceed the underlying retention of the 
ceding company, the reinsurance car- 
rier is obligated to pay all losses in 
excess thereof, up to a _ designated 
amount as provided in the treaty con- 
tract. 

Excess reinsurance contracts are tail- 


ored to fit the class of risk covered and 


| the requirements of the individual ced- 

ing company. There is no set form 
of excess reinsurance treaties. They 
vary widely as to risk covered and ced 
ing companies. 


A brief 


excess 


of the 
follows: 


review of some 


types 
reinsurance 


or 


Fire Excess Reinsurance 


The excess reinsurance as commonly 
written at the present time on fire in- 
surance is not designed to supersede 
the pro rata reinsurance, but rather to 


supplement it as further protection to 


| the ceding company against conflagra 
| tions. 

This class of reinsurance ranges over 
the whole of the fire business without 
particular reference to any of the sep 
arate policic s which make it up. It does 
not apply to every claim that may ee 
but only to such claims occasioned b 
one fire as av exceed certain agre a 
amount 

\s an illustration, we will assume a 





It goes without saying that one of the | complete contract in itself. The rein- , in excess of the amount retained by the 
nportant phases of fire insurance un-| suring company renders to the ceding | direct writing company for its own ac- 
erwriting is th ead of risks. One ompany a reinsurance certificate cover- | count. The treaty arrangement will 
uthoritv has stated that good under-| ing each risk accepted the same as the | state that the company surplus lines up 
writing boiled down to its essence can | dire« ing company issues a policy to |; to a designated number is to be ceded 
be expressed by W yrds 1amely the on all direct insurance writ- | to the treaty company 
‘selection” and “spread ten Jeg exan 7, if the treaty nee 
101 sk bas ) n a ee ment states that the reinsurer is oO re- 
as “tin op : xpe cpt “ verned: ‘tn First Treaty Effected in 1821 _| ceive all surplus lines up to five times 
eneral principles formulated by the un [he earliest reinsurance treaty of the net retention of the writing com- 
derwriting executives record was consummated in the year] pany, the excess of the net retention on 
Phe spre id of 1821. History further reveals that the | any risk, as covered by the treaty con- 
ent problen rt treaty method of reinsurance was stead- tract, must be ceded to the treaty com- 
surance busine ily developed throughout the remainder | pany up to that limit before reinsurance 
ffected throu of the nineteenth century can be placed with any other carrier. 
i shoala 1 [he essential difference between the} As an illustration, if the ceding com- 
? the ct fidence of the insur facultative and the treaty methods of | pany writes a risk in the amount of 
ee , oni ans iran n reinsurance lies in the fact that whereas | $10,000, on which it decides to retain 
Bek in facultative reinsurance each individ- | only $2,500, the excess of the net reten- 
Ty Hi { nec ‘ ne to ali risk is submitted to the proposed re- | tion of $7,500, which represents three 
ted territ A cent except for isurer for acceptance or rejection at the | additional lines, must bs ceded in total 
eneral agents a yrokers, usually rep-| discretion of the reinsurer, while in| under this treaty. On the other hand, 
esent onlv one tw re insurance | treaty reinsurance the terms and condi-iif the company wrote a policy in the 
mpanies Chese on re Cx PL [eo ae 
rected to insure all a risks pre Pea : 
aaed. > t e agent. insurance This illuminating exposition of the fundamentals of reinsurance 
agents . and invariably was prepared by one of the staff of Joseph Froggatt & Co., as an 
I De risks n a 
c ubiect ti aaa office memorandum for the benefit of the newer members of the or- 
in amounts in excess ganization. It sets forth the elemental principles in lucid style and 
repent by pe aes will be particularly interesting to those in the business who desire 
CCE veu S CauUt 7 . «ge . . 
o lines consistent with the underwrit to get a broad, simplified conception of reinsurance. It should also 
ing policy the company through re prove of interest to those who are more thoroughly versed in the 
nsi ince ¢ he exces limits ove the - " 
sdniinens dealvad ta the coe wit! technique of reinsurance. 
t! surance c —— a rae = —— 
Pro Rata and Excess tions and the maximum amounts to be | amount of $20,000, on which its net 
Reinsurat e, can, reinsured are definitely set forth in a] line is only $3,000, it could reinsure in 
oe ert st” eral tvpes, | reinsur: ontract in advance and as | the treaty only $15,000, or five times its 
| ~ess | regard sks that fall within the | net retentior 
erms contract, the ceding com- | , 
Is _ pany can exercise no option ie with- | Second Surplus Treaties 
, ect weiting mt iolding any iTisk and the reisurer Companies with limited capital usually 
eferre cedi ympany. 1 waives all I ee eciine reinsurance | effect a second surplus eaty arrange- 
re t nothe irance or allotted to it it should be understood, | ment into which thev can cede a defi- 
1 ie e reinsurer spe- | Of course, that the treaty arrangements | nite amount of insurance in excess of 
t surance policy | exclude certain classes of risks of a | the amount retained by the company and | 
to t einsuring comp: ha zardous nature on which the reinsurer | the amount ceded to the first ‘treaty ac- | 
re lec reinsurar rel cannot be bound A separate treaty | count. After the limits of the treaty 
hi epreser t came contract usualls executed for each arrangements have been exhausted, the 
the premiun llected by the di e, stating Clearly what Crass « busi excess of any risk still remaining will 
= company that amount rein- | N€ss 1s {tO vs ee and any €Xc€P-| have to be placed through facultative 
ired bears to the amour tl ht cludes insurance 
aca) ; 4 Sam c Since the icceptance einsurance 
einsured on t S under this form of contract is obligatory 
he irect t! [There is no undard form of treaty | on the part of the reinsurance _carrier, 
i amount . > t SS einsurance Each treatv is patterned to | the reatv contract alwavs provi de Ss for 
it t : einsurin ot only the various classes of bus the exclusion of certain |} is types 
\ el ~ ul ness ve 1 ut als t eet the par- of the line covered or he rein 
rres S . Ar the ticl 1 nents ) thie i surer cannot b yun f 
sured total ( company There are einsurance rted Tout I] 
t ul ss imber « rovisions which are gener usually week! n bordereaux to the 
W t . S A tot I os ally m i to i Dp ata tre it\ rei ceding compat \ \ ry ic ount 
P Iso be | surance contracts as follows is rendered at the close e mont! 
SSA t 7 Itat The class of business to which the 
1 treat nsurat -einsurance is to be confined is definitely | Quota Share Treaty 
Facultative Was Early Form | stated. ' eae So a oe ae a re 
: 2 | 9° The territorv from which the busi- writing companv shall cede a Ac ner- 
1 u tative el - ness is to be derived is clearly set forth. centage of all risks wr in a desig- 
anc a fe . pe 3—A definite statement of the amounts nated class.of business 1 be seen. 
l ee aoe ines to be reinsured and the propor- thi treaty yrovides 
t — ‘or | tion the maximum reinsurance is to] cha] chare in everv 
. i : nt € vs : tention of the ceding sand rs i 
: ene rene 1 | p any The re 
eyes ogy as { A pie : ‘tunes of the cedi pany under the 
Sh tem o one erwme™ | class of the business covering the con- 
lend 1 eEaSA sc trac This type einsurance is most 
A > 4 ¢ @ ¢ 41 Tm 
oh te larg superseded at Surplus Line Treaty coe cand See : : de . rie 
tv reins eee week Sa so-called surplus line tre: la volume « : nt with 
tieall : 2 es | perhaps the most commonly found | the pital structure ot 
a ce a ¢- ; 1 P | at it is treaty i | that the loss experience is unfav 
apatite ref t | but that the unearned premium or eo 
r v oas a ow oO act € treaty, | rut. tl at the unearned f{ nium on 
ane to a free c ’ This defi- | < agreement andj business in force, if retained bv the 
| paint aie s the kev note of with excess rein- | company, would tend ito rease the 
reinsurance | eding com- | discussed in sub- | surplus bele wa desirable amount 
offers the reinsurance to vy fe- sequent paragraphs of this article _Pool tre aties operate in most cases 
surer that it may choose and the pro-|. Under this treaty the ceding company ; similar to the quota share treaty as de- 
a aided ‘ae a" vr all. | is not bound to cede a part of every |; scribed above. The term “pool treaties 
parse ciggs ; ae 1 risk whic it writes, but is obligated to } however, is usually confined to compa- 
PROG 5 clea nia * retios I. sk | cede us lines up to a desig- | nies closely affiliated. This type of in- | 
sd Sducalh d e: c- | nate “Surplus lines” is the | surance ts commonly used by compa- 
tat nasi’ e transact : te the amount of any risk’ nies operated under the same manage- 





fire insurance company has effected ex 
cess reinsurance against conflagrations 
in excess of its net loss of $100,000 up 
to $500,000 Then in case of a heavy 
loss occasioned by one fire, the ceding 
company would assume $100,000 net as 
to the pro rata reinsurance effected on 
the individual risks involved and _ net 


loss in excess of $100,000 up to $500,000 


would be recovered from the excess rein 


surer. However, if the net loss from 
any one fire did not exceed $100,000, the 
excess reinsurer would not be obligated 
to make anv contributions 


Measuring the Retentions 


fhe amount of the underlving reten 
tion and the limits of the excess rein 
surance will vary according to the capi- 
tal structure and the underwriting prin- 


ciples of the ceding company. A com- 
pany with limited capital would want to 
regulate its net retention so as to avoid 
the probability of one conflagtation mak- 
ing serious inroads into its surplus. The 
companies with larger surpluses and 
wider distributions of risks can afford 
to carry larger underlying retentions 


The excess reinsurance contract usu- 


ally covers the business written nation- 
wide as a whole. Policies are written, 
however, segregating the ‘cities by 
classes-as to population and fixing the 
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net retention and excess coverage ac- | paid on an annual basis, a deposit prem- 2—Excess reinsurance is often placed . 
cofding to liability in their respective | ium is usually paid at the commence- | through unauthorized reinsurers and if Reinsurance Leader 
classes. ment date of the policy which is based | treated as reinsurance will have to bs 
There are two distinct systems used | on the anticipated writings for the year. | so reflected on the annual statement 
) in effecting fire excess reinsurance Immediately after the close of the year Che first objection is usually 
! One system is referred to as the| the premium is adjusted on the basis | by spreading the excess reinsurance 
“losses incurred” basis. The fundamen- | of actual premiums written. If the ex- | states on the ratio the writing in thé 
| tal principle of this system is to segre- | cess premium is to be paid on a quar-| respective states bears to the tot 
gate the affairs by fiscal years and to | terly basis, that is of course each three | premiums written on the lines 
make the coverage apply to all losses | months, as a rule there is no deposit : . . , 
| occurring during the year irrespective | premium paid. The ceding company Excess of Loss Ratio Reinsurance 
of unexpired liability or whether all pol- | merely reports the net premiums quar- The excess of loss ratio reinsurance 
icies under which the loss occurred were | terly and pays accordingly [hen the | operates in respect to th inn ral loss 
issued during the fiscal year. When | excess reinsurance premiums are earned | ratio incurred on a particular line 
the contract is consummated, no un-| when paid and do not enter into the | jnsyranc: That is, the reinsure 
earned premiums are taken into consid- | premium reserve. gates to pay the excess loss 
] eration and when the contract is termi- As a general rule, the excess reinsur- | a le é é 
| nated, no return premium is paid on un- | ance premiums are recorded on the com ’ a th 
) expired liability. The reinsurer is liable | pany’s record the same as pro rata re 2 € S 
/ for all excess losses that occur during | insurance and is so reported on the an- ! sig 
| the period the reinsurance is in force! nual statement Some fire insurance ipan 
and when the reinsurance is terminated, | companies, however, record their excess | d é ing 
the liability for losses terminates, though | reinsurance premiums as an expense and | tet ta entag 
) all risks written during the time the ex- | include same in the annual statement 9 W 
cess policy was in force have not ex-|as an expense disbursement and not as | have to assume some underwritit loss 
) pired. The reinsurer, of course is liable | a deduction from premium income as | before the reinsurance carri s calle 
for all losses incurred but not paid at | thev do for other classes of reinsurance It is 1 t 
the termination of the contract [he reasons given for treating this ex- | 5s 1e al 
Premiums Pay for Losses cess reinsurance premium as an expens‘ s] ig Q 
| - disbursement are usually along the fol Si t rt the sses 
| The premium for this type of excess | lowing lines: during the year in excess of tl inde 
! coverage is based on the net writings 1—Excess reinsurance is not specific | lying retention of the ceding ympany 
for the fiscal year. In other words the | insurance and is therefore difficult to | up to the designated maximum coverag r'. B. BOSS 
year’s premiums pay for the year’s classify by states. of the reinsurer. President American Reserve 
losses. From a technical standpoint it SEES ———<$<_<_—_—_——— - — ——— a . — 
would appear that this basis of deter- 


mining premiums is not entirely accur- 
ate for, as we all know, losses do not 
strictly relate to the year’s premiums, 
due to the fact that there are unexpired — — > sy 
policies brought forward from the previ- 
ous year and unexpired policies carried 
forward to the succeeding year. When cae a ors 
these contracts are consummated, how- 

| ever, it is generally agreed that they are 

| to be of a permanent nature and renewed ; : 
from year to yea! Where the premiun THE EXCESS MANAGEMENT CORPOR ATION 

see ae ‘ ; - | i 5 a | ! | 

volume is fairly stable, the premium 

paid would be fairly equitable - 

This system seems to favor the re- 116 John St., New York 

insurer in that, in case of unfavorable 
experience, the contract can be termi- ° e ‘ ‘ 
nated at the end of any fiscal year or | takes pleasure in announcing its appointment 
upon proper notice as provided in the o 
contract and the reinsurer escape all 


further liability on unexpired business as Sole Underwriting Manager for 














Earned Premium Basis 


| apt gpin cnn alg ogy ig NATIONAL REINSURANCE CORPORATION 
folio or earned premium basis. As the j 7 
| title infers, the reinsurance premium is 
| based on the premiums earned during 
the time the reinsurance is in force. At This Corporation is also the sole underwriting manager for 
the time this system of treaty is con- : 
summated it is usually provided for the _ ? 
reinsurer to cover the unexpired risks 
in force. In this case, the ceding com 
pany pays a premium on the unearned ; —_— : 
| premiums in force. However, if this OF NEW YORK 
unexpired business is not covered in the 
treaty, the reinsurer will be responsible and 


only for losses incurred on risks written 


a te ee ee ee THE EXCESS REINSURANCE ASSOCIATION 


| 
on the earned premium basis usually 








specifically provide that on termination | comprising 
| of the reinsurance agreement the obliga- : 
tions of the reinsurer thereunder shall AETNA INSURANCE COMPANY FIRE ASSOCIATION OF PHILADELPHIA 
| remain in full force until the expiration 
of the risks covered and the settlement | THE AMERICAN INSURANCE COMPANY THE HANOVER FIRE INSURANCE COMPANY 
of all claims arising thereunder | 
This clause is of definite advantage | CAMDEN FIRE INSURANCE ASSOCIATION THE HOME INSURANCE COMPANY 
i eae ee ee ee CONTINENTAL INSURANCE COMPANY NATIONAL UNION FIRE INSURANCE CO. 
all risks to date of expiry In case of | 
| change of reinsurers, however, compli- | FIDELITY-PHENIX FIRE INSURANCE COMPANY SPRINGFIELD F. & M. INSURANCE COMPANY 
cations could arise since the ceding | 
company would have two excess treaties | 
| in force at one time. The first treaty | : ; 
covering all risks in force written prior | The Excess Management Corporation underwrites for this 
| to the new contract and the second | e —— ll fi ao : eaatncios 
treatv covering all risks written or re- | reinsurance group all forms of participating reinsurance 
newed after its effective date. In case | and excess of loss indemnity contracts, except ocean 
of loss, each reinsurer would undoubt- . i di : “ . 
| edly require the ceding company to re- | marine, for Capital Stock Fire Insurance Companies. 
tain its underlying retention on the risk i 7 ar 
reinsured under the respective treaties Inquiries from brokers and agents invited 
To avoid complications of this nature the 
old treaty is usually canceled by mutual 


| 
| 
agreement and the business in force is | 
reinsured with the new carrier. 
There is no bordereau submitted on | 
excess treaty accounts covering fire and | 
tornado lines. The reinsurance premium 
is based on the premiums written me 
| 

















the year on the lines covered. This 
premium is paid either on an annual or 
quarterly basis. Tf the premium is to be 
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Spirit of Reinsurance Relationship 


By J. P. Gibson, Jr. President Excess Underwriters, Inc. Must Rely on Exercise of Good Faith 


while, no specific o1 special notice of | indemnify the company promptly fot all 
ance is found in the year 1370, the first | its policies. The tremendous spread and | the individual risk is required. The con-]| losses recoverable under the contract. 


usually carry net the amount written in | 

automatic reinsurance treaties, which | development of liability insurance, how- | tract is obligatory on the company to] Most contracts contain a prohibited list 
| 
| 


Although the first record of reinsur 


originated in Germany, were not devel- | ever, with the advent of the automobile, | cede to the reinsurer all business com- | and it is a further duty of the reins urer, 
oped until 1820 to 1830 for use in the | have made it necessary for the casualty | ing within the terms of the contract. wherever possible, to provide additional 


fire insurance lines. Excess reinsurance | company to secure considerable capac- | It is likewise obligatory on the reinsurer facilities to the company on lines com 
was first developed in 1880 by Cuthbert | ity for large lines in order to meet com- | to accept all business ceded by the com- | ing under the prohibited list. Adequate 
Heath of London Lloyd’s [his form | petition. Excess reinsurance is especi- | pany within the terms of the contract. | reimsurance gives a company a competi- 


These elements are basic in an auto- | tive advantage in the direct writing field 


of reinsurance has developed rapidly in | ally suitable for this purpose. 


the United States, particularly in the Regardless of the kind of insurance | matic treaty. | and Satistactory service 1s expected ol 

casualty field where the rate structure | or the type of reinsurance applied a the caeceagiore 2 aagper gir market, 

is adaptable to excess reinsurance thereto, the purpose of reinsurance is to | jogged possib e, outside of the terms 
In the field of fire insurance, excess | distribute the liability. The method of | The letter of the relationship between of the contract. 


The spirit of the relationship between 
the direct writing company and the re 
insurer is of the utmost importance. Mu 
tual confidence and good faith must be 


reinsurance is used principally to cove! passing the excess liability from the! the direct writing company and its re- 
the conflagration hazard or catastrophe | company to the reinsurer must operate | insurer is found in the contract between 
hazard. The coverage applies blanket | smoothly, quickly and accurately the two parties. In general, the direct 






































to the net writings of the company and, Particularly in automobile casualty in- | writing company has two duties under | exercised continuously by both parties. 
in reality, operates as a protection of a| surance, the excess reinsurance contracts the contract which are—first, to report | 7, gee ere lise ks ae 
company’s surplus. are automatic and obligatory in nature. | cael pay premiums due the eon po ig cei —— gro ell pg a 
In casualty insurance, excess cover They are automatic because the rein- | and—secondly, to give notice promptly | name class of \ eainens reinsured with 
age Is commonly used on individual surer is bound simultaneously and auto- | of accidents that may involve the rein | each other, but it was soon found that 
lines, as well as blanke t, to absorb shock | matically with the binding of the pri surer, and to handle the loss adjust- | giving a competitor information on risks 
losses. In the earlier days of liability | mary policy by the direct writing com-| ments thereof efficiently was inadvisable. Reinsurance between 
insurance, assured did not care for high | pany. In due course, bordereaux are} Under the reinsurance contract, the | direct writing companies exists today 
limits and the liability company could | submitted by the company but, mean-' duty of the reinsurer is principally to | chiefly among such companies under the 
| same management. Casualty reinsur 
ss a » = ” | ance, to a large extent, is handled by 
Experience of Fire Reinsurers in U. S. During 1938 | companies writing reinsurance exclus- 
ively. The company does not expect its 
reinsurer to compete for the company’s 
The “Review” of London in its excel- | contains an analysis of the experience | companies are domestic nstitutions | business and, furthermore, the company 
lent 1939 Reinsurance edition that was | of professional reinsurers in the United | while the second group co sts of the | believes, and the reinsurer understands. 
published under the date of Noy. 24] States during 1938 The first group of | U. S. branches of foreign companies | that the details of any transactions be 
tween them will be handled confiden 
s tially. 
=p et r s ah 
x SY % » a iiaeeacanens == eT > ' Good Faith Is Essential 
wan - > ~ o .— ae 4 = mC = 
= Se o5 © F = bs o~ 2 Sie - Ee It is essential that good faith exist at 
“y = 23 6 SS = hem =f & Oo 26 ‘3% | all times between the parties for it is 
a 574 Us S ea) jay =a) so ie On, Oc fit possible occasionally that the interests 
Est. $a $ $ « $ ¢ $ $ $ $ $ Te of the company and the reinsurer are 
1926 Amer. L eserve 1,000,000 1,417,678 2,815,067 17 3,062,509 2,686,321 391,355 205,189 169,979 150,000 15 divergent. This is one peculiarity of 
1913 Eagle Nw 815,000 417,854 1,107,419 26 905,566 1,031,415 36,028 65,130 $3,301 excess reinsurance not necessarily found 
1909 ‘se stoae .- 1,000,000 3,407,578 1,810,332 3:5 1,621,988 1,690,400 9,468 256,137 736,822 200,000 20 in other forms of reinsurance. For ex- 
1920 Inter-Ocean 500,000 1,604,759 3,775,545 1-0 3,089,947 2,628,668 —195,553 166,185 197,822 150,000 30) | ample automobile liability policies are 
1932 Metrop. Fire Re 100,000 1,069,868 1,530,844 2-1 1,245,168 1,257,906 144,267 110,624 196,318 84,000 21 usually written for high limits Losses 
1919 Northeastern .. 1.500.000 1.022.983 2,660,403 2-8 1,871,409 2,719,303 245,990 221,731 88,785 thereunder can be substantial as there 
1925 North Star 600,000 1,673,626 2,365,278 2-1 2,249,185 1,768,546 448,240 121,716 {85,895 980 seems to be a tendency in American 
1925 Pilot Reinsuran 200,000 1,628,065 1,174,558 4.7 860,975 922,104 8,767 164,565 235,303 180,000 15 juries to Pinseer large verdicts i ieliee 
1922 Prudential : 600,000 2,250,698 3,263,140 2:3 2,669,988 2,522,645 51,476 222,776 280,765 275,000 35 excess reinsurance the company retains 
1936 Rein. Corp., N.Y. 1,530,000 4,925,656 361,459 9-7 426,458 —100,853 208,162 1,238,325 306,010 20 the first but many times a com yara- 
Total 19388 (10 Co.’s). 9,145,000 19,418,765 20,864,045 2-7 17,653,766 —965,009 1,742,215 1,009,146 1,345,590 tively email snadaant of ‘nitial — pow 
Total 1937 (10 Co.'s). 9,045,000 17,978,040 20,325,537 2-4 17,187,469 —194,645 2,237,501 —7,562,596 1,511,048 the telngurer jc called Goon to fee 3 
Total 1936 (10 Co.’s). 9,045,000 27,502,549 18,070,087 3-1 16,787,905 159,433 1,7 4,976,858 1,671,796 much larger ) rti - re Iti : 
Total 1936 (9 Co.'s). 7,515,000 20,387,422 18,063,634 2-6 16,783,271 156,408 1,753,778 4,996,223 1,671,796 “ape cpg, mn “—- - sen oe 
Total 1935 9 Co.’s). 7,515,000 16,958,507 17,547,208 2-4 17,183,903 672,017 1,569,970 4,502,976 966,000 — “5 verdict. Under such stage 
Total 1934 (9 Co.'s). 7,515,000 12,760,846 17,653,573 21  17'672,580 17,880,664 1,190.385 1.678437 883947 776000 — | St@mces, the company may believe that 
Total 1933 (9 Co’s). 7.715.000 12,712,784 18,253,788 2-4 16,095,315 18'816,192 2.288,822 11550838 —4,235.800 >29,000 — | 2” appeal is not warranted, so far as 
anita: aateiiiadie aaiihaaiieaneiitiiaiin ’ its Own interests are concerned, where- 
Surplus v as the reinsurer may have its loss re 
h Includes stock divi renee of $100,000 5 duced substantially by the prosecution 
dvs go ns of a successful appeal. Under such a 
‘3 Net Premiums a Ae 68 situation, good faith and cooperation be 
od ‘ cE ti a “4 tween the company and the reinsurer 
28 i g 3 ro $2 rh are vital. 
Foreign Group. Fas 3 on a a hen = 5 te Doesn’t Suffer Credit Losses 
Ent’d. + © Od = fz) ~ 0 me YL, Or, 
U.S.A $a : $e $ $ $ $ Under quota share and surplus line 
1919 Baltica, ( openhagen aie 1,184,291 1,058,762 2-4 941,476 1,011,136 78,125 77,647 51,796 reinsurance, recoveries and salvages are 
1918 Christ. Gen. (Storebrand), distributed among the various parties in 
hk, slo Jeeesiasddeeseee Meee. 25 s8s- 83 1,525,114 1,469,771 10,040 92,007 103,779 8,838 | proportion to the liability assumed. 
1934 French Un. & Univ., Paris 783,734 533,570 3-2 $13,756 $40,086 5,294 60,450 —1,173 60,470 | Under excess reinsurance, however, sal- 
1910 General Fire, Paris...... 2,134,292 2,500,010 2-0 2,348,230 2,182,314 126,127 456,214 30,566 | vages and recoveries are distributed in 
1924 Jupiter General, Bombay 426,829 313,613 40 183,494 214,027 43,487 34,224 31,717 | the inverse order to which the liability 
1937 La Paternelle Fire & Gen- attaches. This procedure is fundamen- 
STA PONS 500s. 530,583 40,537 61 93,604 54,299 4,506 19,306 27,676 39,306 | tal if the character of an excess rein- 
1900 Skandia, Stockholm ..... 1,664,561 1,839,404 2-2 1,623,683 1,351,418 —119,174 160,602 10,282 | surance contract is to be fulfilled. The 
1916 Skandinavia, Copenhagen. 1,049,067 940,834 25 781,629 782,259 15,432 792 15,920 3,895 | company must first suffer the agreed 
1910 Swiss Reinsurance, Zurich 8,883,875 6,877,381 29 5,502,214 5,703,483 149,619 542,373 564,906 1,594 | first loss before the reinsurer is called 
1910 Union & Phenix Espanol, upon to pay. After losses have been 
Madrid 834.186 743.643 2-8 557,056 626,264 61,487 61,386 35,965 settled, any recoveries or salvages are 
1912 Urbaine Fire, Paris.... 904,965 533,699 3:5 413,743 440,170 17,414 applied to reduce or eliminate the re- 
Total 1938 (11 Co.’s) ... 19,820,461 17,091,588 2:6 14,383,999 14,275,227 i 1,702,395 insurer’s loss before any is available to 
Total 1937 (11 Co.'s) ..+. 19,030,717 17,385,986 2:4 15,228,216 14,297,911 541, 1, 1,817,364 1,640,838 the company. For thie reason, it quite 
Total 1936 (11 Co.’s).. . 21,554,914 16,500,986 27 13,858,163 13,951,742 737,824 1, 3,535,018 667,486 | often happens that the reinsurer is much 
Total 1936 (12 Co.'s) . 22,329,648 16,503,986 2:8 13,853,035 14,050,232 777,265 1,568,932 3,543,941 667,486 more interested in undertaking subro a- 
Total 1935 (12 Co.’s)... -++++ 18,575,238 16,886,331 24 14,636,602 15,103,271 1,983,715 1,476,793 2,603,413 2,854,135 | tion rights than the iia anv may 4 
Total 1934 (12 Co.’s)......... . 17,129,094 17,631,644 23 15,037,348 16,176,358 1,988,536 1,647,223 1,706,077 3,368,216 | Excess reinsurance contracts inven bly 
Total 1933 , 8 Tie abthonts 17,754,972 19,701,879 23 16,056,886 16,678,026 2,517,310 1,649,183 —1,080,383 2,101,016 | provide that the sakiameain Ae Foren 
1884 Svea Fire & ife, Gothen- 
burg ........ oe... 1,038,104 176.659 : 95.082 131.959 10.776 35.013 98.842 uti wing Ba a — the comeany Sa 
* Surplus includes contingency reserves : ' onc va a a 
privilege of enforcing such rights in the 
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event the company refuses or neglects ~ writing a risk fire companies have more - 

to do so Pioneer complete intormation concerning the Casualty President 
The reinsurer under an excess con- physical hazards A fire risk may be 

tract does not participate in any credit underwritten as 25 percent subject, but 

losses that may be incurred by the di- ‘ eae: ‘ “ it 1s impossible to underwrite an aut 

rect writing company The reinsurer obile driver as 25 percent subject 


1s obligated to accept the business ceded Manv other differences could be poli 




















to it by the company under treat out that are f to all erwriters 
and, therefore, the premium due the re " S ab because of these d 
insurer 1s computed on the basis of pre t isual ‘ yanies ive 
miums written and not premiums col i é einsurance ts 
lected On individual lines, the pre ! ind that fire companies have 
mium received by the reinsurer is so ne of contract pref 
small compared with the liabilit is the 
= es. WER FEN cig hea Problems Are Individualized 
ion is granted the premium due the re 
insurer 1s 1 whethe id “ar ‘ 
not the com llects the e fire anit 
premium fron f , ifficult to spe { 

) The task writing pa 

pany is the underwriting of individual Anece yu r os 
risks. The task of the reinsurer 1s the ( nies writing © ot 
underwriting of company management with a relatively small pre 
A reinsurer issues a reinsurance con- l producing very erratic ex 
tract with complete confidence in the perience or loss ratios from year to year, | 


management of the company and a reli- companies with large surpluses and re 
ance on the exercise of good faith Hu 
man nature being what it is, however, 
the contract by its provisions attempts 
to remove any technicalities in the re 
lationship between tl t 


1¢ two parties - ——<—s 


atively small premium volume and 





loss ratios, companies reinsur1 
number of small individual risks ot 
which the premium is so small that the 
clerical work is out of proportion to the : 
The “errors and omissions clause” op mnesin. catenin protection secured, and larger « “engute? iw” i: aS ~~‘ & 
erates to give the company elbow room | Manager Excess isudaesenann Seleeeeianen | nies - with seasoned and well-balanced ka 

= 7 portfolios might find this type of rein HOWARD FLAGG 
in the reporting of its risks and pre- | ———————____L____ t 


: : : j= ——————— | surance advantageous. President Employers Reinsurance 
miums so that clerical or unintentional 
errors will not deny the company the} ©!#Use to vitiate any of the specific pro 


I 


coverage it desires Che oversight or | V!slons of the agreement but it is an at- 


1g a iarQoe 











[t is trite, perhaps, to say that each ——— - — 


individual company’s reinsurance prob 


















: len re differe is neve S so interest . fur 
‘ ‘ mnt rm at - : : ems e different but it 1s neve 
inadvertent delay in the reporting of a tel ipt tO dissolve any misunderstandings swans 1 gosttaote he re aaa it] yes 
1 . nN) i 1S1S 7 ’ ' Las 1 ‘ rue, an e companys rein 
cidents does not void the reinsurance, | 0! Me basis of equity rather than con nett Ele taien  chs DP Sn apse Net 5 
yxrovided the interests of the reinsuret tract vidhciahopedtinb she cibasd lite -seniaai cin eso te deansty If the 1 nS, tm 2 . } 
I ‘ ; . siciae . , company is considering the adoption of © people il € reinsurance busi 
have not been prejudiced Cc - pe ie srg ng oa dese Fe Sa eas iat Gils. néilieeiin dn all al 
° spreat oss - Ss ce I Will ¢ tainly . ihe al t 
» fte he j d j ] re t s ¢ . , ; ; 
Quite often, there is found in the 1 ompare Pro Rata and be to its advantage to have an analysis | their dealings with their customers, it 
insurance contract the so-called “honor- | | 1 hI will fit them in their future rel: 
of W ) s mad y a capal V 1 in their future relations 
able undertaking clause,” the net effect | Spread Loss f its own problems A sg ata ear te 1 ; 
} rage wie” Pee ce “a reinsurance underwriter in order to de with those customers aS well aS periorm 
s to go beyond the errors and | —_——- - : ey : 
of which 1s to go beyond ar cnedig tects (CONTINUED FROM termine as accurately as possible, before | a needed service to dire riting com 
1Ss10 laus and rovides that it 1s I oy a ») "AGE ¢ P re . 1 ; 
ihe : tj te oor F M since ee seal PAGE 9) inal action is taken, exactly how it will | panies; ily offi s of direct 
. < e Ol tl mNpe \ < 1 | , fir va 1 ' +1 . 
l re r nten th . we company and} than fire companies. Under automobile | be affected by the transfer to this type | writing S d be satisfied in 
> surer hz shal rover any a eee: nr : | ee : 1 1 1 ‘ 
in Py : tl + “ + govern an | public liability policies claims may be in | of reinsurance [his analysis should | their oy { at a new type of re 
given cas ather than any ambiguous , f ate , : ' ‘: : > * : : 
inad juz t ; ol oe , ae ceo litigation lor years, but fire companies | certainly be made by someone who is | insurance is more desirable for their in- 
acequate yore g t ne “ontr< ve rel . _ o7 : rT | . 1 . , P ‘ ee 
Nat all: “~~ + - € contract. | have relatively few claims in litigation | not solely interested in selling the com-| dividual case before they contract theit 
att ¢ \ 1S ] > 1 I r 11¢ } oreat ' h ‘ +4 ’ | - awh . ] 
aturally it 1s not the intention of this _fo1 1 great length of Ime In under- | pany a particular type of contract but by company tor a period of five years 
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Reinsurance Intermediary 
Provides Unique Service 


By EDMUND L. BIDGOOD 
Castire Service, Inc., Kansas City 


In direct-writing field of insurance 
some tew companies deal directly with 


the policyholders. These companies are 
mostly mail order companies and mu- 
tual or reciprocal companies organized 


tor the purpose of providing the mem- 
bers of a particular trade or profession 
with the coverage peculiar thereto. 
These companies are, however, very much 


in the minority and it can be stated in 
broad terms that the direct- writing 
companies produce their business 
through an intermediary. The latter 


may be a broker or a direct agent of the 
company, but in his own line and from 
the conipany ’s point of view is expected 
to know his job and be more or less 
of an expert or specialist. 

When it comes to reinsurance, how- 
ever, although many reinsurance com- 
panies recognize the intermediary, many 
(and particularly those specializing in 
business) prefer to deal directly 
with the reinsured and leave the inter- 
mediary entirely out of the picture. 
[heir reasons are, of course, sound and 
include the following: 


Salaried Men Are Maintained 


(1) Salaried representatives are 
maintained for the express purpose of 
soliciting reinsurance contracts, and 
these men are trained in the reinsurance 
lines in which their companies special- 
ize, they know the types of business most 
acceptable to their companies and the 
terms which can be allowed, and they 
can talk authoritatively from the point 
ot view of their own company. 


_(2) The reinsurer undoubtedly be- 
lieves that a much closer touch can 
be maintained with the reinsured by 
dealing direct rather than through a 
third party. <A third party might pos- 
sibly have the effect of allowing (on 
occasion) some misunderstanding be- 
tween reinsurer and reinsured. 

(3) The intermediary's commission, 


without which he cannot operate, in- 
creases the already heavy cost of pro- 
curing reinsurances. 


Commission Is Earned 


The reason last named is doubtless 
uppermost in the minds of the reinsur- 
ance companies and, while it is an im- 
portant one, it is my purpose in this 
article to show that the reinsurance in- 
termediary who really knows his job 1s 
well worth the small commission 


usu- 
ally obtained. In using the term “re- 
insurance intermediary” I refer to the 


man whose business consistS of secur- 
ing and brokering reinsurances, whether 
treaty, facultative, excess of loss, etc., 
and not to the direct-writing agent or 
the general agent who may be interested 
in increasing the capacity of his office 
by also representing reinsurance com- 
panies. While the latter is able to do 
a good job of underwriting facultative 
lines for the reinsurance companies rep- 
resented, his main interest is in his di- 
rect writings and the commissions pro- 
duced; it will thus be practically im- 
possible for him ever to ge a re- 
insurance expert who must be able to 
keep an unbiased mental attitude to- 
wards both insurer and reinsured. 
Those individuals who specialize in 
the profession of reinsurance inter- 
mediary will not quarrel with me when 
I state that it takes many years to ac- 
quire the knowledge to do a proper job. 
The early years of training must be 
spent obtaining a thorough knowledge 
of the general principles and practice of 
insurance as well as the detail of the 
coverage provided and the underwriting 
principles of all classes of direct insur- 
ance. By reason of the fact that the re- 
insurance intermediary must be prepared 
to handle all lines of business, this early 





| ant face to whatever 
| ceives; by 





part of his training obviously takes long 
years of hard work and can only be se- 
cured by one who moves from one class 
ot business to another, or by one who 
has the advantage of employment in an 
agency or brokerage othce handling a 
wide diversity of business. The knowl- 
edge acquired must of necessity enivrace 
all lines, tire and allied coverages, in- 
land marine, burglary, casualty, habil- 
ity, bonds, accident and health and so 
on. (Life insurance might also be men- 
tioned except that this is a specialized 
line on its own and perhaps does not 
offer the same scope for the inter- 
mediary.) ‘Lhe reinsurance business be- 
ing a specialized class having its own 
special terminology and procedure, it 
takes some while to understand fully 
how it should be applied and operated 
and this explains why it is sometimes 
dithcult to get across to company ex- 
ecutives what reinsurance is and what 
it means to them, (and this does hap- 
pen quite oiten, believe it or not.) It 
also explains to a large extent why 
some of the reinsurance companies pre- 
fer to have their own trained represen- 
tative calling on prospective reinsured. 


Forbearance Is Needed 


Apart from the technical knowledge 
so necessary to the intermediary, he 
must have an unlimited amount of pa- 
tience and forbearance. In his first calls 
he knows that if he gets an inquiry 
from one company out oi ten he is do- 
ing phenomenally well. In most cases 
he must be content to show what he can 
do tor a company and thereaiter keep 
the pot simmering until the occasion 
arises when his prospect either wants 
reinsurance for a new departure in his 
business or until he wants for one rea- 
son or another to change his reinsur- 
ance setup. Insurance companies simply 
are not waiting for the intermediary to 
come along so as to hand out contracts 
just for the asking. The intermediary 
must above all things present a pleas- 
treatment he re- 
far the larger number of 
company executives is polite and hos- 
pitable to his callers but some few seem 
to take a delight in disconcerting him 
by discrediting his company and belit- 
tling his ability to be of service. As 
he is not peddling some commodity 
which will find a ready buyer in some 
other business-house, but is offering a 
service which may not be tested out 
in contract form for some years, the 
intermediary must perforce put up with 


these unpleasantnesses the first few 
times he calls. He cannot “answer 
back” if he hopes eventually to secure 


a contract. In the general way bait- 
ing of this kind does not outlast many 
calls and can usually be turned aside 
good- humouredly as and when the ex- 
ecutive and intermediary become bet- 
ter acquainted. 

I have referred to the great diversity 
of classes of the insurance business 
with which the intermediary must be 
familiar. This asset is of untold value 
to the reinsurance companies as well as 
to the reinsured. It enables the inter- 
mediary to keep in touch with a much 
greater variety of companies, and ideas 
exchanged with one company can be of 
help with another, even though the first 
may be a fire company and the second 
casualty. Moreover, in these days when 
fire and casualty companies operate as 
running mates and when the _ trend 
seems to be towards the writing of 
more comprehensive forms of cover, the 
intermediary comes in contact with 
needs which the paid representative of a 
reinsurance company cannot handle, but 
by being able to take care of all needs, the 

(CONTINUED ON PAGE 15) 
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among one anothe This is the 
reciprocity bugaboo. 

Reciprocity is a practice against 
which the professional reinsurers can | 
summon the most potent arguments 
Yet those arguments have proved in the 
last few years singularly effective 
Some of the reinsurers state that the 
can get executives of direct writing 
companies to admit the validity of the 
1rguments, in theory, but it is a purely 
academic victory because the direct 
companies go right along “taking in 
each other’s washing,” as the reinsurers 
characterize it. 

“What you say is very true, but still 





it works,” is 
many 
penies, 


attitude 


| expressed by 
executives of 


direct writing com 


Expense Ratio Pinches 

The great impuls« the 
rect writing 
reciprocity 


on 
companies to 
derives from the 


part ot di 
engage in 
overwhelm 


ing problem of diminishing volume, 
with its concomitant of an increasing 
expense ratio. The impulse is fortified 
by the low loss ratios of recent years 
he direct writing company sees the 


opportunity by trading reinsurance, to 
retain a greater volume of business with 
out increasing the dollars 
and hence reducing the 
Even should the practice result in an in 
crease in ratio, that would not be 
a deterrent because the companies 
would prefer to present a statement rv 


or expense, 


expense ratio. 


loss 








flecting a higher loss ratio and a de 
creased expense ratio. 

The reinsurers feel that the dire 
companies are taking a short sighted 
course For instance, they point out |} 
that one company may be operated 
upon the highest plane. It employs 


held men of exceptional ability, trains 


and supervises them intelligently, con- 
fines its agency appointments to the 
most competent type, pursues a con- 


servative underwriting course, 
prohibited list, in short 
do a quality business through and 
through. Yet this same company will 
trade reinsurance with another institu- 
tion that may exercise a far zeal 
ous and intelligent control of its opera- 


gets out a 
undertakes to 


1 
i@€ss 


tion and will accept from that company 
chunks of business of unknown qual 
ity. 

Theoretically, the reinsurers say, the 
careful company might better retain for 
its own account its entire gross writ- 
ings, but the executives of those com 
panies say that for some strange rea 
son the reciprocity scheme seems to 
work, whereas the scheme of turning 
the gross line into a net won’t work 

The professional reinsurers have been 
sitting back for the past few years, all 
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expressing the hope that in due course 
the direct writing companies would see 
the light. It has seemed to be rather 
a fcriorn hope The reinsurers hav 


felt confident that une venness would de- 
velop in these recipr deals and tl 
dissatisfaction and termination of the 
contracts would Chey 
that it would develop that one 
would continue to good 
ity of business 
but would receive in return a 
ratio equivalent. Moreover, 
that in the competitive strife, direct 
writing companies here and there might 
take advantage of information develops 


ae al 





result have 
company 
qual- 
ratio, 
high loss 
they felt 


give olia 


with a low loss 


in the reinsurance department 

Some of the reinsurance executives 
say that as a matter of fact they be 
lieve that they do detect signs that some 
of these reciprocal arrangements are 
bogging down They say that they 
have had visits with representatives of 
direct companies who said that they de 
sire to confine their operations to 
strictly reinsurance companies, because 
of the suspicion that competitors, with 


whom reinsurance has been placed, 
taken or the 
order to get lines dire 

The reinsurance 


have 
intormation, In 
t for their agents. 
comipaniesS are won- 


adv antage 


dering whether they are not just about 


a year ahead of the direct writing com 
panies insofar as loss experience is con- 
cerned. If so, and the direct writing 
companies next year should experience 
ratios equivalent of that the 


loss those 


reinsurers have suffered in 1939, there 
is a feeling in reinsurance circles that 
the reciprocal agreements may become 
unattractive If company executives 
next year should have cause to be con 
cerned because of the loss ratio, they 
will become preoccupied with ways and 


means of controlling that aspect of the 





operation and, the reinsurers theorize, 
they will be more intent on holding the 
loss ratio in line than in reducing the 
expense ratio. 


Many Departures from 
Orthodox Reinsurance Form 


(CONTINUED FROM PAGE 6) 


reinsurance of business 
from general agency 
sources. Hence the direct company is 
not likely to be jealous of a reinsurer 
that has a berth in a general agency 
Of course, the direct companies that are 
pursuing a reciprocity program for all 
it is worth want to be in the position 
of giving off every cent of reinsurance 
that it is possible for them to give, 
that they are in a commanding posi 
tion when it comes to getting .- equiv- 
alent amount of business Such a 
company might desire to do own re 
insurance rather than have the general 
make the div However, 


those who operate through 


pront trom 
comes 


any 
that 


so 


agent 1sion 
do 
that 


consideration than an 


hs P + ) . 
yents, Say this 18 more of a tneo 


actual 


1 
retica one 


Reinsurance Intermediary 
Provides Unique Service 


(CONTINUED FROM PAGE 14) 
safeguards the existing ar 
[his is a very important 
most companies would like 
to have all their reinsurances cleared 
through the same channel if possible. It 
also means that reinsurers have business 
offered to them which they would other- 


rmediary 
rangements 
matter when 


Inte 


wise not receive as. the intermediary 
who is on his toes can diplomatically 
suggest how a company can increase its 
income by adopting this or that new 
line of business and carry suitable rein 
surance, thereby protecting itself 
against heavy loss and providing for its 
agents the additional service which 
every direct-writing company is stri\ 


ing to give. 


An example of this is to be found in 


felt 
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the accident field Mar ompanie t ‘ th the 
have an inflexible age limit beyor ni utable His job is te 
which they will not renew even first Imake certain that t na yntract prod 
class risks. The agent has to advise the tection 
policyholder that he. can no lon ye | FEQGuired t ) 1 re 
covered and doubtles8 has to bear the | Sure espec 
resultant displeasur« i riticis a es] Vint 
which may possibly jeopardize , 

business from the same assured By |“ atk — 
reinsuring substantial urt of tl phe 
‘overage risk the ompan al . > 
tinue to carry at least its desirabl ‘ we 
to a much greater age YY avoK Ss 

ing troubles which its age yt ‘ : 
encounters—reinsurance prevents 5 ' sec 
vere loss to the company and ever one ether , tte . referred 
is happy, including the reinsuret vho is | ba 
| interested in developing that parti ( ' t te 
| class “Adverse advertising” previously | ¢] einsure [i ible 
existing is avoided and this is just ‘ t te 
of the points that the intermedi ediar ‘ ++ | rei! 
and must be ali to . surer « idera t ork and the 

The intermediary's wo not ep é gy in < 

any means end with securing an order | der 
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